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Output Breaks Alltime Monthly Record 


Sparks 


Goodbye dog days. 


* * 


Forget the Maine—remember the 
customer. 


* 


* * * 


This week, back in 1775, George 
Washington traveled from New 
York to Boston in 12 days. 


* * * 


Smart dealers are getting to 
know their customers personally in 
a friendly way. Same goes for 
prospects, too. 

* + 


More Good News 


Dealers in rural districts should 
like predictions that U. S. agricul- 
tural output this year, based on 
latest reports, will be the second 
best in history. 

Up about 14 percent above the 
1938-47 average, according to esti- 
mates, the harvest would be about 
5 percent under last year’s alltime 
high record. 


* * 


For Good Causes 


Grants of $2,000,000 to welfare 
and educational institutions were 
made in 1948 and 1947 by the Al- 
fred P. Sloan Foundation. This 
brings the total since its founding 
in 1936 to $9,000,000. 

The Sloan-Kettering Institute 
for Cancer Research, a division of 
New York’s Memorial hospital, is 
the largest single project support- 
ed by the foundation. At the close 
of last year, commitments to this 
division totaled $4,562,500. 


. 


Top Cars 


New-car registrations for six 
months, plus 37 states for July: 
1949 Pos. Make 1948 Pos. 

1—496,898 Chev. 387,865— 1 
2—390,799 Ford 199,119— 2 
38—259,386 Plym. 175,830— 3 
4—199,135 Buick 137,354— 4 
5—157,945 Pontiac 126,847— 5 
6—136,161 Olds. 99,488— 7 
J—121,376 Dodge 114,598— 6 
8—100,942 Stude. 80,5738— 8 
9— 87,030 Mercury 58,478—12 
10— 34,946 Hudson 65,0183—10 
1l— 72,901 Nash 67,458— 9 
12— 64,745 Chrysler 55,830—13 
18— 53,987 Packard 42,162—15 
14— 51,542 DeSoto 42,801—14 
15— 44,155 Cadillac 30,206—17 
16— 35,292 Kaiser 62,778—11 
17— 21,610 Lincoln 14,213—19 
18— 15,450 Willys 14,123—20 
19— 12,131 Frazer 39,901—16 
20— 6,624 Crosley 14,979—18 
21— 3,928 Ang.-Pref. 484—22 
22— 1,671 Austin 5,000—21 
Total All Makes 
2,421,737 1,837,409 

For further details see page 

24, today’s issue. 


10 Top Production Months 


Cars and Trucks—U. S. Only 
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Retail Dealers Exempted 


In Both Wage 


By William Ullman 


Washington Correspondent 


ASHINGTON.—Retail automo- 
bile dealers—both car and) 
truck outlets—are not included in 
the minimum wage-hour law voted | 
by the Senate last week. 
However, big distributors, 
whose sales in excess of 25 per- 
cent are for resale and are fleet 
sales, are included. These, it was 
agreed, would come within the 
interstate provisions of the law. 
Outstanding in the bill from the 
auto dealer’s standpoint is an ex- 
emption from the measure for re- 
tail establishments doing more 
than 50 percent of their sales and 
service business within their own 
state. 





* * * 


ie IS specified that a retail sale 
is one that is recognized as re- 
tail within the particular industry. 
The original Administration bill 
would have limited retail sales to 
those made for individual or pri- 
vate householder use or consump- 
tion. This would have brought all 
truck dealers under the coverage 
of the wage and hour act. 


In voting to raise the national 
minimum wage from 40 to 175 
cents an hour, the Senate re- 
jected President Truman’s appeal 
to make it apply to more people, 
approving instead new restric- 
tions which would eliminate sev- 
eral hundred thousands from 
coverage. 

A coalition of Republicans and 
southern Democrats’ pushed 
through the amendment which 
puts the employes of most “retail 
and service establishments” outside 
the jurisdiction of the law. Senator 
Taft told the Senate the amend- 
ment was necessary because court 
decisions and the wage-hour ad- 


Bills 


ministrator threatened to wipe out 
the old concept of intrastate trade. 

“The problem is not the 75-cent 
wage,” he said, “but how far the 
federal government can go in reg- 
ulating the activities of people not 
in interstate commerce.” 

* a * 


| | MaueTING that Congress has no 


right to carry its regulations 
beyond the field of trade between 
the states, Taft declared that the 
amendment merely affirmed what) 
Congress intended in the original 
act—passed in 1938—the exempting 
of retail business from the federal 
wage law. 

It was conceded that the em- 
ployes of large mail-order houses 
and other retail firms, clearly in 

(Continued on Page 37, Col. 3) 


Little K-F Plant 
Due in October 
At Long Beach 


ILLOW RUN.—The first unit 
in Kaiser-Frazer’s decentral- | 
ization program will go into opera- 
tion in October at Long Beach, | 
Calif., it was learned last week. | 
It is scheduled to assemble 20 
cars a day from “bodies in the | 
white,” frames, engines, trans- | 
missions, etc., shipped from Wil- | 
low Run. | 
Portland, Ore., is second on the 
decentralization program. Other | 
cities may follow if the plan proves | 
practical. 
Through the program, it is un-| 
derstood, K-F hopes to form closer 
ties with various areas and, in| 
turn, improved public acceptance, 
(See K-F, Page 38, Col. 4) 





ETiving Study Shows ‘Modiunes? Up Most 


By Mac Gordon | 

Associate Editor | 

A FTER climbing as much as 116 | 

“% percent above 1940 levels, new- 

car prices now are receding from 
' their postwar peak. 

This is shown in a tabulation by 
Automotive News of the average 
new-car price trends by the five 
price classes over the past decade 
(see accompanying chart). 

From 1940 to the 1949 high 
point, prices in the lowest-priced 
group had advanced 110 percent; 


lower-medium group, 112 per- | 
cent; medium, 116 percent; up- | 
per-medium, 96 percent, and 
highest-priced, 79 percent. | 
Price reductions on various new 
models in the last six months have 
depressed averages in all five 
brackets from their top levels, | 


In This Issue | 


Registrations, Prices ..........Page 24 
Used-Car Auctions ............Page 32 
Production by Makes .........Page 38 


| 
| 
' 


reached after steady upward jumps | 
in prewar. | 
a + ” | 
AN AVERAGE price based on| 
the five group averages, for 
example, stands at $2,263 for the 
current market as compared with | 
$2,322 for the 1949 high mark. The | 
latter figure is 83% percent above | 
the 1940 average-average of $1,174. 
Only standard four-door sedan 
models were used in drawing up 
the decade chart. Current cars 
(Continued on Page 37, Col. 1) 


|654,880 in August 


Tops 1929's 621,910 


UGUST, 1949, is the industry’s 
new production champ—654,880 
vehicles. 

Turning on the steam in the last 
10 days of the month, U. S. makers 
sent August’s production total com- 
fortably beyond the previous high 
of 621,910 units set in April, 1929. 

The August sum included 553,- 
199 cars, also a new record. Now 
second in automotive annals is 
the April (1929) outturn of 538,- 
679 cars in U. S,. plants only, 
according to Automotive News 
figures, 

Meantime because of schedule 
slackoffs preceding the Labor Day 
holiday and a model changeover 
shutdown at International Har- 
vester, production last week fell off 
about 6,000 units from the previous 
week. 
* = 7 

N ESTIMATED 140,408 vehicles 

were assembled in this country 
last week, compared with 146,402 
the week before. Last week 120,646 
cars and 19,762 trucks rolled out, 
against 124,237 cars and 22,165 com- 
mercials the previous week. 

The August record was 
achieved in spite of the fact that 
three car makers—Kaiser-Frazer, 
Nash and Willys—were closed 
during the last 10 days of the 
month for inventories. All three 


are slated to resume production 
tomorrow (Sept. 6.) 

Several individual maker records 
also fell during August. Chrysler 
Corp., Packard and all the General 
Motors car divisions reached new 
monthly highs. 

* + * 
HRYSLER CORP. rolled out an 
estimated 137,057 cars and 
trucks in August for its new rec- 
ord. The total included 15,586 
Chrysler cars, 10,384 DeSotos, 61,440 
Plymouths, 37,843 Dodge cars and 

11,804 Dodge trucks. 
Among the GM divisions, Chev- 

(Continued on Page 38, Col, 3) 


Price Declines 
Accelerate on 


Used Cars 


S LABOR Day approached, 
<4 used-car prices on a national 
average dropped with greater speed. 

Averages carried in this issue on 
page 32 indicate that 1949s dropped 
$68; 1948s, $37; 1947s, '46s and '42s, 
$24 each, and 1941s and ‘40s, $10 
each, 
| Overall, the average was down 
| $28. . 
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Aecent on Industry Problems. . . 





Used-Car Convention 


_ AUTOMOTIVE NEWS, SEPTEMBER 5, 1949 


Wednesday —_. 
To Open Wednesday — 


By Bob Finlay ' 

Managing Editor 
SED-CAR industry problems 
‘are slated to be the top subject 
for discussion at the opening in| 
Detroit Wednesday (Sept. 7) of the | 
third annual convention of the Na- | 
tional Used Car Dealers Assn. in| 

the Book-Cadillac hotel. 

Leaders will seck to strengthen 
the association through increased 
services to members. Readjustment 
in the used-car market has in- 
creased problems for dealers in the 
last year. 

Headlined speakers will be Rep. 
Edward N. Kruse, of Fort Wayne, 
Ind., freshman appointee to the im- 
portant House Appropriations com- 
mittee, and Joseph B. Danzansky, 
Washington, general counsel for 
NUCDA. i nw 


[ANZANSEY will speak at the 
President’s luncheon Thursday 
noon, and Rep. Kruse at the ban- 
quet at 8 p.m. Thursday. 


Tax Delinquency 
Shuts Firm in 
Gas-Price War 


MILWAUKEE.—One of the inde- 
pende gasoline suppliers in this 
aréa which cut prices in August 
has been closed up by the state 
authorities for nonpayment of the 
state gasoline tax for July. 

Bluemound Oil Co., whose check 
for $13,468 has been returned to 
the company due to “insufficient 
funds” at the bank, according to 
Dwight Mack of the Wisconsin 
motor-fuel tax division, is the con- 
cern. 

Auditors for the state are now 
going over the company’s books to 
determine whether or not the tax 
bill could have been paid some 
other way. The owner, Joseph Holz, 
said he had nothing to say at this 
time. The company has done busi- 
ness in this area for about eight 
years. 

By last week practically all of 
the major suppliers of gasoline had 
joined the price-cutting campaign 
here, the latest being Shell Oil Co., 
which started the cuts on Aug. 29. 
The price for tank-truck delivery 
to filling stations now is about 19.9 
cents per gallon for regular and 
20.4 cents for ethyl. 

One independent company, Zenith 
Oil, made the price even lower, 
dropping it to 19 and 20 cents, re- 
spectively, for tank-gas delivery. 

The Shell price cut has now been 
adopted by Socony-Vacuum (Wad- 
hams division), Pate Oil Co., Mil- 
waukee Petroleum, Sinclair Refin- 
ing and Moore Oil Co. Milwaukee 
Petroleum Co. is the independent 
D-X distributor for this area. 

Monarch Adds Tire Line 

Monarch Buick Co., 1040 N. Me- 
ridian St., Indianapolis, has opened 
a tire department featuring Gen- 
eral tires, according to William 


R. Kraff, president. 





President Carl Marker of Fort 
Wayne will preside at a round- 
table discussion on matters af- 
fecting the industry Thursday 
noon, Danzansky and J. P. Mc- 
Carthy, of Buckley and Danzan- 
sky, will be moderators. 

New officers will be elected at 
the board of directors meeting Fri- 


day morning. 
— + 


+ 
ENERAL sessions of the con- 
vention will open at 2 p.m. 
Wednesday in the Crystal ballroom, 
with Yale Simons, president of the 
Michigan Used Car Dealers Assn., 
welcoming the delegates. 

Reports will be given by Marker; 
Ray Hayward, first vice-president; 
Louis E. Baker, 
urer; Margaret Corell, 
secretary, and McCarthy. 

Committee reports will be given 
by Chairmen R. E. Cesare, rules 
and by-laws; Lynn Wertz, reso- 
lutions; Dick Wiley, legislative; 
Simons, awards and citations; 
Ray Williams, auditing and 
finance, 

The various committees will 
meet Wednesday and Thursday 
mornings. 

The business session of the con- 
vention will reconvene Thursday 


following the President’s luncheon. | 


Various forms of entertainment 
have been planned for delegates 
and their wives by Wertz and 
Marty Barrar, convention co-chair- 
men. 


* * 

EW directors will meet Satur- 
+%* day morning to plan ahead for 
the next year. | 

Several important issues face the 
used-car dealers at the convention. 
Readjustment of the auto market 
has resulted in heavy mortality, 
and this is expected to increase. 

In turn, this has brought prob- 
lems for the association, which 
has some 1,379 paidup members 
and 628 delinquents on the books. 

Much of the association’s time 
and effort has been directed to- 
ward organizational effort in the 
few years of its life. 

Some leaders now believe that 
this should be de-emphasized and 
stronger efforts made to _ set 
NUCDA members apart from non- 
members through public relations | 
campaigns of national scope. 

These and other issues will be | 


* | 


secretary-treas- | 
executive | 


HIGHLEY PREPARES FOR TRIP—R. E. Highley, operating manager of Monarch Buick Co., | 
the key to Indiana from Gov. Henry Schricker. Mr. and /13.873 in June and 16,568 in March 
| model 44 Buick to Springfield, Ill. to present the key to | 


Indianapolis, is shown receivin 
Mrs. Highley then drove this | 






the governor of that state and to display the car at the state fair. 





DEARBORN. —A_ $100,000 car- 
;check and safety contest is being 
|sponsored by Ford division during 
| September and October. 

Approximately 6,400 Ford dealers 
| throughout the nation have entered 
their dealerships in the contest. 

Seven hundred prizes totaling 
$100,000 will be awarded winners 
in the safety contest, which has 
the support of the National 
Safety Council, the Inter-Indus- 
try Highway Safety committee 
and other safety groups. 


The prizes are 25 new Fords, in- 
cluding five Ford trucks; 25 $1,000 
| U. S. savings bonds, 100 $100 bonds, 
200 $50 bonds and 350 $25 bonds. 

Ned H. Dearborn, president of 





Mileage Death Rate 


Drops to New Low 

CHICAGO. — A new milestone 
in traffic accident prevention 
was reported last week by the 
National Safety Council. For the 
first six months of 1949 the mile- 
age death rate on the nation’s 
streets and highways was 6.8— 
not only an all-time low mark, 
but the first time in the history 
of such records that a half-year 
rate has been below’ seven 
deaths per 100,000,000 vehicle 
miles, the council said. 

“The goal set by President 
Truman in 1946 is in sight,” said 
Ned H. Dearborn, council presi- 
dent, “At that time he esked 
that the mileage death rate, then 
about 12 deaths per 100,000,000 





decided by the directors during | 
the sessions, 





Steel Board Due to Report This Week .. . 





miles, be cut in half.” 





Ford Opens Safety Contest 


$100,000 Car-Check Competition for Motorists 
Runs at Dealers Through October 


the National Safety Council, in a 
letter to L. D. Crusoe, vice-presi- 
dent and general manager of Ford 
division, said: 

“Every motorist should check 
and double check the mechanical 
condition of his car for safety’s 
|sake, and you are making such a 
|check easily available for all driv- 
lers throughout the country. 
| “I am sure that your safety con- 
| test, with its attractive prizes, will 
|make Americans more safety con- 
| scious and thus help prevent many 
| accidents.” 

In order to participate in the 
| contest, motorists must take their 

car or truck, of any make, to a 

Ford dealership for a_ safety 

check at absolutely no cost or 

obligation to the motorist, 
| Free checks will be made on the 





brakes, steering, headlights, rear 
and stop lights, tires, windshield 
|wipers, muffler, glass, horn and 


| rear-view mirror. 

Dealers will place a safe-driver 
|reflector insignia on the car or 
truck inspected and the driver will 
be given an entry blank to partici- 
pate in the contest. The motorist 
|}then must complete in no more 
|than 50 additional words the fol- 
| lowing statement: 
| “All ears and trucks should be 
safety-checked periodically be- 
cause .,.” 

A jury of prominent persons in 
|national safety circles will judge 
the winners. Only one entry per car 
or truck may be entered. 


Goodrich Idle, Ford Outlook Dim 


By Mac Gordon 
«\ssociate Editor 

I ABOR DAY brings no harbinger | 

4 of peace to the Ford and steel | 
wage fronts. 

The CIO has already demon- 
strated its readiness to strike for 
fourth-round demands with the} 
shutdown of the B. F. Goodrich 
plant network by the United Rub- 
ber Workers. 

Entering their fourth month of 


= 


ARK. AUTO MEN FIGHT POLIO—A $329 contribution to combat polio has been made 
by the North-East Arkansas Ford parts and service managers club at Jonesboro. Norman 
Sherrod (right) and Hubbard Wooten (left), representing the club, present a check to | VOte on whether they wish the two! 


Marcus Fietz, chairman of the local American 


infantile paralysis fund. 


‘ 


contract negotiations, Ford and 
UAW officials remained miles 
apart on economic issues as the 
Sept. 13 deadline for a Michigan 
strike call drew nearer. Chrysler 
wage negotiations were to be re- 
sumed Sept. 7. 

President Truman's fact-finding 
board in the steel dispute, rebuffed 
on an offer to mediate the eco- 


nomic deadlock, has until Sept. 10 | 
to hand down its settlement rec- | 
The United Steel-| 


ommendations. 
workers then faces a self-imposed 
strike deadline of Sept. 14. 

A * * 


POSSIBILITY existed as AuTo- 
MOTIVE News’ went 
Thursday that the Michigan state 


labor mediation board would grant | 


an extension of the Sept. 13 strike 
deadline to permit further nego- 
tiations free from deadline pres- 
sure, 

The Sept. 13 date follows by 30 


Teamsters, [AM Seek 


Contract Vote at Oden 
ALBUQUERQUE, N. M.—(UTPS) 
—A petition has been filed at the| 
NLRB office in El Paso by two| 
unions jointly to represent the 50 | 
employes of Oden Motor Co. 
According to William R. Thomp- | 
son, local 1635, International Assn. | 
of Machinists, and Clyde Hodge, | 
Secretary -treasurer, AFL Team-| 
sters, the petition asks for an elec- | 
tion this month for employes to| 


unions to represent them. 


|overwhelmingly backed 
| union’s pension, social security and 


to press | 


days certification of the strike vote 
in which Ford’s Michigan workers 
up the 


| wage-boost demands against the 
(Continued on Page 35, Col. 1) 






Downtrend Continues 
_ During July 


The downtrend in motor vehicle 


| exports persisted in July, according 


ito the Automobile Manufacturers 
| Assn. 
Fewer cars, trucks and buses 


were shipped outside the U.S, dur- 
ing July than in any month since 
June, 1946. The July total was 
| 21,470 vehicles, including 11,509 cars, 
|9,921 trucks and 40 buses. 

The July car total compared to 


—the 1949 high month. July truck 
|exports were off from 9,952 in Jun: 
and 15,246 in the high month of 

March. There were 110 buses mar- 
keted abroad in June and 122 in 
March. 

In July, 1948, exports cornprised 
22,028 cars, 18,531 trucks and 65 
buses for a combined total of 40,624 
units. 

For the first seven months of this 
year, 185,590 vehicles were exported. 
This sum included 98,431 cars, 86,- 
682 trucks and 477 buses. 


Contrasting figures for January- 
July of last year were 137,039 cars, 
121,786 trucks and 1,360 buses—a 
total of 260,185 units. 


Plymouth Contest 
For Plane Models 
Won by Ala. Boy 


DETROIT. — High-point winner 
in Plymouth’s third international 
model-plane contest held here last 
| week was a Birmingham (Ala.) 
youth, Herbert L. Davis, 15. 


Davis had entries in every speed 
event and scored heavily in each, 
although taking only one first 
place. This was the 136.1 miles per 
hour chalked up by his jet model. 

Following Davis for total-point 
honors were Charles Schuette, 24, 
Los Angeles, open champ; Henry 
D. LaVon, 12, Tacoma, Wash., nov- 
ice winner, and Anthony D’Alesan- 
dro, 17, Philadelphia, senior champ. 

Other winners were Sylvia Lanzo, 
13, Berea, O., girls’ division; Rob- 
ert O. Rada, 18, Berwin, IIl., flying 
scale; James W. Richmond, 21, 
Terre Haute, Ind., jet, and James 
E. Snyder, 18, Bellwood, IIl., stunt- 
ing. 

Trophies were awarded to the 
winners by Plymouth. 





Perfection Gear Acquires 


American Stéck Gear 
HARVEY, ILL.—Perfection Gear 
Co. has purchased American Stock 
Gear Co., Chicago, and will operate 
it as the American Stock Gear divi- 
sion. All operations wili be centered 
_ at the plant located on 152nd 
In making the announcement of 
the acquisition, S. R. Wolff, sales 
vice-president, stated that his com- 
pany intends to make the stock 





gear line the most extensive of its 
kind in the field. 





Milestones of 


Tire Progress 
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GOOD BREAK FOR TIRE BUYERS—Shown in the above chart is the lower cost and highe 


mileage that features today's tires compared 
Rubber Co., ; Hi 


with 20 years ago. Prepared by United States 


the chart shows that now the driver obtains about four times as much for his 


tire dollar as he did in 1927 when he got about 432 miles per dollar. By 1937, this figure 


was raised to 800 miles per dollar. Today it 
A spokesman for the firm 
been passed along to the 
safer, give 
performance.’ 
the list price was $14.75, plus $1.05 tax. 
higher tax of $1.13, he said. 


consumer, the tire 


is more than 1,600 miles for every tire dolle 


points out that "In addition to out-of-pocket savings which have 


industry has given the motorist tires that are 


reater mileage and added driving comfort, as well as better all-around 
Taking a 600 x 16 tire for a basis of price comparison, in December, 194! 
Today the list price is the same with a slightiy 
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““MHE Best Deal in Town’’—that 

was the slogan used by many 
dealers before the war. It is a sales 
tool that is now being taken from 


the shelf, dusted off and utilized | 


as a selling technique in today’s 
market. 

Better Business bureaus say there 
is no such thing. The best deal 
depends upon the owner more than 
upon the dealer. In a lot of com- 
munities, newspapers have gotten 
together with local associations to 
bar the use of this slogan. 

Such slogans have been used 
mostly by so-called volume oper- 
ators. They employ a few sales- 
men at low commissions. Each 
deal is closed on the spot, Pros- 
pects are never followed up. 
These dealers attempt in every 
conceivable way, and promote the 
feeling among the townspeople, 
that they are long used-car 
traders. 

This is usually a misconception. 
A prospect will come into the sales- 
room in the belief that he is to be 
treated preferentially, and often 
gets a deal that is far less liberal 
than is being offered by competi- 
tive dealers. 

” * * 


Skimp on Delivery 

DEALER who trades on cut 
- prices has never been a con- 
structive influence in any industry. 
Cut prices are effective sales tools 
only when other dealers in the mar- 
ket maintain prices. So a cut-price 
operator is really trading on other 


Calif. Manager 
Here’s Crowl’s Experience 


In Industry 


SAN FRANCISCO.-—Amos _ T. 
Crowl, who has been named man- 
aging director of the Northern 
California Motor Car Assn. and the 
Motor Car Deal- 
ers Assn. of San 
Francisco, first 
entered the auto- 


mobile field in 
1923 as a retail 
salesman. 


In 1926 he join- 
ed Chevrolet at 
Los Angeles in 
the dealer ac- 
counting depart- 
ment, then a new 
activity. Serving 
continuously with Chevrolet until 
the outbreak of war, Crowl was 
successively zone accounting man- 
ager, sales promotion manager and 
assistant zone manager in Los An- 
geles, Salt Lake City and Oakland. 

During the war years Crowl was 
Pacific Coast regional mileage ra- 
tioning director for the Office of 
Price Administration, handling the 
automobile, tire and gasoline ra- 
tioning programs in five western 
states. 

In September, 1945, Crowl re- 
opened the General Motors fleet 
division offices in Los Angeles, 
where he served as Chevrolet zone 
fleet manager until assuming his 
new position. 


Amos T. Crowl 
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| 
| 
| 
|dealers who develop the market | & 
j}and do creative selling. | 
The type of dealers who are 
maintaining prices are dealers 
who usually come nearer giving | 
the customer full value than the 


cut-price operator, They never 
skimp in making the new car 
ready for delivery. This often- | 
times saves the customer in 
maintenance cost during the life 
of the car many times the sav- 
ings he could make on an extra 
used-car allowance. 


It is the cars that were given a 
lick and a promise, when they were 
delivered as a new car, that be- 
come the lemons that float around 
in most all territories. The repu- 
tation that these lemons develop 
locally works to the disadvantage 
of the factory that produces them, 
and to all dealers who sell them. 
They were simply created by some 
dealer trying to make up for the 
extra used-car allowance by skimp- 
ing on the make-ready. 

* * *~ 

| Padding Charges 
ans who pretend to offer 

the best deal in town are noted, 
too, for padding finance charges. 
Sometimes the amount of padding 
is twice as much as was saved by 
the customer on the long used-car 
allowance. 

The dealer who tries to become 
known as offering the best deal in 
town needs to be the envy of no 
one. Surely he has less tranquility 
and satisfaction from business than 
the dealer who offers value rather 
than price. 

The cut-price operation, too, is 

a hazardous business. Before the 
war many such dealers whole- 
saled their used cars. There | 
probably won’t be much oppor- 
tunity to wholesale used cars 
when the industry gets shaken 
down to normal operations, There 
are too many used cars in the 
hands of owners that were bought 
at high prices. 

It is risky now, too, because the 
dealer who is inferring long used- 
car allowances is at least taking in 
some used cars at high figures to 
save deals. He is running into a 
situation where there will be price 
cuts on new cars. And these cuts, 
when they come, will range from 
$100 to $200. 


* * * 


Sell Value, Not Price 


RICE cuts won’t come because 

manufacturers can afford them, 
But they will come just as soon as 
the supply catches up with the 
demand, because then each manu- 
facturer will use this means to 
maintain his individual volume. 

A price cut on new cars will 
immediately depreciate a dealer's 
entire used-car stock to a point 
that not only will absorb his profit 
for the year, but will eat into con- 
siderable of his capital. 

Aggressive and energetic sales 
tactics should be encouraged. But 
“The Best Deal in Town” is a 
misdemeanor. It destroys con- 
fidence of the public and it is 
therefore injurious to the entire 
industry. 

Instead, let’s sell the value of our 
merchandise. Let’s sell the contri- 
bution that the legitimate dealer 
makes in assuring the value of that 
merchandise in the owners’ hands. 
Let’s profit by the lessons of the 
past and sell value, not price. 


Trubey to Head 
N. D. Convention 
FARGO, N. D.—R. P. Trubey of 
Grand Forks, has been named gen- 
}eral chairman of the annual con- 
| vention of the North Dakota Auto- 
mobile Dealers Assn., which will be 
| held Oct. 24-25 at Grand Forks. 
The association’s directors held 
their quarterly meeting last week 


to plan the parley and to discuss 
| finances. 


| 











| recently. 


Marra, Stewart S. Wall, Howard W. 


E. Rezzoali and Matthew R. Kiernan. 


Names Public Affairs Unit. 





~— 


SAFETY IS MAIN THEME AT DEALER SESSION—Members of the Middletown (N. Y.) 
Automobile Dealers Assn. heard a discussion on safer use of motor vehicles at a luncheon 
The speaker, seated third from left, was Charles Henderson of Albany, executive 
| secretary of the state dealers’ association. 
| Robert H. Baker, Henderson, Solon L. Butterfield, association president; Joseph B. 
wald, county association vice-president, and Harold M. Stanton. 
Randall, 
representative of the dealers’ group insurance plan; Henry W. Soto, 


Thayer, 
Green- 
Standing are Salvatore 
Kurt Reinhold, gh Weise of Albany, 

idney Warren, Harry 


Pictured left to right are: George D. 


NADA Selects Reps 


For ‘Pack’ 


WASHINGTON.—Members of the 
NADA were notified last week that 
their organization’s Public Affairs 


Committee has been designated by | 


the executive committee to attend 
the Federal Trade Commission con- 
ference called for Sept. 15 to con- 
sider the setting up of a set of trade 
practice rules covering in particular 
alleged “packing” of finance 
charges on installment sales. 

However, the notice stated, any 
NADA member who desires to ex- 
press any ideas on the subject 
should communicate with NADA 
headquarters in Washington. 

The Sept. 15 conference is 
merely a preliminary hearing to 
obtain the views of automobile 
manufacturers, retail dealers, 
motor car financing organizations 
and any other interested groups. 
The NADA notice said that a de- 
tailed report of the preliminary 


Kansas Dealers 
Urged to Join 
‘TIT’ Program 


TOPEKA, Kans.—Members of the 
Kansas Motor Car Dealers Assn. 
are being urged by Roscoe Ham- 
bric, secretary-manager of the 
group, to join the “IT” program 
now being distributed by the or- 
ganization. 

A promotion of Bligh-Palmer & 
Co., the “IT” program is described 
by Hambric as an “interesting and 
educational” method of teaching 
employes personality improvement 
and of showing them how to win 
customers and serve them. 

Hambric points out that “during 
the war years and shortage years, 
all of us became quite lax in our 
appreciation of customers and cus- 
tomer problems.” The “IT” pro- 
gram has been successful, he re- 


ports, in overcoming these bad sell- | 


ing habits. 

Members of the Motor Car Deal- 
ers Assn. of Greater Kansas City 
have used the plan for two years, 
Hambric said. It was made avail- 


able to the KMCDA through O. W. | 
Olds- | 
mobile dealer, who is a member of | 


Davis, Kansas City (Kans.) 


both associations and a past presi- 
dent of the Kansas group, Hambric 
declared. 


Bogus Cashier’s Checks 
Used in Mo. Swindle 

ST, LOUIS.—Police have intensi- 
fied their search for a clever swind- 
ler who, by use of bogus checks, 
obtained six automobiles last June 
and two more in recent weeks. The 
victims have been dealers and in- 
dividuals. 

The swindler’s operations are 
simple. Representing himself as a 


member of a Pollard (Ark.) dealer, | 
he agrees to a sale price and then 
tenders a check purporting to be} 


a cashier’s check drawn on the 


Southern Illinois National Bank in 


East St. Louis, Ill. 


Parley 


hearing will be issued to the mem- 
bership. 


Here is the notice mailed to 
NADA members last week: 


The Federal Trade Commission, 
upon its own motion, has called a 
conference scheduled for Sept. 15 
to consider the subject of “packing” 
finance charges on installment sales 
and other related practices. The 
|}commission has stated it believes 
|the “reported abuses” could be 
eliminated by the establishment of 
a set of trade practice rules. 

Since 1945, NADA has consist- 
ently advocated and urged upon 
its members that they conscien- 
tiously pursue the policy of mak- 
ing only a fair and equitable 
charge for financing installment 
sales. This continues to be the 
policy of NADA, 

In accordance with established 
practice of the Federal Trade Com- 
mission, if the preliminary confer- 
ence of Sept. 15 should indicate that 
consideration will be given to the 
proposal of specific rules, it will be 
|necessary for the Federal Trade 
Commission, before placing any 
such rules into effect, to notify all 
persons in the industry handling 
installment sales of the proposed 

(Continued on Page 31, Col, 1) 


Packard Retail Store 


Turned Over to Dealer 

DETROIT.—Alfred L. Licari, for- 
mer Dearborn Packard dealer ,has 
taken over the former Packard re- 
tail branch in Grosse Pointe, Mich., 
|and will operate the firm as Licari- 
| Packard Grosse Pointe, Inc., it was 
|announced here. 

Packard Motor Car Co. has been 
operating the dealership as a fac- 
tory retail branch since last April 
when it was relinquished by Henry 
| Whiting, former president of the 
| Detroit Auto Dealers Assn. 














3 N.Y. Dealers 
Sue State on 
Stolen-Car Issue 






ALBANY, N. Y.—Suits against 
the state of New York for damages 
totaling $7,600 have been filed by 
three automobile dealers. The deal- 
ers charge that negligence on the 
part of the Columbia county clerk, 
acting as agent for the state motor 


vehicle bureau, caused them to 
lose money through the purchase of 
|cars that subsequently turned out 
to be stolen. 

They claim the clerk failed to 
require any evidence or reasonably 
sufficient evidence of ownership be- 
fore issuing automobile registra- 
tions on cars. Acting on the basis 
of this registration, each of the 
three dealers purchased automo- 
biles, which later were found to be 
stolen vehicles. 

As a result, they were obliged to 
return the cars to the proper own- 
ers, thus losing both the vehicle and 
the purchase price. 

The dealers involved are C. 
Laurence Kells, Claverack, who is 
bringing suit for $2,450 to cover 
losses sustained in the purchase of 
a Buick convertible; Reliable Mo- 
tors, Inc., Catskill, which lost $2,- 
650 in purchasing a Pontiac sedan, 
and John Malasky, Inc., Hudson, 
which is claiming damages totaling 
$2,500 in the purchase of a Buick 
convertible. 

C. D. Henderson, executive vice- 
president of the New York State 
Automobile Dealers Assn., said that 
scores of individuals have lost sav- 
ings in similar cases, 

“Such situations need never have 
arisen, and would never have 
arisen if New York state had had a 
title law in force,” said Henderson. 

“As shown by these suits, an 
automobile registration is no proof 
of ownership. We must have a law 
under which the owner of a vehicle 
clearly establishes title to that 
vehicle. And we must have it soon 
to protect innocent individuals like 
these from being victimized by the 
unscrupulous operators of stolen- 
car rings.” 





Nichols Declines 


NADA Candidacy 


NASHVILLE. Ralph Nichols, 
secretary of NADA, has notified 
the Tennessee Au- 
tomotive Assn. 
that he will not 
be a candidate for 
reelection as an 
NADA director. 

Nichols, a Cad- 
illac . Oldsmobile 
dealer here, was 
president of TAA 
during 1945-46 
and has been a 
NADA director 
for the past three years. 


Weeks-McLam b 


| Weeks-McLamb Motor Co., Inc., 
| Clinton, N. C., has been organized 
| with capital stock of $100,000, with 
| $30,000 subscribed by Randolph 
| Owen, Eugene McLamb and Percy 
| Weeks. 





6% 
Ralph Nichols 











On the House . 


Appointment of Amos Crowl to 
ager of the San Francisco and 


succeed Mildred Haskins as man- 
Northern California associations 


leaves only four women in executive secretarial spots across the 


Philadelphia 
cent rebate 
pated in “the 


Fifty percent 





Wemhoff to 7 workers; 
to 19 employes, while 17 percent 


Detroit association now in new 


to 


nation—Erdie Turner at Cincinnati, Marjorie Baker 
at Buffalo, Ella Ford at South Carolina, and Bessie 
Ballentine at North Carolina. 
missed anyone? . 


Or have I 


association has given a 100 per- 
active members who partici- 
first big postwar auto show” 


recently; also has refunded over $2,600 spent in 
moving cars mm and out of show building. ... 


of auto dealers have less than 


8 employes, reports the AMA; 22 percent have 
less than 4 employes, and 28 percent have 4 


33 percent of dealers have 8 
employ 20 and over workers. ... 


headquarters at Convention Hall. 


. .. This from the Boulevard Motor Co. (DeSoto), Marshfield, Wis.: 
“If you get up earlier in the morning than your neighbor, and work 
harder and scheme more and stick to the job more closely, and stay 
up late planning how to make more money than your neighbor, and 


he will; but 


burn the midnight oil planning how to get ahead of him while he 
is snoozing—not only will you leave more money when you die than 
you'll leave it a damsite sooner!” 


—Pete WeMHOoFr, 
Editor 
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Capsule Comment 


Passenger-car sales throughout August appeared to have 
kept pace with production, which was at an alltime record 
rate. 

And making possible the ever-rising production sched- 
ules was the super-sales job being performed by that 
indispensable middleman between factory and consumer 


—the franchised dealer. 
* * * 


Survey by AUTOMOTIVE News finds that factories are lay- 
ing stress on “quality” in building up their field sales forces 
for competitive market. 

One rep who’s “on the ball” being worth a dozen fum- 


blers, as dealers well know. 
* * * 


Tension mounts in steel and auto wage negotiations as 
mid-September strike deadlines draw nearer. Reuther and 
Murray, meanwhile, warn anew that they will order strikes 
to back up their pension demands. 


Round four in the postwar wage bout looks more and 
more like the decisive round, with the outcome holding 


the key to where the nation’s economy is heading. 
* * * 


Dealers are still plagued by leaks and rattles in new cars 
coming through for delivery, AUTOMOTIVE NEWS survey 
shows, although tightened inspections at factory have elim- 
inated some preparation-and-conditioning headaches. 

Are prewar standards of efficiency lost forever? 
oe * * 

Railroads launch big battle against trucks in do-or-die 

effort to keep their share of the freight hauling business. 
Let’s keep the punches above the belt, though, boys. 
* * * 

Nearly one out of every three male students at nation’s 
universities own cars on campus, reports Esquire magazine 
poll. 

Joe College may offer a new specialized auto market 
as enrollments in universities keep going up. 
* * * 

Averaging 40.2 hours a week, auto workers earned $68.90 
a week in mid-July for a new alltime high. This wage-hour 
upswing was in direct contrast to decreases in many other 
durable goods businesses, such as steel and electrical ma- 
chinery. 

One segment of the nation’s economy that hasn’t 
heard about any “forthcoming depression.” 
a + = 

American Petroleum Institute advises Congress to include 
federal excise tax on gasoline in any project to overhaul 
the tax structure. 

While they’re at it, it might also be worth the law- 
makers’ while to pay some attention to the high excises 
on motor vehicles, parts and tires. 


Editor’s Note: While Publisher 
George M. Slocum is convalesc- 
ing, his column is being filled by 
the staff. 

IT IS difficult to say whether 
automobiles have done more for 
advertising or advertising more for 
automobiles. At any rate, advertis- 
ing is certainly one of the most 

important func- 

WHERE’S _ tions of the auto- 
ADVERTISING mobile business. 

GOING? At a recent ses- 
sion of the Ad- 
vertising Federation of America, 
some important points about that 
service were brought out in a 
panel discussion under the title, 
“In What Direction Is Advertising 
Headed?” 
For those who missed the discus- 


sion, these excerpts may be of 
interest: 

Fairfax M. Cone, Foote, Cone & 
Belding: 


“We cannot have the benefits of 
mass production—which means, 
primarily, an increasing high stand- 
ard of living—without mass sell- 
ing. And we cannot have mass 
selling in a free market—which 
means a market of free choice in 
the whole range of goods and serv- 
ices—without advertising. 

“Thus I see advertising not as 
a thing apart, nor as a private 
tool of business, but as one of the 
most important of all means for 
the communication of the ideas 
and the ideals that will shape our 
whole future ... 

“Advertising may have its sins, 
but it commits all of them in pub- 
lic, and is thus self-purifying .. .” 

- * oa 

IN DISCUSSING added sales and 
advertising costs, S. R. Bernstein, 
editor of Advertising Age: 

“But none of them, including ad- 
vertising, is actually an added cost, 
because the problem in an economy 
such as ours, which is an economy 
of plenty, is to make people want 
and buy things that they can get 
along without ... This economy 
runs on luxuries ... If we don’t 
sell luxuries, if we don’t sell people 
on wanting and buying things they 
could get along without, then our 
economy falls apart .. .” 

* 7 * 

REGARDING the ratio of adver- 
tising to national income, Cone said 
he expected it to go down (it’s 
about a third lower than it was 10 
years ago), while Bernstein said: 


“.. . advertising, selling and all 
marketing costs will go up. The 
reason they have been low is a very 
simple reason. There hasn’t been 
any selling job required . . . I don’t 
understand this preoccupation with 
percentage costs... I am not talk- 
ing about throwing money away. 
I am talking about having enough 
steam behind your economy to 
make it move ... to manufacture 
orders so that the things that can 
be made can be sold.. .” 

+ * © 


AND HERE'S one for the auto 
dealers. When retailers were 
brought into the discussion, James 
W. Egan jr., vice-president of the 
Toledo Blade, interjected: 

“Since the retailers of Amer- 
ica spend more money in the 
newspapers than all the national 
advertisers spend in all the other 
media, I think they are the 
smartest guys.... 

“Too many manufacturers think 
advertising is something desirable 
and maybe a bit of a luxury at 
times. But your retailer knows 
better. He knows that it is one of 
the essential costs of his busi- 
ness. 

* * * 

HENRY G. LITTLE, of Camp- 
bell-Ewald, which has the Chevro- 
let account, was asked about insti- 
tutional or goodwill advertising: 

“With the return of this top 
market, admittedly, it is going to 
be very difficult to get advertisers 
to spend anything or do any kind 
of advertising except direct sales 
or product advertising. 

“On the other hand, I think that 
a good many of them are going to 
remember the good that they got 
from the type of institutional ad- 
vertising that they did during the 
war, and to some extent since the 
war. I think that, although there 
may be a temporary setback on 
that at the present time and per- 
haps for the next year or two, I 
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‘a the sweat of thy face 
shalt thou eat bread” 
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AS IT WAS THEN ! 
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‘Split Steering Wheel . . . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Brake for Amputee? 


I want to buy a 1950 model, but 
since my legs are stiff from arth- 
ritis the car must have automatic 
transmission. I also will need a 
dependable hand brake since I can 
use neither clutch nor brake pedal. 
In fact, I will want both pedals 
removed. 

Can you give me the names of 
some manufacturers of hand 
brakes? I have seen some air 
brakes on cars, but they operated 
by a little lever operated by one 
hand. What I have in mind is a 
wheel located on the steering col- 
umn about three or four inches 
below the steering wheel. A pull-up 
of about an inch would lock the 
wheels and it could be operated 
by a finger of either hand. To my 
mind that would be the simplest 
kind of a brake for an amputee.— 
E. G. Rowe, 212 W. Duffy St., Sa- 
vannah, Ga. 

Epiror’s Note: We understand 
that Arthur Carpenter of West 
Point, Ga., is driving an Olds- 
mobile with a mechanism such 
as you want on this car. He and 
an engineer designed and per- 
fected this device—a split steer- 
ing wheel that operates both gas 
and brakes—but has not been 
able to sell it to the industry, 
due to its cost. However, he may 
be able to help you. 

+. e 


Before the Mail 


We have been subscribers to your 
paper for many years and believe 
that it is the outstanding paper of 
the industry. We especially like the 
auction figures to help us deter- 





believe that increasingly these ad- 
vertisers are gradually going to 
devote more and more time and 
thought and effort and money to 
doing that kind of a job.” 





| Oct. 10-11 — 


mine current used-car prices in the 
swiftly changing market. I look 
forward to receiving your paper 
each Monday morning and gener- 
ally go through it even before 
reading the morning mail.—M. G. 
BrimMHALL, Minnesota Motor Co., 
Fergus Falls, Minn. 


Coming Events 


SEPTEMBER 

Sept. 7-10 — Detroit (Book-Cadillac hotel 
and Masonic Temple), Third annual con- 
vention, National Used Car Dealers Assn. 

Sept. 10—Santa Fe. New Mexico Auto 
Dealers Assn. convention. 

Sept, 11-12—Myrtle Beach, 8, ©. (Ocean 
Forest hotel). South Carolina Auto Deal- 
ers Assn, convention. 

Sept. 11-13—Buffalo (Statler hotel). 26th 
annual convention and exhibit of New 
York State Auto Dealers, Inc, 

Sept. 19-20—Mllwaukee (Schroeder hotel). 
2ist annual session of Wisconsin Auto- 
motive Trades Assn. 








Sept. 28—Burlington, Vt. Vermont Auto 
Dealers Assn. convention. 
Sept. 29-30 — Atiantic City. New Jersey 


Automotive Trade Assn. parley. 


OCTOBER 

Oct. 9-11 — Galveston, Tex, 32nd annual 
convention of Texas Automobile Dealers 
Assn, 

Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 

is (Nicollet hotel). 
Annual convention, Minnesota Automobile 
Dealers Assn. 

Oct. 12-13—Atlanta (Ansley hotel). 1949 
convention of Georgia Automobile Dealers 
Assn, 

Oct. 14-15—Atlantic City. Tri-State Auto 
Dealers convention. 

Oct. 16-18—Edgewater Park, Miss, Ten- 
nessee Automotive Assn. convention. 

Oct. 16-18 — Jacksonville, Filia. (George 
Washington hotel). 19th annual conven- 
tion of Florida Automobile Dealers Assn. 

Oct. 18—New York (Hotel Astor). 10th 
annual meeting of Automobile Old Timers 
(K. TT. Keller, president of Chrysler, 
guest of honor). 

Oct. 23-25—Biloxi, Miss. Automobile Deal- 
ers Assn, of Alabama annual meeting. 
Oct. 24-25—Grand Forks. Annual meeting 

of North Dakota Dealers Assn. 

Oct. 24-25—Loulsville (Kentucky hotel). 
Annual convention of Kentucky Automo- 
bile Dealers Assn. 


he 
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1 THE CHEVROLET DEALERS § 
OF AMERICA axe 


READY... ( 
WILLING... 
and ABLE to serve you 
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A STORY WORTH TELLING 


The installation of a 





Chevrolet block assem- 





Genuine Chevrolet parts, readily available, bly will give the owner 


mean faster service for your customers .. . a brand new power plant at an economical cost. 


mean extra profits for you. All parts are new. They are manufactured, tested 


d factory- bled to Ch let’s traditi ll 
The long life, the extra customer satisfaction, BS SS Fee oO NEY es © Len eee 


rigid specifications. 
the economical operation of genuine Chev- 





oe 
rolet parts can help boost your profits ; . . help Genuine Chevrolet short block assemblies will 
> 
p 3 : provide thousands of miles of dependable driving a 
insure your continued business success. Con- a 
as well as add resale value to your customer’s car. 
tact your Chevrolet dealer. He is ready, 
Telling and selling this story will mean profits 
willing and able to serve you. 
for you. 
om 
Mm PARTNERS | soe your ses7 veac... | PARTNERS & 
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Seek Millions in Savings... 


Truck roupe Map 
Big Safety Drive 


CHICAGO. — With the objective 
of saving “literally millions of dol- 
lars through a reduction in operat- 
ing and insurance costs,” the na- 
tional committee on street and 
highway safety of the American 
Trucking Assns., Inc., held a two- 
day meeting here for a nationwide 
highway safety campaign. 

Copies of a manual containing 
complete instructions will be fur- 
nished all state associations, 
which have been designated to 
conduct the campaign, after the 
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visory committee in each state, 
composed of top management men. 

Organizing state councils of 
safety supervisors composed of 
safety and personnel men and 
others interested in safety work. 

Promotion and active participa- 
tion in the four “basic safety ac- 
tivities”; a national truck safety 
contest and comparable state con- 
tests; national and state truck 
roadeo contests based on safety and 
driving skill; driver-of-the-month 
programs in states and national 



















Audit Reveals 
Shrinkage in 


Tucker Assets 


CHICAGO.—Tucker Corp. assets, 
which at one time amounted to ap- 
proximately $25,500,000, had shrunk 
to $7,323,283, a shrinkage of $18,- 
081,927, as of last March 3, the date 
when Federal District Judge Mi- 


AT THE MILWAUKEE STOCK CAR RACE—Three Oldsmobiles and a Nash are shown in |Chael L. Igoe appointed Aaron Co!- 


the Wisconsin state fair contest which was won by Paul Russo of Hammond, iInd., 
1949 Cadillac. 


Cadillac Wins Wis. Race, 
Lincoln Takes Des Moines 


DES MOINES.—Clicking off 200 
laps without a pit stop, a 1949 


* * * 


MILWAUKEE. — During the an- 
nual Wisconsin state fair, a stock- 


driver-of-the-year awards; support 
of motor vehicle fleet supervisor 
training courses now being con- 


manual is approved by the ATA 
executive committee, as it is ex- 
pected to be soon. 







car race was held Aug. 25 before 
about 23,000 spectators for a purse 
of $10,450. The order of finish and 


Lincoln captured the 100-mile stock 
car race at the Mississippi Valley 
fair here last week. Its time was 





A. C. Scott of George F. Alger 
Co., Detroit, chairman of the meet- 
ing, disclosed that the committee 
has worked closely with representa- 
tives of equipment manufacturers. 

“National statistics show that the 
trucking industry’s safety record is 
better than that for passenger cars, 
but our industry realizes that there 
is still room for improvement,” 
Scott said. “We are accordingly 
undertaking to intensify the safety 
activities in every state in an effort 
to achieve the greatest possible 
degree of safety for all users of 
the highways.” 

Committee members were urged 
by Ray G. Atherton, general man- 
ager of ATA, to take the lead in 
pressing for action at once in every 


state “in order to make the na- 
tional program completely effec- 
tive.” 


Among key points of the plan, 
as approved, are: 
__ Establishment of a safety ad- 


AFL Calls Off 
Chicago Gas 
Station Strike 


CHICAGO.—Moving without ad- 
vance notice at a hurriedly called 
meeting of members, 
Teamsters unions early Thursday 
morning called off their 22-day 
strike against 3,000 Chicago area 
filling stations handling gasoline of 
major oil companies. 


Union officials announced before 
the vote that they favored accept- 
ance of a 10-cent-an-hour wage in- 
crease from operators, They had 
held out previously for a 17%-cent 
boost and the companies had of- 
fered a 7%-cent hike. The new 
scale will be $1.87 an hour, retro- 
active from July 1 to Aug. 10, the 
day the drivers struck. 

Meanwhile, an unfair labor-prac- 
tice charge of illegal secondary 
boycott was filed last Thursday by 
Sinclair Refining Co. against nine 
unions involved in the strike. 

The charge, filed with the district 
office of the National Labor Rela- 
tions Board, specified that employes 
of three railroads had refused to 
handle Sinclair’s products. It was 
also pointed out that the striking 
unions had stationed pickets along 
these railroad rights of way since 
Aug. 27. 








Wilson Opens Deal 


Earl B. Wilson, sales director of 
Chrysler until he resigned on May 





1, has opened a Chrysler dealership | mobile business, has been eastern 


under his name at 479 S. Wood- 
ward, Birmingham, Mich. 





WHAT A CHASS!Si—Luscious Miss Colorado of 1949 and her latest sweetheart, a Hudson 


convertible which she is driving to Atlantic Ci 
Hudson's Denver distributor. Miss Colorado, whose 


Fred Ward, head of Fred Ward, Inc., 


the AFL | 





|Carl J. McCain and Ray Carpenter, 


ducted at leading universities and 
colleges. 

Establishment of regular safety 
meetings or clinics for interchange 
of ideas by fleet operators and 
others. 

Sponsoring of driver safety clin- 
ics, mobile clinics and driver re- 
training schools throughout the 
nation. 

Setting up of speakers’ bureaus 
composed of men who will address 
meetings of all kinds on highway 
safety and the trucking industry’s 
performance in this field. 

Promotion of widespread pub- 
licity as a means of achieving 
maximum cooperation within the 
trucking industry, with other in- 
dustries and with the public gen- 
erally in the matter of highway 


safety. 
Close cooperation with state and 
other organizations toward the 


common goal of highway safety. 

Representatives of the following 
states, in addition to Scott and 
Atherton, in attendance at the 
meeting were: 

California — Frank Terramorse, 
San Francisco, Illinois — Alex 
Scherer, Ottawa, and Ray Pride, 
Chicago. Indiana—Harold C. San- 
ford, South Bend. Iowa— John 
Ruan, Des Moines. Kentucky—Ed 
J. Buhner, Louisville. Louisiana— 


Baton Rouge. Maryland — Robert 
W. Furtick and Jack Rowley, Bal- 
timore. Michigan—Florence Kiely, 
Earl Givens, John K. Cross and 
Capt. C. J. Scavarda, Detroit. 
Missouri—C. O. Gile, St. Louis, 
and Nile James, Springfield. Ohio— 
R, P. Kramer, Cincinnati, and D. B. 
Seem, Toledo, Pennsylvania — W. 
W. Ward, Altoona. South Dakota— 
Don Dugan, Sioux Falls. Tennessee 
—Charles Potter, Nashville. Wis- 
consin— Walter Schumacher, Eau 
Claire, and Ed Konkol, Madison. 


Harkins Heads Up 


Hudson in Boston 


DETROIT.—Hudson Sales Corp. 
has appointed Patrick J. Harkins 
manager of the 
company’s Boston 
zone, it is an- 
nounced by N. K. 
VanDerzee, sales 
vice-president. 

He succeeds L. 
C. LaFrance, who 
resigned to take 
an executive posi- 
tion with a major 
New England 

« Hudson dealer, 
P. J. Harkins VanDerzee said. 
Harkins, a veteran of the auto- 





divisional merchandising manager 
with headquarters i in n New York. 





















|wheels made two cars drop out, It 


}car was in third place. 





for the Miss America Pageant, shown with | 


name is Syivia Canaday, is 18 years old, an accomplished musician and an amateur actress. 


prize money, with winner’s name 
and make of stock car, are as 
follows: 

1. Paul Russo, Hammond, Ind., 
1949 Cadillac, prize $1,790; 2. Jimmy 
Caris, Fort Lauderdale, Fla., 1949 
Oldsmobile, $1,440; 3. Myron Fohr, 
Milwaukee, 1949 Lincoln, $2,186; 
4, Rex Mays, Glendale, Calif., 1949 
Oldsmobile, $912; 5. Johnny Par- 
sons, Van Nuys, Calif., 1949 Cadil- 
lac, $768, 

6. Ed Sheeler, Chicago, 1949 Ford 
V-8, $672; 7. Doc Shanebrook, La 
Port, Ind., 1949 Oldsmobile, $576; 
8. Rabbit Musick, Dallas, Texas, 
1949 Pontiac, $480; 9. Frank Bur- 
any, Milwaukee, 1949 Chevrolet, 
$384; 10. Joe Burany, Milwaukee, 
1949 Chevrolet, $336. 

11. Pete Romcevich, Gary, Ind., 
1949 Nash Ambassador, $288; 12. 
Bud Koehler, Blue Island, IIl., 1949 
Ford V-8, $240; 13. Jay Frank, Chi- 
cago, 1947 Ford V-8, $192; 14. Jim 
Campbell, Kansas City, Mo., 1949 
Cadillac, $144.15; 15. George Schar- 
mer, Milwaukee, 1947 Buick Road- 
master, $96.16; 16. Jimmy Bell, 
Belleville, Ill., 1949 Cadillac, $96. 17. 
Pat Kirkwood, Fort Worth, Tex., 
1949 Oldsmobile 88, $25; 18. Jim 
Rathman, Alhambra, Calif., 1946 
Ford V-8, $25; 19. Dick Rathman, 
Alhambra, Calif., 1949 Ford, $25; 
20. Bob Meyer, Hammond, Ind., 1949 
Ford, $25. 

‘The other starters who follow re- 
ceived $20 apiece: Sarge Over- 
meyer, La Porte, Ind., 1949 Olds- 
mobile; Art Lamey, Los Angeles, 
Calif., 1947 Ford; Norm Nelson, 
Racine, 1949 Oldsmobile; Dick Zim- 
merman, South Milwaukee, 1947 
Mercury; Dan Kladis, Chicago, IIl., 
1948 Hudson; Ray Richards, Lake 
Forest, Ill, 1949 Oldsmobile; Ray 
Knepper, Belleville, Ill., 1949 Olds- 
mobile; Tony Russo, Kenosha, 1946 
Ford V-8; Otto Hamberger, Mil- 
waukee, 1949 Nash; Tony Betten- 
hausen, Tinley Park, IIl., 1949 Olds- 
mobile. 

For 89 miles victory seemed as- 
sured for Myron Fohr in his 1949 
Lincoln when the right front tire 
blew out, giving the victory to 
Russo in his Cadillac. 

The average speed of the racers 
was given as 67.6 miles per hour, 
helped by Russo, who set a new 
track record of 1 hour, 28 minutes 
and 33.66 seconds in non-stop for 
the 100 miles. 

It is reported that in spite of his 
hard luck with the blown tire when 
he was practically assured of suc- 
cess, Fohr in his Lincoln got most 
of the cash, due to speed, etc., as 
he was awarded $890 in lap prizes 
included in the total of $2,186, while 
winner Russo got $1,790. Russo’s 
car is owned by Joel Thorne, a 
former race driver himself. 


One maintenance man at the 
track declared that trouble with 


two hours, 9% minutes. 

A 1949 Oldsmobile, forced to the 
pits twice for tire changes, ended 
in second place. Third place went 
to a 1946 Nash, the only other car 
to complete the grind without a 
stop. A 1940 Mercury captured 
fourth place, while fifth was taken 
by a 1949 Kaiser and sixth by a 
1946 Willys. 

In seventh was a 1949 Lincoln, 
with a 1949 Hudson eighth. A 1949 
Ford won the ninth spot, 


Buyer’s Market 
Near in Canada, 


Moore Declares 


MONTREAL.—Supply is rapidly 
catching up with demand in the 
automobile manufacturing industry, 
Howard B. Moore, managing direc- 
tor of the Federation of Automo- 
bile Dealers Assns, of Canada told 
the Rotary Club of Montreal. 

Moore, however, saw little pros- 
pect of price reductions “unless and 
until there is a set of business 
conditions which none of us wants 
to experience.” He said that 18 per- 
cent of the cost of a car was 
accounted for by sales and excise 
taxes. Automobile prices had not, 
he claimed, increased to the same 
extent as industrial wages, or na- 
tional and personal incomes, or the 
prices of most other commodities. 

“That automobiles will be kept at 
the lowest possible prices is guar- 
anteed by two main factors,” Moore 
said. “First, by the tremendous 
volume which is necessary to keep 
down the heavy costs of produc- 
tion; second, by the keen competi- 
tion for supremacy among the ‘Big 
Three’ which is keen and bitter.” 

He disclosed that “several, if not 
all of the major producers” have 
small cars on the drafting boards. 
Up to the present time, however, 
no manufacturer had found it pos- 
sible to establish a price differen- 
tial between the present standard 
Canadian car and the small car 
wide enough to convince him that 
the public would buy the small car 
in quantity. 









| was due, he said, to “wheels giving 
| way outside the ring of nuts.” One 
front hub gave way on a car in the 
65th lap while the driver of that 








Victoria Dealers Elect 
Gladwell President 


VICTORIA, B. C.—At last week’s 
meeting of the Victoria Automo- 
bile Dealers Assn., H. W. Gladwell 
of Gladwell Motors, Ltd., was elect- 
ed president for the ensuing year. 

Other officers installed at the 
same time were Louis Michelin of 
Thos. Plimley, Ltd., vice-president, | SUCK SETS RECORD—More than 20.00 of 
and R. B. Wilson, ‘Wilson Motors, | in August as the division cracked its previous 
Ltd., and J. M. Wood, J. M. Wood | monthly production record. In all, Buick built 
Motors, directors. Roy T. Lougheed | aa hk mea: a Fo of — 
is secretary. assembled. 





when 


in a@i|non and John Chatz as trustees 


in reorganization under the bank- 
ruptcy laws. 

This and other revelations were 
contained in a report by the ac- 
counting firm of McCoy & Holland, 
retained by the trustees with court 
approval. 

Current assets were listed at 
$1,687,598, of which $219,193 rep- 

resented cash on hand and in 
banks. Government securities 
pledged as collateral on bond spe- 
cifically for tax payments totaled 
$400,000. 

Officials of the Tucker Corp. had 
contended on various occasions 
that the company’s net worth was 
almost double what the accounting 
survey revealed. 

As for balances on distributor 
and dealer franchise notes, in the 
amount of $3,787,617, the report 
stated that “it is not possible at 
this time to determine the status 
of dealers and distributors in re- 
spect of balances due on notes, 
cash paid in, or commissions due; 
their position is subject to ultimate 
judicial determination.” 

Taking cognizance of pending 
court actions, the accountants said 
that the “company and certain of 
its former officers and directors are 
involved in a criminal action and 
numerous civil proceedings,” and 
“should said proceedings be deter- 
mined adversely to the company, 
officers and directors, the liabilities 
of the company may be substan- 
tially increased. 

“Our examination revealed cer- 
tain expenditures of such ex- 
traordinary type and amount as, 
considering the nature of the 
company’s business, to appear 
questionable and to call for fur- 
ther investigation. At the direc- 
tion of the trustees, this investi- 
gation is under way and a report 
thereon will be submitted in due 
course.” 

The accounting report, coupled 
with one previously turned in by 
an engineering management firm 
showing that more than $71,000,000 
would be required to transform the 
Tucker Corp. into a going concern, 
stirred speculation over what the 
trustees will recommend regarding 
the feasibility of reorganization 
when they appear in court Sept. 13. 


Charity Checkoff 


Ford Offers to Deduct 


From Workers’ Pay 


DEARBORN. — Ford Motor Co. 
has established a new payroll de- 
duction plan which will enable em- 
ployes in the Detroit metropolitan 
area to budget their total annual 
health and community service con- 
tributions and have this amount 
deducted from their pay checks in 
weekly or twice-monthly payments. 

Ford said it was the first auto- 
mobile manufacturer to set up such 
a plan for its employes. 

The plan, entirely voluntary, will 
be put into operation Jan. 1. All 
funds collected will be turned over 
to the United Foundation, a Michi- 
gan non-profit corporation which 
was organized to consolidate fund- 
raising for health and community 
service agencies in the Detroit 
metropolitan area. 

Participation by Ford employes 
in the plan will eliminate constant 
solicitation of these employes dur- 
ing the year, the company stated. 

Otis U. Walker, of the employe 
services department in industrial 
relations, who has directed charity 
drives at Ford in the past few 
years, will be chairman of the new 
program. 


Jacobs (DeSoto) Named 


Ohio Assn. Trustee 

CINCINNATI. — Clifford Jacobs 
(DeSoto) has been elected a trustee 
of Ohio Automobile Dealers Assn. 
to succeed A. F. Kirsten whose 
term will expire next month. The 
term of Walter Hallerman, chair- 
man of this convention, has an- 
other year to run. 

Robert Vordenberg (Chevrolet) 
was appointed alternate trustee. 
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Ford Strike Scoreboard- 
Proves That Nobody Wins! 
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The 23-Day Ford Strike Last May Cost The Nation $243,000,000 Directly. 
98,312 Ford Workers Lost 13,536,247 Man Hours— 
With a Loss of $23,000,000 in Wages 


IN THE DETROIT AREA ALONE: 


FORD DEALERS 
LOST SALES 


FORD WORKERS 
LOST WAGES 


6,500,000 |*20,000,000 


FORD SUPPLIERS 
LOST SALES 


FOOD, CLOTHING, * MEDICAL* 
HOUSING SUPPLIERS PROFESSION 
LOST LOST 


*1,400,000 | 12,096,000; *972,000 


CARRIERS LOST 
FREIGHT 





PERSONAL TAXES, * D.S.R. 


*1,746,000 


TRANSPORTATION,” 
OTHER GOODS & 
SERVICES LOST 


°3,186,000 


REPORTED LOSS 
DUE TO STRIKE 


*216,000 


INSURANCE, ETC. 


The figures used are computed from the ratio of a Detroit worker's family budget expenditures 
applied to the $18,000,000 Ford workers’ wage loss and based on a U. S. Department of Labor 
study published in February, 1948 issue of “Monthly Labor Review?’ 


These Losses Never Will Be Regained! 


Another Ford strike, at this time, would threaten the 
economic stability of the nation. It would grab take- 
home pay out of the workers’ hands—make it tough to 


buy food and clothing for the family. 


The strike would stagger the company’s progress—choke 
dealer operations—close suppliers’ plants across the country 
—hit hard at merchants and the professions — deprive local, 


state and federal governments of tax revenue. 


Compute Strike Costs in Advance 


The right to strike is undisputed—but the duty to nego- 
tiate settlements peacefully is equally American. Strikes 
always end up at a conference table, anyway. And when 


you count the costs inflicted—it is absolutely shocking. 





How much better it would be to compute the costs in 
advance—the net cost to everyone—before the suffering 


caused by strikes is actually experienced. 


No One Can Guarantee The Future 
No one can guarantee your span of life. No one can 
guarantee the future. The nation’s economy is based on 
competitive selling. No employer can endure if forced to 
pay wage increases, pensions and insurance premiums 


that price his product out of a competitive market. 


The automotive industry is the keystone in America’s 
economy —one out of every seven workers depends upon 
it for a living. Paralyze the automotive industry—and 


you paralyze America—kill the goose that lays the golden 
egg of high wages and full employment. And that hurts! 


A More Sane Approach Needed 


Strikes are rapidly becoming an outmoded method of 
contract negotiation. They just don’t add up right! After 
all, it is the arithmetic of any business— including Unions 
—that assures its future. The ugly record of lost man hours, 
wages and production is positive proof of the need for a 
more sane, economic approach to a settlement of labor 


disputes. 


By bringing the true strike costs before the public, it is 
hoped that everyone concerned will help the UAW-CIO 
and Ford Motor Company come to terms without a 
shutdown. Otherwise, everybody sustains losses it will 


take years to recover, if ever. So, everybody loses! 


Let’s keep the raw materials flowing, lines rolling, wheels 


turning—let’s keep the plants working—in Detroit! 


The Detroit Board of Commerce 


An Organization Composed of 5859 Business and Professional Members 





THIS ADVERTISEMENT IS PUBLISHED AS A PUBLIC SERVICE 
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Traffic Heads 


A ‘Named in N.C. 


REILEY’S ADDITION—The completion of a 2!/,-story, 150 foot by 160 foot service building 
has been announced by Reiley Motors, Inc. (Studebaker), Ardmore, Pa. The addition, at 
extreme right of photo, houses the paint and body shop, heavy truck repair and the used-car 
reconditioning department. A 150 foot by 150 foot lot in front of the new section is used for 
parking. The main building is 80 feet by 150 feet. 


$80,000 from Globe-News Publish- 
ing Co. Truitt has not yet an- 


nounced plans for improving the 
property. 


Truitt Buys Lot 


Arthur Truitt, Buick dealer in 
Amarillo, Tex., has purchased a 
140 by 117-foot downtown lot for 


| RALEIGH, N. C.— Appointment 
lof E. A. Hughes and Broadus 
|Glover as dual heads of the state 
| utilities commission’s new motor 
|traffic section is announced. 

| Hughes, who has been chief 
|elerk of the Carolina Coach Co., 
will have the title “director of 
motor passenger transportation.” 
Glover, a former PUC inspector, 
| became “director of motor freight 
transportation.” 

Glover will be responsible for 
the program established by the 
1947 truck act and Hughes will 
work under the commissioners in 
administering the 1949 truck act. 
|Both appointments were effective 
Sept. 1. 


BRASS AND COPPER LOCKSEAM 


} 


BRASS METALFLO 


BRASS AND COPPER STRIP 


BRASS AND COPPER 
SEAMLESS TUBING 


BRASS AND COPPER 
TUBING IN COILS 


@ |s it Metalflo, the low 


ideal where pressure is not a factor? Or 
is it lockseam, seamless, or strip in coils 

quality tubings made in a variety of 
diameters, lengths and wall thicknesses to 


suit mosi purposes? And 


Blot on Bl 


Wage Demands Deter 


ue Horizon 
Bright Trade Outlook, 


Cleveland Trust Bulletin Says 


CLEVELAND.—A “little bright- 
er” business outlook, with possible 
demands for wage increases a dark 
spot on the horizon, is seen by the 
Cleveland Trust Co. in its current 
bulletin. 

“The business sky has been a lit- 
tle brighter overhead, but cloudy 
on the horizon,” the bulletin says. 
“Metal markets were firmer in 
July; the automobile industry con- 
tinued at peak levels; building 
made a good showing, and signs 
of revival appeared in textiles. In- 
ventories in some cases had 
dropped to the point where re- 


BRASS AND COPPER 
FABRICATED PARTS 


Which one of these quality products can you use? 


cost tubing thats 


hay elere lel me oL lel and the lowest 


parts, such as the one illustrated above, 
are one of your requirements, why not 
get in touch with us today? Ask any 
H & H customer 
H & H stands for quality, prompt delivery 


he'll tell you the name 


prevailing price, always. 


tH & a TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


METALFLO 


LOCKSEAM 


COIL STRIP AND SEAMLESS TUBING 


TUBULAR PARTS 


newed buying for stock was neces- 
sary to meet the demands of cu 
tomers. 


“In the background, however 
loomed the question of anothe: 
round of wage increases. This 
matter was spotlighted by the 
threatened steel strike in July 
While the nation escaped th« 
strike, the appointment of a fact- 
finding board merely delayed the 
question. If the steel union should 
succeed in obtaining higher 
wages and more benefits, similar 
demands in other industries 
would be intensified. 


“The argument that wage in- 
creases are required to offset ris- 
ing prices will no longer hold, since 
prices have declined and the real 
buying power of each dollar of in- 
come has therefore advanced. In- 
stead, it is urged that corporations 
should pay higher wages becaus« 
they are making high profits. 

“This reasoning is superficial 
Some corporations make large 
profits in good years, but more than 
half show no profits at all in poor 
years or even in some average 
years. 

“Moreover, total corporate prof- 
its are not unduly large in rela- 
tion to sales, and in numerous 
instances profits this year are sub- 
stantially below the 1948 level 
Many business concerns—particu- 
larly small ones—would be seri- 
ously affected if their wage rates 
were raised at this time. 

“A mere advance in wage rates 
does not guarantee an increase 
in the nation’s real purchasing 
power. If more of a company’s 
income is paid out as wages, less 
income is left to the company. 
The latter might raise prices as 
an offset, but then more consum- 
ers’ dollars would be required to 
buy the product. 


“Or the company might cut divi- 
dends, meaning that the recipients 
would have less money for pur- 
chasing things produced by wage- 
earners. Or less income might be 
retained by the company, thereby 
reducing its funds available for 
buying materials, sujyplies. and 
plant equipment, all of which are 
made by workers somewhere. 

“The true method of raising 
wages without adding to costs, and 
hence of advancing our living 
| standards, has always been through 
increased output per man-hour, 
brought about by the continual im- 
provement of the tools of produc- 
|tion. This economic fact is not 
|nearly as well understood as it 
should be.” 


| 


|New Reo Engine 
Will Be Offered 
‘For All Makes 


LANSING.—A plan to sell the 
new Reo Gold Comet gasoline truck 
engine as a replacement power 
plant for trucks, regardless of 
|make, was announced last week by 
R. D. Hilty, general sales manager 
of Reo Motors. The program will 
be handled through service depart- 
|}ments of Reo’s branches, distribu- 
tors and dealers. 

The engine package will include, 
in addition to the engine assembly 
a fan assembly, generator, oil filter, 
starter, coil, spark plugs, carbure- 
tor, governor, air cleaner, fuel 
pump, distributor, front cross mem- 
ber, engine mountings (both front 
and rear), muffler, tail pipe and 
exhaust pipe. List price will be 
$975, exclusive of excise tax 

“This is equal to paying $6.96 
for the power of each full-sized 
horse in the Gold Comet,” Hilty 
said. The Gold Comet is an over- 
head valve, six-cylinder engine de- 
veloping 140 horsepower at its gov- 
erned speed of 3,200 revolutions per 
minute. 

Reo describes the engine as “the 
most powerful of its size ever built, 
developing more usable horsepower 
and torque than any other six or 
eight-cylinder gasoline truck en- 
gine of comparable displacement 
(331 cubic inches).” It is the first 
completely new gasoline truck en- 
gine to be produced in 20 years, 
Hilty declared. 


+ 
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here are 2 of the many reasons why: 
OUTSTANDING CUSTOMER ENTHUSIASM. Since 1935, millions of car 


owners have known the glowing pride of Porcelainize brilliance and longer-lasting 
lustre ... the true economy of Porcelainize paint protection ... and the added comfort 


of Porcelainize freedom from waxing and polishing. 


OUTSTANDING DEALER ENTHUSIASM. Leading dealers everywhere enjoy 


the personal satisfaction of offering the world's finest appearance service plus the 
financial success of developing it into the third largest year-round source of Service 


Revenue—returning profits of better than 50%. 


FREEMAN & FREEMAN, INC. 


The Porcelainize sales of each Dealer 600 GRANT STREET DENVER 3, COLORADO 
Me TUT: ete det ht dy Please send us full information on Porcelainize Product, Program 
dynamic Porcelainize merchandising ne ee 

and sales support as well as forceful 
national advertising. Judge the reasons 


FIRM NAME 
ATTENTION OF: 7 ss 
IN a scan ctsctirentncsniiniencdeenijeomaepealiens 
Me ele MeL Me etd (oo city ZONE__STATE__ 


(_ > Write for full information coy f= MAKE OF CAR SOLD eee 
VERY IMPORTANT 


NATIONALLY ADVERTISED... AN EXCLUSIVE NEW CAR DEALER SERVICE 
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In many areas, a car with 
the motor running parked 
near your house can ruin 
a television program. 
Ordinary spark plugs 
broadcast a signal which 
interferes with television 
reception, tears and dis- 
torts the image. A switch 
to Auto-Lite Resistor Spark 
Plugs will check this 
annoyance, 


mobiles. This poor reception, jumping and wobbling in the image, 
comes from the radiation of the electrical discharge in passing vehicles 
—your car, your neighbor’s, or delivery cars or traffic on your street. 
The ordinary automobile spark plug acts as a miniature broadcasting 
station that frequently spoils what would otherwise be clear, sharp 
television images. 


READ WHAT TELEVISION 
EXPERTS SAY — 


FRANK STANTON, President, COLUMBIA 

BROADCASTING SYSTEM: ‘There is no ques- 

tion in my mind that ignition interference is a 

contributory cause to poor television reception. 

The resistor type spark plug appears to be 
- the answer.” , 

















J. R. POPPELE, President, TELEVISION 
BROADCASTERS ASSOCIATION OF AMER- 
ICA: “Interference by automobile ignition 
systems to television is quite common and 
is often very severe in outlying areas. | have 
witnessed tests in which the new Auto-Lite 
Resistor Spark Plug was 
very effective in reducing 
interference to television 
receivers under such con- 


ditions.” 
» 


W. R. MACDONALD, President, RADIO-TELEVI- 
SION INSTITUTE: “The sooner every car and 
truck in America is equipped with the new 
Auto-Lite Resistor Spark Plug, the better it will 
be for the television industry and everyone who 
owns a television set." 
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Toronto, Ontario 


Few people realize that @major cause of faulty television reception, 
particularly in areas where the television signal is weak, originates 
not in the set itself but from ordinary spark plugs in nearby auto- 


TELEVISION INTERFERENGE 
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BY URDINARY OPARK PLUG 


 AUTO-LITE 72-202 Spark Plugs 








4 
n, The new Auto-Ljté Resistor Spark Plugs check television inter- 
es ference normally caused by ordinary spark plugs. Blurred, 
o- flipping and distorted images, due to this type of interference, 
e, 4 become clear pictures like the one at right below. So install 
eS Auto-Lite Resistor Spark Plugs in your car—urge your neigh- 
t. bors and neighborhood delivery service to use this better plug 
4 too. This “good neighbor” policy will help everyone in your 
P community enjoy television at its best. It’s easy to do. . . switch 


to Auto-Lite Resistor Spark Plugs! 






Switeh lo 
AUTO-LITE 


SPARK PLUGS 


Now Standard Equipment on Many 
Leading Makes of Cars and Trucks 














This clear image shows how better television is possible 
when Auto-Lite Resistor Spark Plugs check interference. 
The scene is the same as that shown at the left. 






THE ELECTRIC AUTO-LITE COMPANY 
Toronto, Ontario ° Toledo 1, Ohio 








Steady Gain Proposed 
In Old-Age Levies 


By William Ullman 
Washington Correspondent 


oe cet to figures provided by the House Ways and 


Means Committee in its report on the Social Security | 


bill it proposed a couple weeks ago, payroll contributions in 
1950 would be $3.3 billion, rising gradually through the next 
half century to $9.2 billion in the year 2000. 

Annual benefits — old-age In the first detailed account of 
and survivor benefits, that is,/the higher outlays which would 
and the proposed total and) result from the 
permanent disability insurance extended cover- 
would cost $1.3 billion a year in age and enlarged 
1950 and rise to $11.7 billion a year benefits proposed 
by 2000, These statistics accom- to Congress, the 
panied the committee’s transmittal committee esti- 
of its bill to the House, Their be- mated that as the 
coming real, of course, depends on 
the House reception of the pro- 
posal and, after that, the sentiment 
of the Senate. It is a foregone con- 
clusion that there will be plenty 
of debate and no favorable action 
for some time to ccme. | 


system grow the 
trust fund also 
will increase until 
in the year 1990 it 
passes the $90 bil- 
lion mark. 








William Ullman 


liabilities of the | 
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| As set forth 


a payroll 
through gradual steps to 6% 


4% percent for the self-employed. 
Provisions in the 1943 Social 
Security amendments for appro- 
| priations from general funds to 
the system would be repealed in 
the present law and the entire 
burden put on _ the _ insured 
workers. 
Annual contributions from work- 


ers and the employers would be| 
| between 1950 and the year 2000 as| 
|follows: In 1955, $4.6 billion; 1960, | 


$5.9 billion; 1970, $8.3 billion; 1980, 
$8.6 billion, and in 1990, $8.9 billion. 
Improved old-age coverage and 
benefits and proposed new disabil- 
ity insurance, the committee stated, 
“would in the long run greatly 
|reduce the need for public assist- 
ance administered on the basis of a 
| needs test.” 
* + + 


Tidelands Income 


PPEARING before a House Ju- 
| diciary subcommittee, 
man Walter Hallanan of the 
National Petroleum Council stated 


| 


in this column a/| 
few weeks ago, the committee pro- | 
posed to put the system on a com-| 
pletely self-supporting basis with | 
contribution rate rising 
per- | 
cent in 1970 for the employed and | 


Chair- | 


| 
| 
| 


| FORD IS ARGENTINE RACING CHAMP'S 
car racer of Argentina 
sedan from James G. 


| Richmond a 
Powell, Ford's Ric 
and Pablo Ferrero, an associate of Galdez. 


' that oil companies operating in the 
| tidelands have received gross rev- 
}enues of only $900,000 from an in- 
vestment of $190 million, or less 
than % of 1 percent. 

Hallanan said he cited the figures 


‘to refute “innuendoes, rumor and 


gossip to the effect that the oil | 


DESOTO 


Today, more motorists than ever 


before are comparing De Soto 





CHOICE—Juan Galdez, grand champion stock 
is pictured (second from left) as he took delivery of a 1949 Ford 
‘aps Co.. Oakland (Calif.) dealership. Gaidez, this year, is reported 
to have broken all existing 1949 stock car records in a 1,050-mile Argentine cross country 
race with an average speed of 135 kilometers per hour, at the wheel of a ‘49 Ford. For the 
past 10 years, Galdez has driven on tracks i 
Argentina. While in San Francisco, Galdez was also the guest of Ford at a tour of the 


n Bolivia, Colombia, Equador, Chile, Peru and 


plant. Pictured here (left to right) are James G. Paps, Galdez, Clem 
mond district assistant manager; Bruno Abluton, a relative of Galdez 


| industry is looting these lands and 
stealing millions of barrels of oil.” 
The House committee is consid- 
ering legislation governing oil de- 
velopment of the tidelands. 
* * * 


| Labor Monopolies 


POKESMEN for three steel com- 

panies have urged Congress to 
ban industrywide bargaining as a 
/method of curbing “excessive con- 
centrations of economic power in 
the hands of labor leaders.” 


The call for such legislation was 
|made during a Senate Banking & 
Currency Committee hearing on al- 
|leged monopolistic practices of or- 
| ganized labor. 

President Ben Moreell of Jones 

& Laughlin Steel Co. told the 
committee that industry-wide 
bargaining will lead inevitably to 
compulsory arbitration, govern- 
ment control of wages, prices and 
production, and of the entire 
economy, At the same time he 
suggested two steps to be taken 
by Congress to protect the “pub- 
lic interest” from abuses of 
power by labor leaders, These 
were: 

1. Define the legitimate objective 
of labor unions so as to prohibit 
them from controlling production, 
preventing improvement, imposing 
any form of featherbedding, fixing 
prices, excluding pre - fabricated 
articles and limiting use of labor- 


| saving machinery. 


2. Restrict the power of unions 
by limiting their size, subjecting 
them generally to the antitrust laws 
and forbidding industrywide bar- 
gaining. 

Moreell declared the first step can 


;}and should be taken immediately. 


The second step, he ‘said, should be 


|taken after study of procedure. 
* + * 


with cars in every price class.. 


and they're choosing De Soto. 





Lets you drive without shifting ! 


Public Relief Row 
EPUBLICAN members of the 
House Ways and Means Com- 

mittee are opposing the proposed 
new formula for federal grants to 
States for public assistance. They 
charge that the way the Democrats 
have written the new matching 
formula “impetus is lent to the 
shifting of a state responsibility to 
the federal government. 

Under the formula proposed in 
the bill recommended to the House, 
according to the minority, 80 per- 
cent of a $25 payment will come 
from the federal government, and 
71 percent of a $35 payment. 

“The proposed formula,” the Re- 
publicans stated in a report on the 
bill, “will reduce the incentive of 
states to provide adequate pay- 

(Continued on Page 25, Col. 3) 





MORE THAN A TRICKLE OF YEARS WITH 


TRICO—Rounding out 25 years of service 
with Trico Products of Buffalo, William J. 
Kent (left) of Boston and T. Frank Chambers 
of Chicago are the recipients of old 
watches and 25-year service pins awarded by 
John R. Oishei, president of the company. 
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Highways & Safety... 


44% Increase Is Cited 
In Driver Training 


SHARP upsurge during the 
£% past year in the number of 
high schools throughout the coun- 
try which have safe-driver train- 
ing courses, 
growing awareness of the need for 
reducing street 
and highway ac- 
cidents, has been 
reported by the 
Assn. of Casualty 
and Surety Com- 
panies. 

At the same 
time, the under- 


% + 
yr Oo 


writers’ organization said that a 


board of leading educators and 
safety specialists had selected 17 


states to receive awards for 
achievements in advancing safe- 
driver education in their high 


schools. 

The states selected for this 
recognition are Arizona, Califor- 
nia, Connecticut, Delaware, Illi- 
nois, Indiana, Massachusetts, 
Michigan, Minnesota, New Jer- 
sey, North Dakota, Oklahoma, 
South Carolina, Texas, Washing- 
ton, West Virginia and Wis- 
consin, 


The official reports of 43 states 


which participated in the award 
program show that 6,191 high 
schools in those states offered 
training courses during the 1948-49 


school year. This was an increase 


of nearly 44 percent over the 1947- | 
48 figure of 4,307 high schools. Dur- | 


ing the same period the number 
of students enrolled in the courses 
rose from 333,017 to 481,723, an in- 
crease of 45 percent. 
* * * 
wate: impressive were fig- 
ures on the training of teach- 
ers who will instruct driver edu- 
cation courses. During the past 
year 5,744 teachers received this 
specialized training. Of that num- 
ber, 2,633 attended 210 special in- 
stitutes where instruction was 
given on a short but intensive ba- 
sis, while 3,111 were trained in 92 
college-credit courses. 


“The reports from the 43 states 
which participated in our award 
program, representing 95 percent 
of the nation’s population, show 
heartening progress,” said Julien 
H. Harvey, manager of the asso- 
ciation’s accident-prevention de- 
partment. “But we still have a 
long way to go. Our goal will not 
be accomplished until every high 
school in every state adopts driver 
education as one of the require- 
ments for graduation. 

“When you remember that 
each year the price of traffic ac- 
cidents is 32,000 dead, 1,100,000 
injured and $1,100,000,000 prop- 
erty damage, it is easy to agree 
that driver training in our high 
schools is quite as important as 


Safety Events 

Sept. 5-16 — Columbia, 8S. C. — 
Teacher training course—South 
Carolina university. 

Sept. 6-16—New Haven, Conn.—In- 
stitute for traffic training—Yale. 

Sept. 7-10—Rochester, N. Y.—Driv- 
er education course—Rochester 
schools. 

Sept. 
conference — International 
Chiefs of Police (Baker hotel). 

Sept. 12-14—Chicago—N ational] 
transit safety conference — Na- 
tional Safety Council. 

Sept. 12-16—New Haven, Conn.— 
Teacher education course—Yale. 

Sept. 12-16— Bloomington, Ind. — 
Teacher training course—Indiana 
university. 

Sept. 14-15— Poland Spring, Me.— 
Maine safety conference. 

Sept. 18-21—Kansas City. 55th An- 
nual public works congress— 
(Municipal auditorium). 

Sept. 19-23—State College, Pa, Fleet 
supervisor course—State college. 

Sept. 20-22—Cleveland. 11th Annual 
Ohio state safety conference 
(Hotel Carter). 

Sept. 21-24—Oklahoma City.—Sev- 
enth annual convention—Ameri- 
can Assn. Motor Vehicle Admin- 
istrators (Biltmore hotel). 

Sept. 25-28—Washington. 20th an- 
nual meeting—lInstitute of Traffic 
Engineers 
hotel), 


reflecting a pageesy~ | 


(Wardman Park) 


| 
| 





11-15 — Dallas.—57th annual | 
Assn. | 


won by Arizona, California, Tli- | 
|nois, Massachusetts, New Jersey, | 
North Dakota and Wisconsin. 


Meritorious award: Given to 
states meeting the same stand- | 
ards in 25 percent of their | 
schools with a 25 percent en- | 
rollment, won by Connecticut, | 
Indiana, Michigan, Minnesota, 
Oklahoma, South Carolina, Tex- 
as, Washington and West Vir- 


the other required subjects. For | : 
ginia. 


that reason, we adopted the | 5 
award program, he said. | Special award: Won by Dela- 
Dr. Ned H. Dearborn, president ware for offering a comprehensive 

. pas : : _| Safe-driving course in all of its 

of the National Safety Council, ex |high schools but having a student 
enrollment of only 13 percent be- | 
|cause of limited facilities. 
A motorist was shocked when |_,The awards consist of bronze 


he read the license plate of a | Plaques, which will be presented 
Norwich (Conn.) funeral car. It | to the Governes of the besdorescrapge 
said: “U-2.” state at appropriate ceremonies. In 

| addition, a large photograph of the 


|}award will be sent to every par- 





Street Scene 
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GARRISON HELPS STUDENTS—A dual-controlled driver-training car will be used in 
Alpena (Mich.) schools this year through the cooperation of Bill Garrison (right), Chevrolet 
dealer, shown presenting keys to R. H. Wilson, superintendent of schools, as William Carr, 


(left) school driving instructor, looks on. 


plained that three classes of state ticipating high school in the win- | 
awards were made by the board of | ning states. Utah Road Patrol 
* } 


judges, of which he is chairman, 2 
as follows: | Idaho Enters Safety Plan 
Superior award: Given to states| The Idaho Automobile Dealers 
which maintain a full course in| Assn. has entered the National 
driver education in at least 50 per-|Inter-Industry Highway Safety 
cent of their high schools during |Committee’s Dad-to-Daughter and 
the preceding school year and have | Man-to-Man agreement plan, ac- 
an enrollment of not less than 50 cording to Charles Height, presi- 
percent of the eligible students, | dent of the association. 


Expansion of the Utah state 
| highway patrol by 25 members has 


| been recommended by the enforce- 


|ment committee of the traffic divi- 
‘sion, Utah Safety Council. 

It was pointed out that the patrol 
|had been reduced from 76 to 54 
|members since 1941 and that dur- 


o 
Expansion Sought 
|ing the same period the volume of 
|traffic had increased greatly. 
“It should be kept in mind,” Ezra 
|C. Knowlton, committee chairman 
said, “that the state is paying for 
| the proposed personnel increase 
|many times in the form of acci- 
dent losses.” 


Here’s why Furolator is standard on more 
engines than all other oil filters combined! 





Filters Micronic Particles! In tests 
made by the Government on oil filters, 
with approved Test Dust containing 
graded dust ranging from one micron on 
up, Purolator filtered 97.8% on the very 
first pass-through. 


vides an area 5 times 


Resists Crankcase Acids! 
micronic element is made 


and in actual use. 


5 Times Greater Filtering Area! The 
revolutionary accordion-pleated design 
of the Purolator Micronic Filter pro- 


filters. More than 10 feet of filtering 
surface in a 33% inch diameter element! 


specially impregnated with plastic. Its 
resistance to heat, warping, and destruc- 
tive crankcase acids has been conclusively 
proved both in immersion tests (above) 


COMPETITIVE 


that of old-style 
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AVERAGE 
PUROLATOR 
SUPERIORITY 


Purolator’s 
of cellulose 
filters . . 





PERCENTAGES BY WHICH PUROLATOR 
MICRONIC ELEMENT EXCELLED 


TYPES 


IN AVERAGE DIRT RETENTION 
COMPETITOR | PUROLATOR LED BY: 


1 ove le f 
220%, 
113% 
547% 
164% 
619% 
255% 
339% 
318% 
193% 
237%, 


290% 


Removes 200% More Abrasives! In 
competitive tests against comparable 
. Purolator led in average dirt 
retention by 290% 
because Purolator filters particles as 
minute as .000039 of an inch, and has 


(as shown above) 


greater filtering area. 








e Purolator not only protects engines 
by removing from the oil all the sludge 
and abrasives . . . it also leaves in the 
oil any additives placed there for 
greater lubrication efficiency. Other 
types of filters often remove these 
important additives. 


. .. Purolator has 


and the trade! 







PUROLATOR PRODUCTS INC. 
Newark 2, New Jersey 
and Windsor, Ontario, Canada 


new nationwide advertising and pro- 
motion campaign to both the public 


launched a huge 


and thats nor all 


To create additional acceptance 
for engines and vehicles equipped 
with ‘“‘the most efficient oil filter’ 


Purolator invites you to consult 
their heavily experienced engineering 
staffabout your specific filtering prob- 
lem. And we will also give prompt at- 
tention to your requests for additional 
data and technical information on 
the Purolator Micronic Filter. 


N 
PURSLATOR 





MICRONIC OIL FILTER 
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shipped to assembly plants in that 


FOB FACTORY area and in the East at somewhat 


less cost than if they have to be 


B hi d F d’ ee — the ——. anc 
t 2s 
ehind Fords Move apparently | the company | figure 


integrating work now coming fron 
vendors. 


On Body Stampings ag 





duction this is doubtless true, 







(The opinions expressed herein are those of Columnist Allen and are not but in times of restricted volume 
necessarily those of Automotive News.) when outside suppliers are 
By A. H. Allen scratching for business, and 


’ ‘ ften at rice, the “captive” 
| pen S vast new oremed steel plant, scheduled to be in| stomata = olan . its ciaale 


operation inside of two years in the Buffalo area, repre-| customer, high overhead and 
sents not so much a decentralization of steel stamping work | large capacity, may find the go- 


BRAKE.SHOE ADHESIVE SUSPENDS CAR—This 3,000-pound Chevrolet ded by it -| ing a little rough from the cost 
= og _— | meres with a new CARTWs 300-pound the bf. Goodsien Go "and | ae” ae ing manufac-* as it does ” greater concentra standpoint. 
eneral otors Research Laboratory for Chevrolet cars and trucks. The adhesive bonds p £ and Lincoln jobs The Buffalo location, with ex- 


linings to brake shoes, thus eliminati ts. Plastilock, th duct i led 
said to have qrecter strength than “awn” ee ee we ne eee Se company. | now done else-| cellent water and rail shipping fa- 
| Whereas about 55 percent of | where. Murray is cilities, in addition to proximity 


Glass Convertible Top | parts of the country will have top| Ford’s current requirements are a principal sup-|to assembly points, has another 
Readied f 508 |Shops that can supply its new) purchased from outside sources, plier of Mercury | important advantage for Ford in 

adied tor 9 eason | product. | when the Buffalo project is func-| body stampings|that it practically adjoins the 
; oo” Conn. cakes aaeae | ia on a ~ — will et ah a ere Lackawanna plant of Bethlehem 
ops of glass are now being made | rom the outside. is means the | makes ord| Steel Co., one of the largest and 
by Cordo Chemical Corp., whose South Park—Buffalo loss of a substantial volume of | truck cab stamp-| most modern of its type for pro- 


ings and miscel-| duction of sheet and strip steel 


product, Cordoglass, is said to be| Raymond F. Fogarty has been| business by stampings suppliers | 
laneous Lincoln | the principal raw materials going 


rot-proof, fire-proof and flexible. | promoted from assistant business | like Murray and Budd. 








The fiberglass yarns are coated | manager to business manager at| Planning calls for some Ford | parts. into auto bodies. Bethlehem has 
with a pigmented Vinylite resin | South Park Chevrolet, Inc., Buffalo,| body stamping work to be moved) 4  atien By moving) launched an extensive program of 
to provide many colors. The firm | it is announced by Hal Casey, vice- | from the Rouge to Buffalo, to be | io some Ford_/expansion at this plant, no doubt 
said that by next summer most | president | and general manager. | replaced by some of the Mercury | Stampings to Buffalo they can be|in anticipation of the added load 


i Fe Re A ea TT A "3 — involved in supplying material to 
the Ford pressed steel facility. 
* + * 


A Juicy Hunk 
T IS a little difficult to estimate 
actual steel] requirements _in- 
volved. However, a _  3,500-pound 
automobile requires roughly 2,600 
pounds of hot and cold-rolled sheet 
and strip. Body and chassis sheet 
metal alone take 1,080 pounds, ex- 
cluding the frame. Assume there 
rOR OURABILIT Y may be 2,000 pounds of stampings 
in all for each car which, at a pro- 
AND DISTINCTION duction volume of 35,000 units per 
week, would require 35,000 tons of 
steel, not giving effect to the heav- 
ier weight of trucks and Lincoln- 
Mercury models. 

Then if Buffalo is to furnish 
42 percent of all stampings, it 
would need close to 15,000 tons 
of fiat-rolled products a week, 
or perhaps 65,000 tons a month. 
That is a juicy hunk of steel 

business and, while Bethlehem 
might not get every pound of it, 
certainly a large share would go 


to the Lackawanna plant. 
* + om 


Bethlehem at Rouge? 


ETHLEHEM always has been 

an important source for automo- 
tive steel, despite its disadvantage 
of being farther removed from the 
Detroit area than producers like 
| Republic, Great Lakes and Carne- 
gie-Illinois. The new tieup with 
Ford at Buffalo brings the two 
| companies closer together and sug- 
gests that some day in the future 
'—when Ford determines to divorce 
itself from steelmaking at the 
Rouge and turn these facilities 
over to a steelmaker so it can con- 
centrate more intently on building 
automotive vehicles — Bethlehem 
| would be a logical buyer and, as 
second largest producer in the in- 
dustry, would have ample resources 
to finance such a deal. 

There are good reasons to be- 
lieve Ford may be contemplating 
eventual disposition of steelmak- 
ing and rolling plants. No remov- 
al of buildings or equipment 
would be involved; they would 
be just fenced off from the rest 
of the Rouge plant and a sign 
of the new owner hung up. There 
could be some haggling over 

| price, but with the hefty chunk 
| of Ford business Bethlehem is 
acquiring to keep up the back- 
logs at its Lackawanna plant, the 
steel producer would not be in- 
clined to argue too loudly. 

Admittedly all this is looking 
|some distance into the future; 
nevertheless its culmination would 
| not surprise many observers in the 
steel and motor industries. 


Nothing takes the place of feather 


To the designer and maker of motor-cars, there is no substitute for 





leather for the upholstery of a fine car . . . for the car that sets the pace for 
smartness and service. + For genuine leather is smart .. . colorful 


. the most enduring of all materials that can be employed. 
| Rinshed-Mason Names 


| Export Representative 
DETROIT. — Rinshed-Mason Co., 
; manufacturer of automotive, indus- 
| trial and architectural finishes here 
| at 5935-71 Milford Ave., has ap- 
| pointed American Steel Export Co., 
|Inc.. New York City, to handle 
export sales for its automotive re- 
| finishing division. 
| American Steel will distribute 
|R-M automotive lacquers, enamels 
|and undercoats throughout’ the 
| world, with the exception of Alaska, 
Canada and Mexico, R-M officials 
said. 


And its beauty is matched by its flexibility of application . . . its 
serviceability to the customer . . . the pride the owner takes in the possession 
of a car so upholstered. + The feel of leather . . . the look 

of leather . . . the very quality of leather yields to no other material 


for durability and distinction . . . for smartness and service. 


THE UPHOLSTERY LEATHER GROUP + TANNERS’ COUNCIL OF AMERICA+100 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, New Jersey » Conneaut Leather, 
Inc., Conneaut, Ohio + Delaware Tanning Inc., New York, N.Y. + Eagle-Ottawa teather Company, Grund Haven, Michigan 
The lackewanna Leather Company, Hackettstown, New Jersey + Radel Leuther Manufacturing Company, Newark, New Jersey 
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n that ‘s : short position, while in a very dull gn 
amas Jn the Financial Front... madet @ Sanne sikk Gaenns CAL ‘ 
— e is often enough to set off an ad- 
, d vance. 
s ‘ Car Group Tops List es 
fron “"TMHE SHORT interest ratio 
Q Sh Hi I ” takes the activity factor into 
— d account. It is derived simply by 
aon if ort Oo mgs dividing the short interest as of a 
lume given time by the average volume 
are By George Deery bers of the New York Stock Ex- | of trading during the period when 
and Associate Editor | change, in a recent bulletin, states it was last reported. 
tive” > BEEN a long, long time since | that “By itself, the short position “The resulting figure shows the 
ingle the auto stocks have occupied presents interesting market statis- short interest in relation to an| 
and the position they do in the Aug. tics but, as a market indicator, is average day's trading. For exam- | 
| go- 15 record of short holdings on the | somewhat meaningless because an ple, if the ratio is 1:00, it means 
cost New York Stock Exchange. The active market can support a large the short position equals one aver- | 
aggregate is the largest for any age day’s volume. If it stands at 
1 ex- group—244,587 shares. 50, it means that the shorts could 
g fa- The total short interest on that Auto Stocks cover all of their short position 
imity date was 2,006,119 shares, against Aug. 29 Aug.22 | with half the volume of a single | 
i. clone’ th “the 3000000 mars tcomie ik ea “O% aoe woe | DEALERS LAUDED BY GOVERNOR OF ILLINOIS—For their part i ing th 
’ , s r r n a r e 
Pvc +e ial am i ag oes Motors .. 60% 62 “a 7 clean © Typical Farm Family contest at the Illinois state fair, Gov. “adiei. Stevenson congratulates 
’ v 20, ° Ilinois Ford dealers Don Carter, left, of Alton, and Ralph Hirschberg of Chicago. Dealers 
ehem The highest total recorded for Hudson tte eeeeees 11% 12% day and a half to run to cover | of the state offered the grand prize of a 1949 Custom Ford sedan to the winning family, the 
and the shorts was on May 25, 1931, Kaiser-Frazer ... 3% 3% if they bought all the stocks be- Herel Calkinses of Ottawa. A, om year that the dealers have participated in the 
pro- with 5,589,700 shares, which com- | Nash-Kelvinator . 13% 18% | ing traded at the current average | ‘**evide contest in co-sponsorship with daily newspapers. 
aie a Studebalk pee 21% Pi de ee ee hased. A _ larg hort interest, the high short interest ratio is that 
oing shares Dec. 31, 1941. e CP ..eeee % ~ 0 80, chased. e 8 est, 
oe While the auto issues played an | Stee testana’ -“ im _ “Over a period of years, the short therefore, suggests at least a sub-| it ar an outstandingly strong 
aie important part in boosting the Au-| 4) tor ‘ _*% interest ratio has proved to be a stantial buying power and con-|technical market condition. The 
load gust tabulation, four issues showed | 10 Stocks 17.56 17.95 highly useful technical tool. The versely, a small short position performance of this index over a 
1 te a decrease on the short side. Gen-) 00 ON tees reason is simple. Every share sold leaves the market technically weak. period of years _ Suggests much 
, eral Motors dropped to 41,062 from short must eventually be repur-' “The least that can be said for more bullish implications.” 
41,468 in July 15 compilation. 
Others were Reo to 11,890 from 
11,990; Gar Wood to 9,100 from 
nate 10,200, and Fedders-Quigan to 15,- 
in- 380 from 18,035. 
und ol ed 
2,600 ‘YHRYSLER’S short interest 
heet jumped to 46,102 in August 
heet from 37,204; Fruehauf Trailer to 
ex- 3,300 from 700; Hudson to 50,989 
nere from 42,740; Mack Truck to 6,532 | 
ings from 6,292; Nash-Kelvinator to 13,- | 
pro- 375 from 10,475, and Studebaker to | 
per 46,877 from 29,965. 
3 of The oils and the rubbers were 
7av~- virtually unchanged, generally 
oln- speaking, with slight advances or 
declines in the majority. Largest 
ish short interest was in U. S. Steel’s 
it total of 56,086, a decrease from 
ns the 59,115 in the _ preceding 
*k, month’s report. 
th. The second largest total for the 
teel entire list was reported for Hud- 
em son. Chrysler was fifth. Studebaker 
it, made the largest single advance— 
go 16,912 shares. 
Francis I. du Pont & Co., mem- 
sia Hayes Net for 9 Months 
aes Declines to $1,082,947 
ge Consolidated net income of Hayes 
the Mfg. Corp. and subsidiaries for the 
ike first nine months, ended June 30, 
ne- of the 1948-49 fiscal year amounted 
ith to $1,082,947, contrasted with $2,- 
wo 588,341 earned in the corresponding 
ig- nine months of the preceding fiscal 
ire year, Rensselaer W. Clark, presi- 
rce dent, announced. Consolidated net 
he sales totaled $11,621.136, compared 
ies w:th $20,324,037 a year previously. | 
n- Final results for the nine months 
ng were equal to $1.02 a share on the | 
2m 1,059,853 outstanding common 
as shares and contrasted with $2.44 a| 
n- share shown on the same capitali- . . ° GET THIS NEW DISPLAY STA ND 
= . =| An aimless operator usually winds up a business 
es zation in the like 1947-48 nine : 
months. washout. But there’s success for the alert retailer FOR MONROE SHOCK ABSORBERS 
P For the three months ended June who takes advantage of new sales opportunities— 
30, consolidated net income | ‘ e 
- amounted to $277,510, or 26 cents like the big, untapped market for shock absorber Wh You Roll lt Out 
- a common share, against $917,831, replacements. en 7 
t or 87 cents a share, in the like , ‘ ° 
i three months a year ago. Consoli- Thousands of retailers are counting extra Profits Roll In! 
t dated net sales aggregated $3,287,- volume from Monroe Shock Absorbers—profiting 
n % 619, compared with $6,710,815. ’ : l adv os d colorful 
. American Bosch Corp.—Jan. 1 to | from Monroe’s national advertising and colorfu iis viat Seesaw 
r a gl income, + eng point-of-sale material. Monroe Shock Absorber 
: st anlae aif RERGGRTEA teak tmempeme If you’re not one of them, better stop missing Display Stand is a mighty 
. sales of $13,810,303. Net income 3 3 " sharp customer stopper— 
b son the period serene March 28 this profitable service business. Start selling plenty practical too, be- 
» to June 19 was $594,106, or 51 cents 3 so? 
. each on 1,105,322 shares, on net Monroe Shock Absorbers, NOW! saeelk ties to ieed aes 
sales of $6,910,295. A comparison space aud provides com- 
ig with previous year’s operations is pact storage for Monroe 
2: not possible because of the recent Shock Absorbers and 
consolidation with the Amra Corp. grommets. 


and the fact that accounting per- 
iods and methods for the predeces- 





Get the Monroe Display 
Stand today. Make Monroe 


sor organizations were not ident- Shock Absorbers one of 
ical. : your fastest moving items. 
Fedders - Quigan Corp. Six 


months: Net profit, $1,255,116, or 
$1.01 a share, compared with $897,- 
347, or 75 cents a share, last year; 
sales, $15,232,345 against $10,490,027. 
June quarter: Net profit, $7,559,541, 
or 61 cents each on 1,240,820 capital 
shares, against $433,892, or 36 cents 
each cn 1,200,000 shares, last year; 
sales, $9,313,415 against $5,138,472. 
Casco Corp.—Ten months to 
March 31: Net income, $58,509, or | 
40 cents each on 146,465 shares. | 
For fiscal year ended May 31, 1948, 
net income was $105,130, or 72) 
cents a share. \ 


Contact Your Jobber or Write Direct 
For Details of Monroe’s Sales Program 


MONROE AUTO EQUIPMENT CO. 


WORLD’S LARGEST MAKER OF RIDE CONTROL PRODUCTS 








MONEY MAKER ON WHEELS 
Two sturdy metal wheels 
make the new Display Stand 
easier to move in and out 
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~~... we thought we had a whale of a car in 
the new Buick SpECIAL—but Brother! — we never 
expected such overwhelming acceptance as this! 


Even Alaska joined in the coast-to-coast flood of wires from 
Buick dealers— wires telling us that from the first moment 
this new car hit their showrooms, they were hit with 
terrific crowds, enthusiastic praises — and orders, orders and 


more orders! 


Not only orders for the new low-priced SPECIAL, but for 
SUPERS and ROADMASTERS too! 


So it’s small wonder that every man in the grandest automo- 
bile dealer organization in the world feels “It’s great to be 


a Buick dealer!” 





MOTOR DIVN 


TRIKE SPECIAL INTEREST 1S TERRIFIC 


AUTOMOTIVE NEWS, SEPTEMBER 5, 1949 


en ~~ wn MIN Div. 
PUBLIC WILD ABOuT NEw 


STANDARD TE 2 | o_= 


MS at point of destination 


— Py i? 
f 


) RENERAL, MOTORS” CORP FLINT ria. 
EWE Se. ‘THE NEW 


“SPECIAL ON THE FIRST 


E Low pr ME OVERANED a8 
ICE We 7 
aT OOK SEVERAL ORDF Re -wewe. 








18 


AUTOMOTIVE NEWS, SEPTEMBER 5, 1949 


Reports From Various Areas... 








Auto Market Page 


Cleveland 


Although sales of both new and 
used cars were about 10 percent 
above the weekly average a year 
ago, figures for Cleveland showed a 
substantial slackening last week. 

A total of 1,138 new cars was sold, 
the lowest number for any non-hol- 
iday week since mid-March. 

Used-car sales were 
affected as they declined to 2,072, a 
figure short of every non-holiday 
week since the middle of April. 

However, new-truck sales_ in- 
creased to 94 and sales of used 
trucks were up 7 percent to 107. All 
truck sales were under a year ago. 

+ + * 


Southern California 


Southern California dealers de- 
livered 31,674 more passenger cars 
and 2,248 less trucks during the 
first six months of 1949 than they 
delivered during 1948, The 11 coun- 
ties comprising the area registered 
during the first six months of 1949, 
101,451 mew passenger cars, 


of 1948. 
Commercial vehicles delivered in 


similarly | 


as | 
against 69,777 for the same period | 


his parts department showed a 10 
| percent decline. 


| Still another dealer reported a 
|30 percent gain in new cars over 
| July, 1948, and a gain of 10 percent 
in used-car sales. His service and 
parts departments also showed 
|gains of 10 and 20 percent respec- 
| tively —(George M. Hunholz). 


* * *” 


San Antonio 
vehicle registrations in 


Motor 
Bexar county 


assessor-collector’s office showed | 
| 124,276 vehicles registered at a cost | 
| Of $2,039,688.54 since Feb. 1. 
| This compared with 1948 figures 
for the same perind of 114,492 ve- 
hicles registered at a cost of $1,- 
870,552.10. The increase this year 
totaled 9,784 vehicles and $169,- 
136.44. 

A breakdown of the records! 





the first half of 1949 totaled 12,809 | 
units, against 15,057 in the first six | 


months of 1948. 

Used-car demand in Southern 
California has been relatively 
strong this summer, dealers re- 
port, although prices are continu- 
ing to drift lower. 

The greatest demand on the used- 
car markets now is for postwar 
models in good condition, selling at | 

or slightly below the $1,000 level, 
operators report. | 

The Los Angeles Examiner busi- 
ness research division has released | 

& survey on the number of pas- | 
senger cars registered in southern 
California up to 1949 and broken | 
down according to the model year. | 

The table shows: 











Year Southern Percent 
California 
Postwar 
(1946-48) . 501,000 25.16 
1942 84,100 4.22 
1941 216,900 10.89 | 
190,430 9.56 
175,700 8.83 | 
155,920 7.83 
184,020 9.24 | 
153,690 7.72 | 
112,240 5.64 
. 81,860 2.61 
Prior to ’34 ............ 165,188 8.30 
| 
MINIS ~ osecsccsesesecoeesea 1,991,043 100.00 
—(Slim Barnard). | 
* * * 


Manhattan, Kans. 

Dealers in Manhattan almost 
unanimously are of the opinion | 
that the automobile business, both | 
new and used, should be steady to | 
stronger through October, Factors | 
contributing to the outlook, they | 
say, will be caused by the return | 
of several thousand college stu- | 
dents, and the corn harvest. The | 
corn crop, however, is not nearly 
so promising as last season. 

A medium-priced car dealer here | 
reports an 8 percent gain in new- | 
car sales in July this year as com- | 
pared with July, 1948. His used-car | 
sales jumped to a 43 percent gain | 
in the same period. He does not 
handle trucks. | 

In the service department this 
dealer reports an 8 percent gain 

this July compared with July, 

1948. His parts department, how- 
ever, sustained a loss of 14 per- 
cent in the same period. 

Another car dealer here reported 
a gain of 78 percent in the new-car 
field, July 1949, over July, 1948. His 
used-car sales, however, slumped 
33 percent under July last year. 
Service declined 7 percent under a 
year ago and parts fell 43 percent. 

Another Manhattan dealer said 
that his new-car sales gained 45 
percent this July over July, 1948, 
but that his used-car sales declined 
74 percent in the same period. 

Another dealer in the medium- 
priced field reported a 20 percent 
gain in new-car sales during July, 
1949, as compared with July, 1948. 
He also reported a gain of 10 per- 
cent in his used-car sales. 

His new-truck sales, however, 
suffered a loss of 50 percent, and 
his used-truck sales took a drop 
of 70 percent under July a year 
ago. He reports his service depart- 
ment as showing no change while | 



























| the 


(San Antonio) |59. 
through Aug. 20 were at a record | Buick, 275; Cadillac, 50. Chevrolet, 
high. Records at the county tax |911; Oldsmobile, 224; Pontiac, 273; 


showed 98,100 cars licensed through 
period. Commercial vehicles 
totaled 16,110.—(Ruby Fenoglio). 


* * * 


Buffalo 


New-car registrations in 
county (Buffalo) for July totaled 


3,745, compared with 2,592 in July, 


1948, and 3,186 in June, 1949. 

July registrations according to 
make: Chrysler, 89; DeSoto, 68; 
Dodge, 279; Plymouth, 338; Ford, 
Lincoln, 22; Mercury, 125; 


Kaiser-Frazer, 51; Crosley, 7; Hud- 


son, 105; Nash, 117; Packard, 72; 
Studebaker, 138, and Willys, 13. 


Joseph Villa, president of the 
Buffalo Automotive Trade Assn., 
said that sales of new automo- 
biles in Buffalo during August 
continued good and demand re- 


| mained very strong. 


He pointed out, however, that'ers are gradually building up their 
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HE BELIEVES IN SIGNS—Joe Phillips (De- 
Soto), Burbank, Calif., has the largest auto- 
motive product sign in the city. It was mount- 
ed in a steel channel set in concrete, elim- 
inating the need for guide wires The raised 
porcelain letters contain neon tubes visible 
for blocks in two directions. 


dealers “are not making as good 
| deals as they did previously.” Deal- 


L 
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dealers report ¢ 
boosted sales as much as 45 : 
ew auto lamp promotion 
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w 
for auto lamp profits 
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wheel memo car 


‘months of 1949 were 11,938; 


sales forces to meet growing com- 
petition, he said. 

Some customers are showing 
more hesitancy about placing or 
ders now that immediate deliver) 
can be secured on many model: 
and much of the shortage psy 
chology has gone out of the busi 
ness, he reported. 

The shift into lower price auto 
mobiles is reported continuing wit} 
more business concentrated belov 
the $2,000 level.—(George E. Toles) 

+ * * 


Utah 


New-car sales for the first seven 
last 
year’s sales for the same period 
were 7,493. 

New-truck sales for the first 
seven months of this year were 
3,510, compared to last year’s 3,513 
sales for the same period. 

It is anticipated that this year's 
new automobile sales will far ex- 
ceed the 14,107 total of last year. 
(Katherine H. Schraut). 


Kreisler—Manhattan 
Charles Kreisler, Inc., Manhat- 
tan, N. Y., has taken over the Nash 
dealership relinquished by Morgan 
Bishop. The Kreisler firm will oper- 
ate showrooms at 61st and Broad- 


way and 580 Ave. of Americas. 
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:om- | er, 15 percent watch brakes care- 
| fully, 10 percent extras. 
wing a | oo onnete gor} - — 
or- their subject well, an oO a good | 
ver) Merchandising | job of setting forth the material 
dels |in a helpful manner. 
psy + * * 
Dusi Memos to Dealers | Sign Success 
uto | JTS REPORTED that a dealer| 
wit! |* in Long Beach, Calif. increased 
on | ie oe aionaee a percent 
) | with an interest-catching sign— 
™ a seed | “We Soak Your Oil Cleaner—Not | 
|the Customer.” 
| * * + 
ae ; an) Sata th te ae deel | Tire Trait 
riod pe Prange A = aoe, “ae ow he tants ieee ak ein. aa EEMS to be an almost universal OPEN-AIR SERVICE—Conway Nash, Monrovia, Calif., features an open-air service 
d cars, Bradford Wyckoff and| satisfaction, social standing and mH trait for used-car buyers to kick ones = tobes eqvemeee of the year-round climate. This new building is con- 
first Howard Parish have compiled a| sense stimulation. the tires “ae jalony —_ eid ediecdatainetaaeaenteces 
wane ge examining. ven otors ud- 
sans book on the a “_ _ to ie te ae ~4 — Saeun ties. son), Philadelphia, makes hay in| purchased from him as long as|er) used a department store dis- 
’ Write Used ar AGs = a tions also a iven = tellin fells | COnNection with this interest in| the car stays in the possession of | play window and one of the local 
,ar's More Buyers 4 a Barish more about y things tien’ Gonaae tires. The firm gives away a set! the customer. banks to help promote the local 
" ex- a. betas tisi i te : Mi. lto know & y of four tires with the sale of every A repair shop offers free coffee |introduction of the 1950. Stude- 
a pcan gg cor oe A case in point is a Stude- ‘#88ed used car. It has stepped up| and doughnuts to customers | baker car. 
~ "Phe book goes into the funda- baker study Indicating that 90 | *#!eS. reports Caven. ene oe to etmtments.  citors | ¢ rte, lobby of the First Bank 
mentals of classified advertising, | percent of classified readers . a “fai — fal 1 visitors | & Trust Co. was used to present 
cites studies on what people know what year car they want, Pushing 7 — ooo nesen prices on) 12 miniature models of the new 
hat- want to know about cars, lists 80 percent what make, 75 per- EALERS in Milwaukee have Saber ils were offered in news-| cars and a full-size 1950 Cham- 
Tash methods of attracting attention, cent have definite price in mind, been making unusual efforts to iad on, on pion engine. s ; 
‘gan and gives examples and sugges- 50 percent are interested in con- sell used cars and service. One Displ A large section of glass panel in 
per- tions. dition of car, 25 in actual mile- dealer advertises “Demonstrations '#SPlay one of the main display windows 
pad - For instance, the authors point age, 25 percent in appearance, from your home;” another says he, [TN SOUTH BEND, Scherman- of the new Sears, Roebuck & Co. 
X out that prospects thinking of! 25 in tires, 20 in stability of deal- will lubricate free any used car Schaus-Freeman Co. (Studebak- | department store was removed, so 
sincinnipienihabistpriadinecaamahdisl ial ance se menos - 5 — 'a new 1950 Studebaker car could 
| be driven into the display window 
|from a ramp. 
How { * * * 
. ey can Invitation 
night driving be ? MASTER Motor Rebuilders, Sy- 
racuse, invites car owners 
a from all parts of Central New 
Get General Electric York to visit its plant and watch 
La. i how motors are actually rebuilt. 
To promote its rebuilt motor 
service, the firm employed an 
unusual newspaper ad built 
around a cartoon of a mouse in 

a trap. Said ad copy: 
| “If you build a better mouse trap 
| (or a better motor), the world will 
beat a path to your door. Why not 
| stop in and see for yourself how 
| our motors are rebuilt—and you'll 
see why they’re so much better. 
Each motor carries a written guar- 
| antee—rebuilt motors stocked for 
| most cars.” 
| oa * Ed 
Reliability Flavor 
TX GURDON, ARK., Gurdon Auto 
|* Sales, J. B. Harwell, manager, 
pictured a pineapple in its adver- 
|tisement in the local newspaper 
| and announced to the public: 

N “Don’t Be Like a PINEAPPLE. 
0 | It gets trimmed every time it 
0 LA leaves the field. 
_ “Be safe. Stick with the ‘field’— 
ONS | follow the crowd—they know that 
CAMPAIGN PRE- SELLS MILLI aca authorized service, genuine parts 
NGEOVER-TIME Au auto lamp ad campaig }and trained service men are the 
BIG, CHA eait Flectric’s great new cae inh Post, Nov. 19 cheapest repairs in the long run.” 
a se st! More sales-packed ads . - October and = -* 
: e Post: ular ° 
Oct. 22 in hag gg I nagar coener oe Insurance Hearing 
_, . Collier s, . hanics, Novem : in 
November . - - Popular MSC And they'll hear action gettin In Okla. Delayed 
tomers will see "em and - oan ~The Fred Waring Until Late Se t 
were G.E.’s television prog : P ; 
commercials on customers on | OKLAHOMA CITY. — “Public 
: ign will pre-sell  aataadl build |hearings on a request for higher 
This campalg hangeover tume.--- | personal-injury and property-dam- 
light checking at © for G-E auto lamps, |age rates on trucks and automo- 
er preference o bile insurance have been delayed 
even strong ted lamps. until the last of September,” State 
America’s most-wan | Electric’s |Insurance Commissioner Donald 
ales during Genera k | Dickey has announced. 
Get set for extra $ iTS” promotion. Stoc “The request was filed with the 
“PROVED-BY-PROF G-E lamp dis- state insurance board two weeks 
to lamps! Call your ago by the National Bureau of 
up on G-E = Casualty ee the com- 
‘ ay! missioner said, “and a hearing was 
tributor today to have been set by the board for 
Sept. 1. 
L “The board, however, wants to 
f . N t BR A get more information on how the 
insurance companies are doing 
under the present rates,” he ex- 
plained. 

“The board has asked for com- 
|plete 1948 experience figures from 
the underwriters’ bureau, but this 

i ; Weasiaimy> |information will not be available 
os ounce a eral Flectre dit --they do not grow dim for several weeks.” 
ans grow FHA! ah diving? ws 4 oe, ° . 
ae do wat vet os “Sew The) ae ae a Snes ty sap Triangle—Casper 
wane w wet ea ton oe Sie een ee Am: Triangle Motors (Pontiac), Cas- 
es enare Tae esate See [aes per, Wyo., is now doing business in 
y ‘ve YOU act See ere at ae fee Ce angen { Se a completely modernized super 
giv’ 7 é ant nee Sg art aes |service station, garage and show 
Wineet Je a wee one Me 00 bet mee eps room. A grand opening featured 
% avery eee SEWERAL @ ciecra gardenias for the ladies, balloons 
aad en ee ie for children and refreshments. 
a vn" Gx crt ™ awe Established in 1940, enlarged in 
1941, the recent remodeling pro- 
|}gram has made Triangle Motors 
2 one of the largest and most com- 
plete automotive centers in the 
y state. Ivan Snyder and O. B. 


Forgey are the owners. 
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WITH TWIN BEDS 


This month’s poster is no exaggeration of how a 
er | hunter or a fisherman sleeps in a Nash Twin Bed— 


| Witness this letter from a man from Missouri— 


**Recently while trout fishing a fellow trout 
fisherman and myself tried the beds in our new 
1949 Nash Airflyte for the first time. All was to 

perfection with the exception of one small, but 
very important item. The comfort was so like 
home that it allowed us to sleep until 10:30 in 
the morning. By this time the best hours of trout 
fishing had slipped by. The car that I love had 
shown its first defect. It has everything—but no 
alarm on the dash clock to awaken the sleeping 


occupants.”’ 


SSS 


This month thousands of sportsmen, vacationers, 
and just everyday people are having the sleep- 
time of their life traveling and using the Nash 
Twin Bed feature. 





ee 


Just ask the next new Nash owner you see, and GREAT CARS SINCE 1902 
he will tell you, it’s one of the greatest things ever Nosh Motors, Division Nesh-Kelvinetor Corp., D 
os jofors, Division Nash-Kelvinator Corp., Detroit, Michigan 
put into an automobile! 


And that’s no fish story! 












Dealer 


O. H. Olson has assumed man- 
agement of Glencoe Motor Co., 
Glencoe, Minn., under the new 
name of Olson Auto Co. The deal- 
ership formerly was owned by H. 
J. Downer. Harold Nagel, Sterling 
Kolling and Eltron Halverson re- 
main as part of the management 
staff, Olson said. 

* + 


Vizard Opens 


G. W. “Doc” Vizard has opened 
a Studebaker deal at Decatur, 
Ind. Vizard has appointed Lewis 
Beery as manager. The firm plans 
to erect a large new building dur- 
ing the next year to house a 
showroom and garage. Until the 
new building is available, the 
cars will be displayed at Vizard’s 
Car Dock in the south part of 
Decatur. 


* * * 


Wisconsin Notes 
The records of the Wisconsin 


secretary of state at Madison show | 


the following changes in corpora- 
tions in the automotive line: 

Kamp Motor Sales, Chippewa 
Falls, formerly Kaiser-Frazer; now 
a Willys dealership. 


F. M. Allen, Arena, formerly 
used-car dealer; now a Chevrolet 
dealer. 


Reo Truck & Auto Sales, near | 
Schofield, Wis., Reo-Willys dealer, | 


changed location from Grand Ave. 
& Radke St. to Highway 51 on 
Scholfield-Rothschild line. 
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secretary of state, has announced 
that a charter of incorporation has 
|been granted Frazier Motor Co., 
| Shreveport, La. Authorized capital 
stock has been listed at $30,000. 


* > * 


Dinger Buys Firm 





Doings 


staff members of his new organ- 
ization: 








Carol Clark, vice-president and fift 
general manager; Guy R. Schmidt, | George C. Dinger, general man shi 
vice-president and assistant service jager of H. E. Nunemacher, Inc Me 
manager; H. E. Custard, secretary | (Chevrolet), Schuylkill Haven, Pa. on! 
and office manager; Al Mulligan, | has purchased the firm and has Its 
service manager; Don R. Kurau, | changed the name to Dinger Chev- fee 
parts manager, and Harry Dwyer, | rolet Co. 
assistant service manager. af 
’s« @ W are—Valdosta, Ga. 

Featherstone Named Ware Motors in Valdosta, Ga. Pe 

Frank Featherstone has been| .4AS ENCLOSED USED-CAR DISPLAY—The recently-completed Bennett Pontiac Motors, | 28S begun the construction of a ee 
named paint shop manager for Al — Falls, Mont. It features radiant heating, fluorescent lighting and glass-area daylight | $52,500 one-story brick garage Fl 
Deane Chevrolet, Inc., 293 N. Ninth working conditions in all departments. wa | building at 707 N. Ashley to be Le 
St., St. Petersburg, Fla., announced | a ——— | used for auto sales and service. in 
Al Deane, president. ager of North Florida Motor Co. | space for indoor as well as outdoor ‘ Ce 

oe (Lincoln-Mercury), 425 W. Adams | display of the English automobile.| ast Side—Indianapolis 

Schaber Motor St., Jacksonville, Fla. Moshell suc- | ee SS | East Side Chevrolet Co. of In- 

Schaber Motor Sales, Inc. 5748| °¢eds C. K. Marley, who recently | Broadway—Houston | csunnle a > erecting @ new on 
i i | 9 ruc servi 

— beer at — A - oe resigned — =" health. Broadway Motor Co. of Houston | 18-26 N. Riffer Ave., ro be mabe an 
Harry A. Bverstt aan arthur W. |has increased its capital stock to| around September. sti 
Weber. ° Arute—Hartford | $55,000, charter amendment records * * * bu 
. s & Arute Motors, Inc. (Austin), Hart- | a secretary of state's office Ruffu 5 Years Old _ 

Moshell Is Manager -_ ve ca opened a new * * * Ruffu Sales Co. (Lincoln-Mer- 

| Stee bes teen Gaeeed : room and service department | Dreiier 2B cury), Boston and Parkway, At- 

| named | at 380 Ann St. Frank Arute, presi- razter Incorporates lantic City, N. J., has celebrated its 
vice-president and general man-/| dent, said the new location provides Wade O. Martin jr., Louisiana (Continusd on Page 23, Col. 1) / gr 








The following firms are reported | 


to have discontinued business: Ray 
Powers Pontiac Sales, Manitowoc, 
sold to Ed McKenna Pontiac Sales. 
Don Sprouse Motors, 
Buick-Chevrolet dealer, 
to name of Lancaster Motors, Inc. 

Castleberg’s Garage, Durand, De- 
Soto dealer, sold out to Prissel Auto 
& Implement Co. 


With a Bang 
No Brakes, Driver Crashes 
Grand Opening 


Smith Motor Co., Valdosta, Ga., | 
sent out announcements that the | 
grand opening of its new building | 


would go off with a bang, and that 
is just what happened. 


A motorist rushing to the gala 


party failed to apply his brakes in | 
time, and crash smack dab through | 


a plate glass window of the modern 


structure. 


Seven New Auto Firms 


Chartered in Texas 


Seven new automobile dealers | 
have been chartered in Texas, ac- 
cording to the secretary of state. 
They are: 

Bayshore Motors, Baytown,| 
chartered by Charles R, Seligman, 
W. E. Dyche jr. and Florence Far- | 
rell; Martin-Woerner Motor Co., | 
San Antonio, A. E. Martin, E. A. | 
Woerner and James Wilson;| 
Parker Sales Co., Rosenberg, John | 
M. Parker, Audrey E. Parker and | 
DeWitt Parker; and Sol Smith Co., | 
Houston, Sol Smith, Lena Mae) 
Casteel and Aaron Goldfarb. 


The other three are Sparks Trac- | 
tor Sales, Victoria, W. J. Sparks jr., 
John O. Hantek and Richard W. 
Geyer; Stolz-Graff Motors, Grand | 
Prarie, Eugene H. Stolz, Alving V. | 
Graff and Charles S. McCombs; Joe | 
Parker Used Cars, Sherman, Mau- | 
rine Parker, Joseph Parker and | 
Tom Moore. 


* * * 


Blanchard Named 


Carl C. Blanchard, proprietor of 
Farmington Motor Co. (Ford), 
Farmington, N. H., has. been 
named to the board of directors | 
of the Farmington Building & 
Loan Assn. at that organization's 
recent annual meeting. 

om” +” =~ 


Sandhill Chevrolet Co. 


Sandhill Chevrolet Co., Rocking- 
ham, N. C., has been organized with | 
capital stock of $100,000 to engage 
in the automobile business. Prin- | 
cipals are Russell Bennett jr., Rus- 
' sell Bennett sr. and J. F, Bennett. | 
s * a | 


Schmidt Names Staff 
Harold J. Schmidt, president of | 





Schmidt Motor Sales, Inc., 110) 
Hawley St., Binghamton, N. Y.. 
successor to Schmidt-Widdis Mo- 


tor Sales, announces the following 


Lancaster, | 
changed | 
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Dealer 


Doings 





(Continued from Page 22) 


fifth anniversary as an auto dealer- 
ship and its fourth for Lincoln- 
Mercury. The firm started out with 
only two employes and now has 43. 
Its building has over 60,000 square 
feet of floor space. 

+ . a. 


Lowe Sells to Partner 


W. B. Lowe announced that he 
has sold his interest in the Rob- 
erts-Lowe Motors, Winter Haven, 
Fla., to his partner, Floyd Roberts. 
Lowe said he will enter business 
in Barton, Fla., as a Dodge dealer. 

* * > 


Valdosta Firms Builds 

L. O. and J. T. Smith, owners of 

Smith Motors, Valdosta, Ga., have 

announced the beginning of con- 

struction on a new $14,000 brick 

building to house their auto show 
and sales departments. 
* 7 z 


Jaeger—Milwaukee 
A building permit has 





Growiteg Track badailly 


bile Co., Milwaukee, 
shaped garage, to be built of brick 
and concrete blocks at 1329 W. 
National Ave. 

| * * * 


Sanford to Nicholson 


W. B. and J. H. Nicholson, whose 
purchase 


from Volie A. Williams 
nounced, have been engaged in the 
automobile business 28 years. 

+ + - 


| Chicago Pontiac Dealers 
| Elect New Officers 


Pontiac Dealers, Inc., of Chicago, 
has elected M. C. MacKaye, head of 


ner Goldsmith, Chieftain Pontiac, 
vice-president, and Victor Beck- 
man, Roseland Auto Sales, secre- 
tary-treasurer. 


Named as directors were Walter 





been | May, Community Motors; William | 
granted to Walter Jaeger Oldsmo- | Winslow, Community Motors; How- | Oxford, Pa., has been opened by | Atlanta, has lent a Dodge route- 


for an L-| 


of Sanford Buick Co.,| 
210 Magnolia Ave., Sanford, Fla., 
is an-| 


MacKaye Motor Sales, as president. | 
Also chosen as officers were Gard- | 


‘ard Ferguson, Howard M. Fergu- | 
son, Inc.; Charles R. Hearn, Charles 
'R. Hearn, Inc.; Al Rosenstein, | 
|Peoples Motor Sales, and William | 
Lovejoy, Warren Motor Sales. 


* * * 


Buys Kans. Ford Firm 


Nordstrom-Mack Ford Motor Co., 
Newton, Kans., also handling farm | 
implements, has been purchased by | 
W. P. Astle, operator of the New-| 
ton Farm Service in Newton, and | 
a similar business in Peabody, | 
| Kans. 

* - * | 
Huntington Organizes 


Huntington Mack Sales & Service, 
Inc., Huntington, W. Va., has been | 
|organized with capital stock of | 





ton, and Everett Stanley, of Proc- | 
torville, O. 


* * * 


Modern Names Benore 
Frank C. Benore has been ap-| 
|pointed general sales manager of | 
|Modern Motors (Lincoln-Mercury), | 
| Akron. 
| * * * 
Staub—New Oxford 
Staub Chevrolet Sales Co., New | 


McGRAW-HILL 
acquires 


FLEET UWNER 


For a Dynamic Industry... 
Trucking is one of America’s great, vigorous industries: 


@ Truck registrations have jumped 50% since 1945—to more than seven million. 


@ Truck movement of freight has soared too—to 80 million ton-miles a year. 


A More Dynamic Magazine... 


FLEET OWNER has served this industry for 20 years, giving practical, know- 
how editorial service to its readers—and outstanding returns to its advertisers. 
To its time-tested values FLEET OWNER now adds: 































@ McGraw-Hill’s world-wide editorial, research and circulation strength. 


@ Expanded editorial coverage, beginning in January .. . broadened to help 
the trucking industry meet the new problems its growth has created. 


®@ Better advertising values inherent in a steadily-increasing paid circulation 
. an alert audience of important men who want to read FLEET OWNER — 
and read it with profit. 





FLEET OWNER becomes McGraw-Hill’s thirty-fourth business publication 

. a new link with an industry which James H. McGraw first served more 
than sixty years ago with TRANSIT JOURNAL . . 
TRANSPORTATION and, in the export field, to THE AMERICAN AUTOMOBILE and 
Et AuTOMOVIL AMERICANO. 


~ FLEET OWNER fon 


. a worthy companion to Bus 












PEACOCK IS PROUD OF NEW HOME—This is the home of Peacock Motors, newly 
| $50,000. Principals are John Pack | on — s*% a ton Park, eae The _ which is headed by Albert 

. ing- | E- Peacock, president, an e ardner, vice-president and secretary, recently celebrated 
| and R. L Pancake, both of Hunting | its opening. The open house held in connection with the event fostered orchids flown in 


from Hawaii as gifts for lad 


quests, TY cameramen who televised the 


uests so that they 


could see themselves in the television sets installed in the salesroom, and ride demonstrations. 





| Harland C. Staub, who has been in 
the automotive field since 1931. 
William Sanders of Hanover, Pa., 
will be the sales manager of the 


new dealership. 
* o o 


Victory Lends Van 


Victory Motors, Inc. (Dodge), | 





A McGRAW-HILL PUBLICATION 


330 WEST 42nd STREET © NEW YORK 18, N.Y. 


van to the Motor Vehicle Assn. of 
Georgia for use in the state teen- 
age roadeo, being conducted to 
select the best high school drivers 
in the state. 
| * + ao 
| s s 2 
Price—Wichita 
Grand opening of the new home 
| for Price Auto Service Co. 
| (Ford), dealer since 1916 in 
| Wichita, Kans., was held August 
| 15. The firm’s new location fea- 
tures new separate truck division, 
roof parking, streamlining for 
quicker service and safety lane. 
The company was founded 33 
years ago by Will G. Price sr. in 
a one-story building 25 feet wide, 
and with only one employe. Now 
it is housed in a large structure, 
has 100 employes. Active manage- 
ment is in the hands of Will G. 
Price jr. 


* * * 


Benning—Kenosha 


| According to the records of the 

| secretary of state at Madison, Wis., 
Benning Motors, Inc., Kenosha, has 
increased its capital stock from 300 
shares of common, par value $100 

| per share, to 700 shares of common, 

| 

| 


same par value. 
* + * 


Hampton (S. C.) Motors 


| Hampton Motors, Inc., Hampton, 
S. C., has been organized with S. C. 
| Berry as president and a capital 
| stock of $100,000 to buy and sell 
|new and used automobiles. 


| + * - 
Stratton Gets Charter 


Stratton Olds-Cadillac Co., Deni- 
son, Tex., has been granted a 50- 
year charter of incorporation. 
| Authorized capital stock was listed 
at $10,000. Incorporators are Lenora 
Stratton, George C. Stratton and 
Floyd Brown. 

a + . 


Sells After 28 Years 


After having operated a sales- 
room and garage at the same lo- 
cation for 28 years, Germanson 
| Motor Co. (Kaiser-Frazer), Mil- 
| waukee, has sold the property to 
| Pat Ryan, Inc. (Ford). 

* * * 





Poer Plans Expansion 


L. D. Poer Chevrolet Co., Sebring, 
Fla., has announced plans for im- 
|mediate construction of a new 
| building. Included will be modern 
|salesrcoms, facing both Ridgewood 


iand N. Pine streets. 
. 7 


Conklin Joins Evans 


R. L. Conklin is now merchandis- 
ing manager for Evans Motor Co. 
(Dodge), Wichita, Kans. Conklin 
was formerly city sales-manager 
for Dodge in Kansas City. 





Story of the Week 


(Editor’s Note: As recounted 
by Slim Barnard, auto editor 
of the Los Angeles Examiner.) 
Out in Hollywood, they tell a 
story about Frank Brady of At- 
water & Fish (DeSoto), going 
over to Las Vegas, where he met 
Bob Atwater. Bob noticed that 
Frank had a Bible under his arm 
and he inquired about it. 

Frank said: “I have been 
hearing so much about Vegas, 
pretty girls, risque shows, free 
flowing liquor and gambling, 
that I have decided to go down 
there and see.” 

Bob said: “Why are you tak- 
ing the Bible along with you?” 

Frank replied: “If Vegas is as 
much fun as they say it is, I 
might stay over Sunday. 












Physical, Mental Exams 


NEW YORK.—Asserting that el- 
derly drivers are a more complex 
highway accident problem than 
teen-age motorists, Ned H. Dear- 
born, president of the National 
Safety Council, declared in an ad- 
dress here last week that the fit- 
ness of elderly persons to drive 
should be tested annually after the 
age of 65 by mental and physical | 
examinations. 

He further contended that such 
persons should be given road 
tests to demonstrate ability to 
handle vehicles safely. 

Speaking at a luncheon given 


by the Assn. of Casualty and Sure- | 


ty Companies, Dearborn pointed 
out that automobile operators more 


than 65 years old generally get} 


into road mishaps through inabil- 
ity to avoid them, while youngsters 


To All Over 65, Safety Official Says 


Should Be Given Yearly 


tempt trouble by rash conduct that 
can be remedied. 

He urged that habitually reckless 
drivers should be forced from the 
highways and barred by law from 
handling a wheel. 

“While the number of traffic ac- 
cidents in the 16 to 25 group is 
undoubtedly high, it is also exces- 
sive among those 65 years old and 
| upward,” Dearborn said. “It is not} 
clear from our reports that the 
teen-agers have any worse records 
than those in the 65 and above 
bracket. 

“We know that teen-agers offer 
a serious problem, but it is easy 
| to exaggerate its scope. How- 
ever, there are indications that 
the upswing in driver-training 
courses throughout the country 
will have a curbing effect in the 
long run. 

“We do know that the young- | 


| 
| 
| 
| 
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Elderly-Driver Warning 


parade at Wildwood, 
city hall for Wildwood. 


sters who have driving instruc- 
tion, including behind the wheel 
practice, have a 50 percent better 


| advantages.” 
| Dearborn declared that little offi- 
cial 
| toward the qualifications of elderly 
| drivers. 

“Motorists may have passed driv- | 
| ing tests 100 percent some years | 
| ago and be totally unfit to guide | 





score than those who lack these | 


attention has been directed | 


a car now because of 
brought on by age.” 

With widespread driver-train- 
two generations, 


ing for 





PHILADELPHIA BUICK DEALERS AID PARADE—They turned grandad to the annual Baby | 
J., donating more than.a dozen cars for the event. Pictured is a | 
portion of the parade with 12 convertibles and other closed models leaving Philadelphia | Friction Materials Standards Insti- 


infirmities 


the 


speaker said, the accident toll of 
the highways could be cut down 


caused the 


to a tenth of the present total. 
“Operators such as the one who! The data book furnishes detailed 
death of Margaret | specifications 


on his driving record; yet he was 
allowed to continue his career of 
accidents until a fatality resulted 
which brought grief to thousands. 

“Such motorists are just as much 
|a@ menace as a contagious disease; 
|they should be subject to strict 


| quarantine procedure as a protec 
| tion to others on the highways.” 


Brake Data Book 
To Be Continued 


NEW YORK. — Formation of 





‘tute, Inc., and plans for it to con- 
|tinue publication of the Automotiv« 
| Data Book formerly put out by the 
Brake Lining Manufacturers Assn., 
|was announced last week. 

The brake lining organization 
| has been dissolved, according to 
H. G. Duschek, institute secretary. 


on brakes and 


| Mitchell ought to be quarantined,” | clutches as furnished by manu- 


‘he continued. 


“That 


man 


had 


|facturers. The institute has offices 


more than a score of convictions | at 370 Lexington Ave., New York 17. 


New Passenger Car Registrations, 37 omen = July, 1949- 1948 
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The following advertised delivered prices | |385.75; Deluxe P18—4- s ; 

eo cane 7. on peseee the e e }club cpe., $1,534.25: onan Deluxe Fis: 

r very }4-dr_ .sed., 1,644; club 5 1,617.50; 
spa engtig charges and feral tae Current Prices on New Automobiles _ [| sia" a gi 
nm 

charges, state sales taxes, or optional PONTIAC- Streamliner Six—4-dr._sed., 
equipment. $2,327.50; conv., $2,761; Saratoga (eight) | HUDSON — Super Six — 4-dr. sed., $2,- | cpe., $2,239; Ambassador Custom — 4-dr. | fheiuze “$1 754). stay Wan, Pea Oe 

BUICK—Special Series 40—4-dr. sed., | (Presto-Matic standard)—4-dr, sed., $2,- | 206.50; 2-dr. sed., $2,156; club cpe.,|sed., $2,363; 2-dr. sed., $2,338; club cpe., | juxe, $2 622): Streamliner Eight 4 d “y 
$1,925; 2-dr. sed., $1,872; bus. cpe., $1,- | 635; club cpe., $2,608.75; New Yorker | $2,203.25; bus. cpe., $2,053.25; conv., $2,- | $2,359. $1,808 ” (éatune $1,903): — - rm "31,758 
819; Super Series 50—4-dr. sed., $2,157; | (eight) — (Presto-Matic standard) 4-dr. | 798.75; Super Eight—4-dr. sed., $2,295.50; OLDSMOBILE — Series 76 4-dr, sed., | (deluxe $1,853); stat wag. $2,611 (a 
2-dr. sed., $2,059; conv., $2,583; stat. | Sed., $2,750.75; club cpe., $2,724.50; conv., |2-dr. sed., $2,245; club cpe., $2,292.25; | $1,832 «deluxe, $1 974): 4-dr. town sed.. | luxe $2 690): Chieftain ‘ins 4 a 
wag., $3,178; Roadmaster Series 70 — | $3,230.75; Town & Country conv., $3,994.75. | Commodore Six—4-dr. sed., $2,382.75; club | $1's21 (deluxe, $1,963); 2-dr. sed., $1,758 |$1.761 (deluxe, $1,856): 2-dr. sed. $1,710 
(Dynaflow standard)—4-dr. sed., $2,735; | OROSLEY—2-dr. sed., $959; conv. sed., |cPe., $2,358.50; conv., $2,951.50; Commo- | (deluxe, $1,900); club cpe., $1,732 (deluxe, | (deluxe, $1,805): club cpe.. $1,710 (deluxe 
2-dr. sed., $2,618; conv., $3,150; stat. | $959; stat. wag., $991; roadster, $908. dore Eight—4-dr. sed., $2,472; club cpe., | $1,873): conv., $2,148; stat. wag. deluxe, | $1,805): bus cpe., $1,587; conv, deluxe. 
wag., $3,734; Riviera, $3,203. DeSOTO—Deluxe—4-dr. sed., | $2,006.25; | $2,447.75; conv., $3,040.75 $2,895; Series '88—(Hydra-Matic standard) | $2,138; Chieftain Eight—4-dr. sed., $1,829 

CADILLAC—Series  61-—4-dr. sed., $2,-|club cpe., $1,995.75; Carry-All sed., $2,-| KAISER — Special — 4-dr, sed., $1,995; |—4-dr. sed., $2,244 (deluxe, $2,375); 4-dr. | (deluxe, $1,924); 2-dr. sed.. $1,779 (deluxe 
893; sed. cpe., $2,788; Series 62—4-dr. sed., | 210.50; stat. wag., $2,979.25; Custom— | Traveler, $2,088; Deluxe—4-dr. sed., $2,-|town sed., $2,233 (deluxe, $2,364); 2-dr. | $1,874): club cpe., $1,779 (deluxe. $1,874): 
$3,050; sed. cpe., $2,966; conv., $3,497; |(Tip-Toe Shift standard)—4-dr. sed., $2,- | 195; Vagabond, $2,288; conv., $3,195; Vir-|sed., $2,170 (deluxe, $2,301); club cpe., | bus. cpe., $1,656; conv. deluxe $2 206 ‘ 
Coupe de Ville, $3,497; Series 60 Special— | 193.75; club cpe., $2,175.75; conv., $2,598. | ginian, $2,995. $2,143 (deluxe, $2,274); conv., $2,559; stat.| sPUDEBAKER—Cha: ite 
4-dr. sed., $3,828; Series 15—5-pass. sed., DODGE—Wayfarer—2-dr. sed., $1,755; LINCOLN — 4-dr. sed $2,574.50; club | Wag. deluxe, $3,296; Series 98 — (Hydra- |. « EBARER- Champion Deluxe—4-dr. 
$4,750; 7-pass. sed., $4,970; 7-pass. Im-|roadster, $1,744.50; bus. cpe., $1,628.75; | ope, $2,527; Cosmopolitan_-4-dr. town sed., | Matic standard)—4-dr. sed., $2,500 (deluxe, | Sed'* $1'608-90) 2-dr. sed. $1.656.75;, club 
perial, $5,170; 9-pass. sed., $4,650; 9-pass, | Meadowbrook—4-dr. 30a ($1,865.75; Cor- | $3238; sport sed., $3,238; club cpe., $3,- | $2,594); 2-dr. sed., ‘$2,426 (deluxe, $2,- | Dion eet ee ae Ore ties ee 
mperi , 839. onet — 4-dr. sed., $1,944.75; 4-dr. town m RA, ES aerate — . ‘ . , $ - , “¢ ¢ (62; 2-dr. 

CHEVROLET — Fieetline Special — 4-dr. | sed., $2,029; club cpe., $1,931; conv., $2,- 185.50; conv., $3,948. 520); conv, deluxe, $2,973; Holiday, $2,973. sed., $1,730.50; club cpe., $1,756.75; bus. 
sed., $1,460; sed. cpe., $1,413; Fieetline | 346; stat. wag., $2,882.50. MERCURY—4-dr. sed., $2,031; club cpe., PACKARD — Eight — 4-dr. sed., $2,249; | cpe., $1,662; conv., $2,086.25; Commander 

-dr. sed. $1,539; sed, cpe., $1,- FORD — Six — 4-dr, sed., $1,472; 2-dr. $1,978.50; conv., $2,409.50; stat. wag., $2,- | 2-dr. sed., $2,224; stat. wag., $3,449; De- | Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
492; Styleline §; Z —4-dr. sed., $1,460; | sed., $1,425: bus. cpe., $1,333; Custom Six 715.50, luxe Eight—4-dr. sed., $2,383; 2-dr. sed., | $1,987.75; club cpe., $2,014; Commander 
2-dr. sed., $1,413; club cpe., $1,418; bus. |—4-dr. sed., $1,558.50; 2-dr. sed., $1,511; NASH — 600 Super — 4-dr. sed., $1,811; $2,358; Super — 4-dr. sed., $2,633; 2-dr. | Regal Deluxe 4-dr. sed., $2,140.50; 2-dr 
cpe., $1,339; Styleline Deluxe—4-dr. sed., | club cpe., $1,511; Eight—4-dr, sed., $1,546; |2-dr. sed., $1,786; club cpe., $1,808; 600 | S¢4., $2,608; Super Deluxe — 4-dr. sed., |sed., $2,108.75; club cpe., $2,135; conv., 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; |2-dr. sed., $1,498.50; bus, cpe., $1,419.50; | Super Special — 4-dr. sed., $1,849; 2-dr. $2,919; 2-dr. sed., $2,894; conv., $3,350; $2,467.50; Land Cruiser 4-dr. sed., $2,- 
conv., $1,857; stat. wag., $2,267. Custom Eight—4-dr, sed., $1,637.50; 2-dr. | sed., $1,824; club cpe., $1,846; 600 Custom | 7-Pass. sed., $3,950; lim., $4,100; Oustom | 327.75. 

OHRYSLER — Royal (six) — 4-dr. sed., |sed., $1,590; club cpe., $1,595.50; conv., |—4-dr. sed., $2,000; Ambassador Super— | —~{Ultramatic standard)- -4-dr. sed., $3,- WILLYS-OVERLAND — Jeepster conv., 
$2,153.75; club cpe., $2,133.75; stat. wag., | $1,948.50; stat. wag., $2,263.50. 4-dr. sed., $2,195; 2-dr. sed., $2,170; club | 975; conv., $4,520. $1,602.22; 4-cyl, stat. wag., $1,708.89: 
$3,151; Windsor (six) -— (Presto-Matic FRAZER—4-dr. sed., $2,395; Manhattan |cpe., $2,191; Ambassador Super Special— PLYMOUTH — Deluxe P17 — 2-dr. sed., |6-cyl. stat. wag., $1,814.14; 6-cyl. stat. 
standard)—4-dr. sed., $2,348.50; club cpe., |—4-dr. sed., $2,595; conv., $3,295. 4-dr. sed., $2,243; 2-dr. sed., $2,218; club | $1,507; Suburban, $1,855; bus. cpe., $1,- | sed., $1,866.92. 
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EFFECTIVE MODERN DESIGN—Intelligent use of modern design makes this dealership of 


By James Montagnes 
Staff Correspondent 


ments, and discriminates against 
states which are doing their part 
in favor of states which are not 
* * + 
Roads Bureau Shift 
1 triple play—to use a bit of 
the Bureau of Public Roads from 
the Federal Works Agency to the 
Bruce Jordan, Inc. (DeSoto), San Bernardino, Calif., outstanding. Ceiling-high windows siant- |General Services Administration 
lighted f behi hat th in si 
ighted rom be ind so t vat ey stand out in silhouette. Commerce, will leave the invaluable 
e ° ° BPR safe, sound and wholly un- 
Canadian Exhibit Features |°*,',' 2 2% 2° 
« * | According to official word, there 
American, Foreign Cars will be mo changes in the opers- 
| tions, personnel or physical quar- 
Renault, the latter making its first | _ sight, or hinted. 
seen aiee Ge = the an an appearance in Canada at this show. | a should a eae tae o 
since the end of the war, Canadians A 1904 Fiat was also on display. |motoring world, as 
North American-made automobiles | The Renault has an engine in the |the BPR in the past, one federal 
as well as British and European | rear. bureau which notably has received 
cars at the motor show of the) 
The exhibit of Canadian and 
American-made cars and trucks 
was held as usual in the big 
General Motors, Ford, Chrysler, 
Studebaker, Nash, Hudson, Pack- 
ard and Willys products on dis- 
its initial appearance in Canada 
at this show. 
The prewar luxury of display was 
cial features was the Chrysler style 
show in the center of the exhibits | 
of Chrysler cars. Cadillacs were 
postwar period, as were Chrysler's | 
higher-priced cars. 
Ford included in its display a 
Trucks, school buses and other 
commercial vehicles were shown by | 
all makers. Packard showed one of | 
The foreign cars were shown in 
the British government building 
where the Rolls-Royce export line | 
cluded in the British-built car show | 
were the Jaguar roadster and) 
sedan. 
a British adaptation of the Willys | 
Jeep, made its first Canadian | 
appearance, Other cars in the | 
ber, Sunbeam-Talbot and Com- 
mer of the Routes group; the 
Vanguard and Triumph and the 
M-G sports roadster, Morris mod- 
els, Riley and Wolsely of the 
Nuffield group. 
els of the British cars were shown, | 
and prices ranged from the $14,000 | 
of the Rolls-Royce Silver Dawn | 
cars had been shown earlier this | 
year at the Canadian international | 
trade fair at Toronto. 


meeting their full responsibility.” 
baseballese—which recently took 
ing outward attract attention and admit the maximum amount of light. The large signs are ang then to the Department of 
|to use a bit of barnyard patter. 
the Italian Fiat and the French | ters of the agency. At least none is 
were able to see all the latest in | fited much from the functioning of 
Canadian National Exhibition, 
automotive building, with all 
play. The 1950 Studebaker made 
in great evidence, and among spe- 
on display for the first time in the | 
number of British-made small cars. 
its first models alongside its latest. 
drew the center of attention, In- | 
The new Land-Rover, which is 
show included the Hillman, Hum- 
full line of Austin models; the 
In practically all cases 1950 mod- | 
down. Some of the higher-priced | 
European cars at the show were | 


Houston’s Police | 
Crack Theft Ring 
With 4 Arrests | 


HOUSTON, Tex.—One of the) 
largest auto theft’ rings in the 
Southwest is believed to have been | 
cracked here with the arrest of 
four men. 


Detective W. C. Doss said he be- 
lieved the ring operated in Fort | 
Worth, Los Angeles, Dallas, San 
Antonio and Atlanta. 


Lt. Arch Spradley, head of the 
auto theft division, said the ring | 
bought late-model wrecked cars 
for a small price in order to get 
necessary transfer papers. The 
stolen cars were then brought into | 
Houston, where they were repaint- 
ed and the serial numbers changed. | 

The men were arrested at a local | 
used-car lot following a tip given) 
city police by a gang member who! 
was arrested in Dallas while steal- | 
ing a car. 


It takes a mighty flexible— mighty economical — 
and mighty powerful advertising medium to sell 
bread, beer, bicycles or automobiles with equal 
effectiveness. 


And that's exactly what National Advertising Co. 
has to offer! 

National's highway displays— more than 90,000 
of them—have proved, over and over again, that 
they can sell merchandise at very low cost just 
exactly where you want it sold. 


There are two basic reasons for this: First, high- 
way displays reach prospects directly and often. 








*Reg. Trademark of Minnesota 
Mining & Mfg. Co., St. Paul, Minn. 

AUTOMOTIVE NEWS WANT ADS have | 
been proven the quickest, least expensive | 
method of reaching the men who want | 
what you have or have what you want! | 
See the back pages of this issue. 
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Automotive Washington 


(Continued from Page 12) 


ora | with the Added Impact of S 





|many public bouquets and very, 
| very few official brickbats. 
* + * 


Clarity Champion 

CTING Chairman Lowell Mason 
“% of the Federal Trade Commis- 
sion, whose term of office is due to 
expire this month, will be re-ap- 
|pointed for another seven years, 
according to the latest word from 
| the White House. 

Mason is an Illinois Republican 
who has gained considerable repu- 
|tation not only as a conscientious 
| FTC commissioner, but also as a 
tough opponent of government gob- 
| bledygook. He is regarded as the 
capital’s foremost campaigner 
|against officialese English and 
|other forms of obscurity, ambiguity 
| and bureaucratic jargon. 
| Shortly after taking office, Ma- 
'son busted out against violators of 
|his tenet that the public generally 
ought to be able to understand 
clearly what government officials 
| were talking about. While the field 
is vast, there has been some im- 


a, 


f 





Ey 
—— i 


25 


provement, Certainly FTC state- 

ments contain a minimum of gob- 

bledygook, if any. 
* 


+” * 


Aid All Veterans 


| re of a bill to provide 
free automobiles to all blind 
or amputee veterans of World Wars 
I and II has been voted by the 
| House. At present, automobiles are 
provided only for World War II 
amputees, 


Wash. State Drives 
On Tax Evaders 


COLFAX, Wash.—A campaign to 
collect compensating taxes in lieu 
of the state sales tax on out-of- 
state purchases of automobiles and 
other merchandise is getting re- 
sults, it was declared here last 
week by G. C. Haskell of Olympia, 
a special investigator for the state 
tax commission. 

Haskell said the drive against 
sales tax dodgers was aimed at 
those who make out-of-state pur- 
chases of automobiles, farm ma- 
chinery, clothing and appliances. 
Penalties are provided for buyers 
who fail to promptly remit com- 





CALL a 


ceneo etter 


pensating taxes, he emphasized. 


INjational Highway Displays 


are selling ALL KINDS of PRODUCTS 
ALL OVER AMERICA day and night 


= 





ile 
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REFLECTIVE SHEETING 


Second, National Advertising Co. offers the only 


truly flexible highway display 


service—with in- 


stallation and maintenance crews available all 
over the nation, or right around your own town. 


Add to this National's long 


experience with 


Scotchlite, the reflective sheeting that adds life 
to your selling day or night, and you have an 


unbeatable combination. 


If you want specific ‘success stories’’—or want 
to see exactly what a display can do for as little 


as 18c a day—write, wire or 


‘phone National 


Advertising Co., Waukesha, Wisconsin. 


WAUKESHA, WISCONSIN 


ional Advertising Co. 


NAMES THAT GO NATIONAL—Alemite @ American Broadcasting Company ¢ Auto-Lite @ Buick © Burd Piston Rings @ Chevrolet © Chrysler 
Cooper Tire © Dayton Tires © Devoe & Raynolds Paint ¢ Dodge-Plymouth ¢ Du Pont ¢ Evinrude Motors @ Fisk Tires @ Ford @ Fox Head Brewery 
Glidden Paints ¢ Hudson @ International Shoe Company ¢ Kaiser-Frazer @ Lincoln-Mercury @ Miller Brewing © Mohawk Tires ¢ Nash ¢ Oldsmobile 
| Pennzoil © Pepsi-Cola @ Philco © Pontiac @ Pyrofax © Quality Bakers of America ¢ Seiberling Tires @ Society Brand Clothes @ Studebaker 
U. S. Tires @ Willys-Overiand, and other sectional and local advertisers. 














Court D 


By Leo T. Parker 
Attorney at Law 


ee a higher court held 
that a finance company may re- 
cover from the purchaser of a 
mortgaged automobile the amount 
owed by the purchaser and also 
money expended in locating the 
car. 

For example, in O’Banion v. Mor- 
ris Plan Industrial Bank, 204 Pac. 
(2d) 872, the testimony showed 
facts as follows: One Nash pur- 
chased an automobile from the 
King Motor Sales in Louisville, Ky., 
and executed a conditional sales 
contract for $559.08 covering the 
balance due upon the purchase 
price. The contract was immedi- 
ately and properly recorded by a 
finance company which purchased 
the contract. 

The purchaser soon afterward 
removed the car from that state 
to Oklahoma, where he sold it to 
a used-car dealer named O’EBan- 
ion who secured an Oklahoma 
title and resold the car to an 
innocent purchaser. 

Upon the purchaser’s default in 
making payments the finance com- 
pany employed an agency to trace 

and locate this car and eventually 
it was learned that O’Banion had 
purchased it, The finance company 
sued O’Banion for the amount due, 
plus the sum of $150 necessary ex- 
pense incurred in tracing and 
locating the automobile. 

O’Banion contended that he was 
not liable because the conditional 
sales contract being filed in the 
office in Kentucky did not consti- 
tute constructive notice to O’Ban- 
ion in Oklahoma, and also that he 
was not liable, in any event, for 
$150 expended by the finance com- 
pany in locating the automobile. 


It is interesting to observe that 


Lawsuits Affecting Dealers... 





the higher court held that O’Banion 
must pay the finance company the 
full amount for which it sued, and 
said: “The evidence concerning the 
necessary expenditures in locating 
this car established that the plain- 
tiff (finance company) employed 
investigators specializing in this 
field.” 


* * * 


Private Police 
ONSIDERABLE discussion has | 
arisen from time to time over 
the legal question: When is an| 
automobile dealer liable for acts of | 
a police officer? 

The answer: The dealer is liable 
for “malicious prosecution” result- 
ing from illegal acts of a police 
officer paid by the dealer if the | 
acts strictly relate to the officer’s 
duties being performed for the 
employer. 

For example, in Norfold v. Shel- 
don, 49 S. E. (2d) 338, the testimony 
showed that one Webb held a com- 
mission from the city as a police 
officer. Webb was employed and 
paid by a corporation to patrol, 
protect and preserve the corpora- 
tion’s property including a parking 
lot. 

One night an _ automobile 
driver named Sawyer parked the 
car in the corporation’s parking 
space. Webb, observing that the 
car was parked in an improper 
place, proceeded to berate Webb | 
and inquired whether he had a | 
driver’s permit. Sawyer replied | 
that he did not. Webb got in the 
car and directed Sawyer to drive 
to police headquarters. Webb 
swore out a warrant against 
Sawyer for “trespass on private 
property,” and operating an auto- 
mobile “with no driver’s permit. 

In a subsequent suit, the higher 
court held the corporation liable 
for malicious prosecution under 
the warrant sworn out by Webb to 
enforce the corporation’s rules re- 
specting parking of automobiles on 
its property. 

This court explained that while 
the corporation was liable for il- 
legal acts of Webb designed to 
prevent improper parking on the 
corporation’s property, yet the cor- 
poration is not liable for illegal 
acts of Webb while enforcing state 


or city laws. 
« + * 


Restricted Zone 
CCORDING to a recent higher 
court, unreasonable delay in 
filing a suit to stop erection of a| 
business building in a residential 
zone entitles the new property 








ecisions 


owner to complete the building and 
operate his business, 
For example, in Barksdale v. 
Allison, 210 S. W. (2d) 616, it was 
shown that a company started con- 
struction of a garage in a resident- | 
ial zone. After the company had} 
spent $100,000 on the building, and 
its completion only required con- Satie ae 
necting the building with electricity | of Chief Pontiac, presented by James P. Carper, right, zone 
and water, a competitor filed suit 
and asked the court to grant an| 
injunction against completion of |that appellant’s right to injunctive | 
the building which violated the | relief was lost by delay in claiming | 
residential zoning ordinance. The | a privilege.” 
higher court refused to do so say- | 


ing: 
“ ‘ the Industry, read by everyone who counts 
Under such circumstances, the in America’s No. 1 Industry . . . an esti- | 


court was authorized to conclude! mated more than 100,000 readers weekly! 





NEW ORLEANS DEALERS WIN PONTIAC PAINTING—Two 
George A. French, left, of French Pontiac Co., and Joseph A. Paretti, center, of Paretti 


Ceranski. 








@ “She’s all yours, Bill”...Emmett Gordon, 
in charge of advertising make-up since Vol. I, 
No. 1 of The News, drops the advertising 
dummy for tomorrow’s issue on the composing 
room foreman’s desk. At Gordon’s appearance, 
compositors start clustering around the desk 

... The time is 3:50 pm EDT, and the dummy 
five minutes late. 


@ “No hurry —what’s the rush?” asks Bill 
Bessette with tired sarcasm. He leafs through 
the booklet of miniature pages which plot the 
position of every advertisement in the issue, 
gives out assignments to the waiting comps... 
Sam Varley, composing room superintendent, 
who comes in at 3:30, is already on the floor, 
making sure both men and machines are working 
smoothly. A little later, the pneumatic tubes 
from Editorial start spewing out single page 
dummies which fix the positions of features 
and news stories... 


@ The size of the issue was estimated yesterday 
...A series of make-up tables hold the forms 
required for tomorrow’s issue—always “today’s 
issue” in the composing room — five forms 

per table, two News pages per form. Matching 
page numbers are chalked on the steel frames. 


@ As soon as the dummy arrives, the men start 
building pages of features, dropping department 
store ads in customary positions. When a two- 
page form is finished and locked up, it is slid 

on a truck and wheeled away to the mat-makers. 


@ The ad dummy is due at 3:45 pm. The 
composing room time schedule calls for the 
first form to go to stereotype 
by 4:45 pm... four forms 
every five minutes until 6:00 
pm, then four forms every 
eight minutes... with 
everything in before 7:00 pm, 
half an hour before the first 
presses start on the early 
edition... A late start can cost 
10,000 production per minute 
lost! The News composing 
room is rarely late. 
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occasion of their being named among Pontiac's ‘Better Dealers.’ 


AUTOMOTIVE NEWS, the Newspaper of |addition for 
Schofield, garage building for E. L.| Low down payments. Don’t pass 


New Orleans Pontiac dealers, 


Inc., were among the first dealers in the South to receive the oil painting 


manager in Memphis, on the 


Wisconsin Plans 


The following new automotive 
|construction has been authorized 
| in Wisconsin: Wausau, showroom | go the demonstrators, out go th: 


Grand Motor Co.; 





| 37h Birthday 


Alling & Miles Celebrate 


With Sales Drive 


Alling & Miles (Hudson), 82 
Stone St., Rochester, N. Y., ha: 
celebrated its 37th year with an 
organization-wide promotion fea- 
turing special prices on used cars 
and a wide variety of parts and 
| accessories. 

An extra allowance on trade-ins 
|was offered during the event 
| Lower prices were featured on the 
firm’s entire used-car stock. Acces- 
|sories, batteries and tires were 


._| offered at up to 50 percent off. 


| Said a large newspaper ad 
launching the event: “Let’s Cele- 
brate. Discounts, Gifts, Terms. Help 
us sweep our showrooms clean. Out 





| Officials’ cars, out goes everything 


| this up.” 


pages set... 


@ After every edition...7:00 pm, 9:00 pm, 


10:30 pm, 12:45 am, 


and 3:00 am... pages must 


be made over in the composing room for 

later news and pictures, sports pages scores, 
revisions and corrections. During the night, 
as many as twenty pages (which means 
forms) may be replated for late news breaks, 





changed or added stories. With split-run 
advertising ...the Brooklyn, Kings, Queens 
Manhattan, Newark edition and on some 
nights the Sunday predate (country)...a 
day’s production may run to 240 pages. 


‘The daily average is 


120 pages. 


@ The mechanical array is formidable... 5¢ 
Linotypes (54 with text and heads matrices, 


5 with heads only), 


4 Intertypes for type te 


36 pt, 5 Ludlows for sizes to 96 pt, and cases 
of Gothic for handset heads... Five Elrods 
punch out metal leads and rules around the 


clock... Nearly nine 


tons of type metal, 750 


pigs of 24 Ibs each, are melted and cast every 
twenty-four hours. The type metal inventory 


runs Over 140 tons! 


@. The composing room force averages 450 men 
per day, about one-third machine operators, 
two-thirds hand men...The work schedule 
is enormously complicated. A typical day runs 
somewhat as follows...Dayside, 75 men at 
10:15 am... Nightside, 50 men at 3:15 pm, 


50 men at 4:15 pm, 


50 men at 6:00 pm, 


6 operators on ad composition at 8:00 pm... 
The Lobster shift starts with 110 men at 














Dealer Winston Shows How ... 
AAEAUREnn Eee eee eet 


Geared to Sell Used Cars 


By Leon M. Leffingwell 
Staff Correspondent 


PITTSBURGH.—“There’s enougi | 
used-car business in Pittsburgh if | 


you’re smart enough to get that 
business,” says P. D. Winston, 
president of Winston Chevrolet. 
His used-car operation keeps five 


salesmen on the road, two more on | 


the lot, plus a three-man mainte- 
nance crew. 


Winston has what one close 
competitor calls the “finest-ap- 
pointed used-car lot in this part 
of the country.” His sales meth- 
ods match his lot. 

“In this day of selling,” Winston 
says, “you can make business only 
as good as you are. In June we had 


by far one of our best months, and! 


sales will continue that way if we 
put enough intelligent energy into 
7. 

Winston believes that success to- 


day calls for sales effort plus 
proper management. 


“We go to our prospects,” he 
says. “If you sit still today you 
won’t do much of a _ used-car 
business. And it’s going to be 
more that way. We keep only 
one or two salesmen on our lot; 
the rest are all out contacting 
men in industrial plants.” 
Informed that many used-car 
dealers expected the market to fall 
after vacation season, Winston 
scoffed: “It shouldn’t do any such 
thing! There are lots of people 
who own $300, $400°and $500 cars 


every night! 


2:00 am, adds 15 more at 7:30 am, on heavy 
days (Thursday, Friday) may work overtime 
as late as noon... And some 75 machinists, 

proofreaders, special workers go on and off 
through the shifts ...The composing room 


payroll tops $3 million per year. 


@ Such a schedule takes experience, planning, 
precise timing...and the best men! Some 
of of The hI 

40% of The News force are ten year veterans, 
and 20% have been on the job 20 years or 
more!...No other publication in the world 
goes to press on such a tight, fast schedule, 

or manufactures so many 


other publication has to! 


@ Serving the readers well serves the advertisers, 
too...in a medium that reaches the majority 
of families in every part, every income bracket, 
every buyers’ classification, in the whole market ! 
Compared to The News, other New York 
newspapers are merely Manhattan editions 
—with a fringe circulation where most New 
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who want better ones and who 
can’t afford a new one.” 

Winston estimates that about 50 
percent of the used-car business 
today is being run by people who 
weren't in the business before. As 
things get tougher, these people 
will depart, while those connected | 
with top-flight dealer organizations | 
will be on their way with flags 
flying. 

Winston's lot has a good loca- 
tion, with plenty of display signs, 
a nice office on the premises, and 
there’s a three-tiered display ar- 
rangement you probably won't find 
anywhere. Used-car manager is 
Harry Waite. 

The arrangement lends itself to 
merchandising. You can see all 





available the last thirty years—to all the 
boroughs and suburban sections, keeping up 
with the growth and spread of population — 
made the largest newspaper circulation in 
America, made it grow! 


pages per day...No Yorkers live, read and buy! And remember — 
most New Yorkers buy The News! Automotive 
advertisers can buy nothing better! 


@ Putting enough copies in the proper place 


at the right time every week day for more than 
2,225,000 buyers (4,250,000 on Sunday) is no 
mean production job... Making The News 





THE @ NEWS, New York’s Picture Newspaper, 
220 East 42nd St., New York... Tribune ‘Tower, Chicago, 
155 Montgomery St., San Francisco 





the cars on this 125 by 290 foot 
lot from the street, whereas on a 
flat lot you couldn’t. The lot’s 
terraces are four feet above each 


Each terrace (or tier) has its| tion. 








EXCELLENT DISPLAY FACILITIES—Ronan Motors (Dodge), Philadelphia, has a unique 
layout which was designed to give the autos in the firm's showroom the maximum amount 
of display space. The building was designed in an L shape to conform to the plot require- 
ments since the showroom is situated in an intersection. The first floor contains a showroom, 
parts, and service department while the second floor has storage facilities for cars. 


| own separate driveway, and each 
of the driveways enters its partic- 
ular section lot (in which there is 
room to turn around) from a dif- 
ferent street, eliminating conges- 


On the upper terraces cars are 
parked evenly, their front tires 
|against a concrete bumper that 
almost comes up to the car’s bump- 
er, is a foot thick and is set in a 
foot-deep foundation. 


Highest-priced cars are dis- 
played on the first level, next 
highest-priced on the second 
level, trucks on the third level. 


Enhancing the sales appeal, at 
the main vantage point on the lot 
|}one of the firm’s finest used-cars 
revolves on a turntable, bathed by 
spotlights at night. 


Entire lot was put together sub- 
stantially. Display signs six feet 
tall of galvanized metal treated 
and painted against rust were 
| erected permanently along the Lib- 
|erty Ave. front on eight-inch steel 

beams. 

Terraces are hard surfaced: four 
inches of stone embedded by a 10- 
ton roller, covered by four inches 
|of “broken top.” Walls are 12-inch 
|concrete blocks, their holes filled 
| with cement. 

A steel-and-wire fence which 
| crosses the front of the lot extends 
| backwards, keeps people from fall- 
| ing off the terraces. Adjoining paint 
| factory building provides a natural 
| wall in the rear. 


The lot has a 20 by 24-foot 
concrete block salesroom on the 
edge of the lot resembling a mod- 
ern Cape Cod home. 


| Most advertising 1s newspaper. 
| A picture of the lot is in the classi- 
| fied section of the phone book. It 


|may go into the newspapers later. 


Willys Launches 
Prize Contest 


To Spur Sales 


| TOLEDO.—A three-level sales in- 
|centive plan was launched Sept. 1 
| by Willys-Overland Motors, accord- 
ling to Howard O. Lund, general 
|sales manager of the company. The 
|plan is designed to stimulate sales 
lof Willys vehicles at the retail, 
| wholesale and factory levels. 

| For the retail phase, a dealer 
salesman’s contest has been set up. 
|Sales quotas, based on adjusted 
| 1948 performance, have been estab- 
|lished for each dealership. Mer- 
|chandise credits for each sale are 
|awarded salesmen upon attainment 
|\of the dealership’s monthly quota. 
| Additional credits are awarded for 
each demonstration of Willys-Over- 
land vehicles, 

For the wholesale phase, the dis- 
tributor’s wholesale department re- 
ceives a blanket merchandise check 
for attainment of the distributor- 
ship’s quota, plus additional credits 
for each vehicle sold over quota. 

For the awards, a large selection 
of merchandise is available. Prize 
merchandise includes home appli- 
ances, clothing, sporting goods and 
personal accessories. Contest period 
has been set from Sept. 1 to Nov. 30. 

Factory field representatives will 
also receive additional compensa- 
tion for each vehicle shipped into 
their territories upon attainment of 
regional quotas. Upon attainment 
of national quota, this additional 
compensation is sharply increased 
for each vehicle over quota. 





Sorenson Named V.P. 
Donald M. Sorenson has been ap- 
pointed vice-president and general 
manager of Yonge-Eglinton Motors, 
Ltd. (Mercury-Lincoln-Meteor), of 
Toronto. He was formerly sales 
| manager of Toronto Motor Car, Ltd. 

















Auto Personnel 





George O. Hackett has joined the 
direct mail creative department of 
R, L. Polk & Co., Detroit. Five 
years prior to the war Hackett was 
director of the Plymouth Sales- 
men’s League, Chrysler Corp. 


+ + * 


Bath Heads Cleveland Sales 


For DeSoto Division 

Appointment of Ted Bath as 
Cleveland city manager for DeSoto, 
is announced by J. B. Wagstaff, 
DeSoto sales vice-president. 

Bath joined DeSoto as a district 
manager upon discharge from the 
Army. He served in the Philippines 
as a military police provincial com- 
mander and was discharged with 
the rank of lieutenant colonel. 

+ * * 


Crites Named Assistant Head 


Of Packard’s Detroit Zone 

Ray L. Crites has been appointed 
assistant Detroit zone manager for 
Packard Motor Car Co. Crites, 39, 
has spent his entire career in the 
automotive industry, starting out as 
a mechanic in 1928, 

In 1935, he joined a_ factory 






You 


Mosler Chest in 
heavy concrete block. 


Finest in burglary protection. 


Burglars stay away from a Mosler 


Armored-Steel ey Chest. 
Nationwide tests b 
stores show fewer 


when this chest is prominently 


displayed. Saves costly repairs from 


forced entries. 


Up to 70% Saving in insurance. 
The Mosler Money Chest may quickly 
ay for itself in savings on burglary 


insurance premiums alone—as 


our insurance man will attest. 
on’t do business with burglars. 
your protective equipment today. 


And remember—whatever the 


protective needs of your firm, there’s 


a Mosler unit to meet them. 


o 


eading chain 
urglary attempts 


|branch operation in a supervisory | 


service capacity. Five years later, 
|dealership service management, he 


representative with headquarters in 
Chicago and St. Louis. 


* * * 


Gloer and Woods Given 
|\L-M District Sales Posts 





district sales managers of the 
Jacksonville district of Lincoln- 
Mercury division which 


following a short span of time in| 


became a factory parts and service | 


Appointment of James B. Gloer | 
and William D. Woods as assistant | 


covers | 


Florida, Georgia and South Caro- | 
lina, and parts of Alabama, North | 


Carolina and Tennessee, is an- 
nounced by W. A. Toms, district 
sales manager. 


Gloer, previously business man- 


agement manager of the district, | pointed manager of the Richmond | 


|branch of General Motors Accept- 


will supervise sales and_ service 
activities of Lincoln-Mercury deal- 
ers in Florida, Georgia and parts 
of Alabama and Tennessee with 
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FOR DES MOINES CUSFTOMERS—In a huge 





"driveaway,"’ associate dealers of Chevrolet's 


Des Moines zone took delivery of this fleet of 65 Chevrolet trucks and drove them to their 
home communities for delivery to customers. Driveaway from the fairgrounds in Des Moines 


was preceded by a luncheon at which G. P. 


will have headquarters in Jackson- 
ville, where the district sales man- 
ager and the various departments 

are located. 
M. E. McLeod succeeds Glover as 
business management manager. 
+ +. * 


GMAC Names Schellenberg | 


|To Head Richmond Office 


offices in Atlanta. Woods, formerly | 


will 


assume similar duties in the Caro- | 


ume sales representative, 


linas with offices in Charlotte. Both 


play into the hands of burglars . . . 


every night you leave office-cash 
improperly protected. 


BURGLARS ARE TOUGH CUSTOMERS 


—they know where you keep money 
received (or required) after banking 
hours. Their precision tools take 

but seconds to reach it. 


IT’S BAD BUSINESS to attempt hiding 


your cash . . . worse to keep it in an 
unlabeled or obsolete safe . . 
even a modern safe primarily designed 
for fire protection! 


BE SURE OF YOUR CASH... 
IN A MOSLER MONEY CHEST 


- or 





Check 


Mosler Chest for welding 
into your safe. 


ge Mosler Safe c. 


Main Office: 320 Fifth Avenue 
New York 1, N.Y. 


Dealers in principal cities 


Factories: Hamilton, O. 


Largest Builders of Safes and 
Vaults in the World 


320 


City 












Name 


Business 
Address 


f= = *FILL OUT AND MAIL—TODAY!= ==} 
The Mosler Safe Co., Dept. AN 


Fifth Ave., New York 1, N.Y. 


Please send me your free booklet, ‘“‘How To 
Save 


Money on Burglary Insurance.” 


... Zone.... State... 





vernight!. 


|the corporation over 20 years ago, 
|has seen extensive service in the 
|south and along the 
|Prior to his new appointment, he 





|founder of the firm, he started his 


E. H. Schellenberg has been ap- 


ance Corp., succeeding the late 
Cc. E. Grandfield who had been in| 
charge of the Richmond operation | 
for the past 4% years, 


Schellenberg, who, since joining 


East coast. 


was manager of the branch at} 


| Miami, 


* * * 


| A. R. Willard Retires 


From Battery Firm 


After 28 years of service with the 
Willard Storage Battery Co., Al- 
fred R. Willard, director of experi- 
mental equipment engineering, has 
retired. A nephew of T. A. Willard, 


career with the company 
engineering department. 
An inventor, he holds 11 different 
patents on various types of battery- | 
making machines and has con-| 
tributed numerous other inventions 


in the| 


|to Willard’s place in the storage 


| battery field. In retirement Willard 
|hopes to turn his inventive talents 


to the development of scientific 
aids for teaching music. 
* * * 


Shepard and Wood Named 


| By Brake Shoe Division 


|pointed Western 


| 
| 
| 
| 
| 
| 


| 





James R. Shepard has been ap- | 
district works | 
manager, and Thomas J. Wood, | 
Eastern district works manager of | 
Brake Shoe & Castings division of | 
the American Brake Shoe Co., ac- | 
cording to Maurice N. Trainer, di- | 
vision president. 

Shepard, formerly Eastern dis- | 
trict works manager, started with | 
Brake Shoe in 1937 as an appren-| 
tice, Wood, formerly superinten- | 
dent of the division’s Mahwah, | 
N. J., plant, has served in various | 
supervisory capacities since he first | 
joined the company in 1939. 


* * * 


2 Field Managers Named 
By Goodrich Division 

‘Two changes in the Associated 
Lines division field staff of B: F. 
Goodrich have been announced by | 
M. G. Huntington, general man- 
ager. 

Byron L. King has been ap-| 
pointed Chicago district field man- | 
ager and Sig Uyldert has been as- | 
signed the same position in the 
Minneapolis district. 

King Joined B. F. Goodrich in 
1929; Uyldert in 1934. 


* * * 


| 
j 
| 
} 
| 


General Names Harris 
Charlotte Sales Head 


William D. Harris has joined 
the sales staff of General Tire & 
Rubber Co. as manager of its 
Charlotte (N. C.) territory, H A.. 
Bellows, eastern division man- 
ager, announces, 


Now 28, Harris has three years 


| experience in the tire and bat- 


| tery business. He served 38 
months in the Navy during 
World War II. 
* * * 


| Budd’s Automotive Unit 
|Moves Arnold, Myer 


| ager, 
| Co., 


Raymond F. Littley, sales man- | 
Automotive division, Budd | 
has announced that H. K.| 


|Arnold has been placed in charge | 
|of all automotive sales activities at | 


} 
| 





Budd’s Hunting Park plant and| 
that T. J. Myer has been given! 


Masterson, zone manager, spoke. 


complete charge of all contacts 


with Studebaker. 


Vredenburg Named Head 


Of Trailmobile Branch 


Appointment of Dale M. Vreden- 
burg as Detroit branch manager for 


| Trailmobile Co. has been announced 
|\by Frank A. Schotters, general 
| sales manager. 

Vredenburg has been associated 
with the motor transport industry 
\for a number of years in Detroit 
land Grand Rapids, and for several! 
|years during the war served wit 
ithe tank automotive center of th« 
|Army Ordnance department in De 


5 | troit. 


* + * 


NHUC Names Sievers 


Frederick J. Sievers jr., Alex- 
andria, Va., has been appointed by 
Director Arthur C, Butler as field 
representative for the National 
Highway Users Conference in 
| Pennsylvania, Delaware, Maryland, 
Virginia and West Virginia. Sievers 
succeeds Edmund C. Pusey, who 
has resigned to manage his own 
| automobile business in Mount Airy 
Md. 
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Save Costly Repairs with 


CELLO) DE LUXE GUARDS T's 


Absolute protection for grille 
and trunk. 

tom styled. 
chrome. 
stallation. At leading dealers 
coast to coast. 
front $19.95; rear $22.50. 


INTERCHANGEABLE FORD“... 
FENDER GUARDS 





FRONT OR REAR 





Cello Ford Fender Guard has 
exclusive bracing which takes 
vibration and flutter out of 
ends of the bumper bar. 
Gives needed protection to 
exposed areas of front and 
rear fenders. List price: 
$12.50 pr. (front or rear) 


Custom Styling! 


Beautifully cus- 
Guaranteed 
5 to 8 minutes in- 


List prices: 


Protection! 


FOR 
FRONT 
OR 


REAR Beauty! 


Patented spring clips permit 
speedy mounting and detach- 
ing. Hold plate securely, pre- 


vent 


frame without use of screws. 
List price: $2.25 pr. 


CELLO TRUCK GUARDS 


America’s sturdiest protection for 
grilles, fenders and lights. Custom 
styled. Chrome. List prices: single 
uprights $8.75; dual rail $22.00. 


am 


rattling. Holds the 


uaranteed 
Chrome! 


5 to & minute | 
installation ! 
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Rochester Firm Challenges 


Zoning Laws on Lots 


ROCHESTER, N. Y.—Ralph 
Pontiac, Inc., 626 Main St. W., auto- 
mobile dealer, has started a su- 
preme court review action against 
the city’s zoning board of appeals 
to test zoning regulations relating 
to used-car lots. 

On motion of the corporation, 
represented by Francis A. O’Brien, 
Justice John C. Wheeler ordered 
the zoning board to show cause in 
special term on Oct. 3 why its de- 
cision of July 29 adverse to the 
automobile firm should not be re- 


viewed by the court and set aside | 


as illegal and unconstitutional. 

Ralph Pontiac, Inc., has its main 
building for display and retail sale 
of new and used cars at 626 Main 
St. W. To the west of that building 
it owns two vacant lots at 636-640 
Main St. W., and north of it a 
third vacant lot at 15-15% New 
York St. The firm applied to the 
zoning board for approval of use 
of the three vacant lots for display 
and sale of used cars. 

The zoning board denied permis- 
sion to use the New York St. land 
for a used-car lot. It granted per- 
mission as to the two Main St. 
lots on condition that a fence be 
erected running east and west 
across the property 120 feet north 
of the Main St. line. 


Pedigreed Pigs Put 
U. C. Deal Over 


ST. LOUIS.—Bernard Taul, a 24- 
year-old Brighton (Ill.) farmer last 
week obtained a $595 car (1941) for 
$50 and four of his 15 pedigreed 
hogs. When he. visited a used-car 
lot operated by C. G. Smith here 
he told a salesman, Lawrence 
Klink, he had only $50 in cash but 
he did have some fine porkers. 
After a consultation Smith agreed 
to accept the cash and a promis- 
sory note for the hogs and the deal 
was completed. 

Smith said he will have the hogs 
fattened for the fall market or 


butcher them for his own use. 
. . * 


Labor Day Price Drop 
Seen in Springfield 


SPRINGFIELD, Mass. — Prepar- 
ing for the expected tumble in 


Dayton Hunting 
U.C. Dealer on 
Bad-Check Count 


DAYTON, O.—A court-sponsored 
Search is under way here for 25 
cars allegedly sold to Ernest W. 
(Rags) Ragsdale, former used-car 
dealer of Dayton and nearby Mi- 
amisburg, who disappeared early 
this month as civil and criminal 
suits were filed against him. 

Ragsdale, 40, is wanted here and 
in Cincinnati on criminal charges 
of issuing bad checks. He also 
faces civil suits totaling $67,361 
here and in the Queen City. His 
business is now in receivership. 

Clyde Terrell, a salesman for 
Ragsdale, testified in common pleas 
court here Aug. 26 that his em- 
ployer instructed him to “take care 
of the lot.” He then disappeared 
and his whereabouts have not been 
discovered since. 

Don Atkinson, a Botkins (O.) 
used-car dealer, testified that he 
sold Ragsdale “25 or more cars” 
between Aug. 1 and 4. An account- 
ing of Ragsdale’s assets has failed 
thus far to turn up the 25 cars. 
Terrell said he last saw the dealer 
in Miamisburg Aug. 7. 

The court is also probing the 
Sale of seven other Ragsdale cars 
to Lewisburg Motor Sales of Lewis- 
burg, O., operated by Clyde Ter- 
rell’s brother, Hillary. Hillary Ter- 
rell testified that he doesn’t know 
where Ragsdale is at present. 

In 1947 Ragsdale was in similar 
trouble over bad checks but suc- 
cessfully avoided prosecution, 

Now Polk Motor Co. 

Gladney & Polk, Inc., a Delaware 
corporation domesticated in Alex- 
andria, Virginia, has changed its 
name to Polk Motor Co., Inc., ac- 
cording to an amendment to its 
certificate of authority filed with 
the Virginia corporation commis- 
Sion by Glenn Richard. 


Used-Car Notes 
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used-car prices after Labor Day, 
Springfield’s used-car dealers cur- 
rently are keeping no more than a 
30-day’s supply of cars on their 
lots, to keep themselves from sus- 
taining big losses when the prices 
go down. 

Generally, although the profit 
margin has been lower since the 


first of the year and with prices | 


about 25 percent under the 1948 
level, dealers report sales have been 
good after a slow start this sum- 
mer. 
Dealers here 
|10 to 20 percent after Labor Day, 
| although they indicate the possibil- 
|ity that the drop won’t come before 
|Oct. 1, providing the weather con- 
tinues to be hot. 
They add that a strike at Ford 
| Motor Co., for example, will sustain 
the used-car market because of a 
corresponding drop in new car 
| production. 


There are money-making opportunities in 
AUTOMOTIVE NEWS Want Ads. 





are agreed that) 
demand for used cars will be off | 
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fe 


| 
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ARMIT SIGNS TO SELL FORDS IN SAN FRANCISCO—Regional and district executives of 
Ford Motor Co. look on while Stuart Y. Armit, San Francisco, signs the contract appointing 


him the latest ba 


area Ford dealer. Armit succeeds Jack Backstrom, who has retired due | 


to poor health. The dealership will be known as Geary Moters. Left to right, John Hill, 


manager; 
regional parts and accessories sales manager. 


Heaston—Albuquerque 


Joe Heaston, Albuquerque Ford 
dealer and head of Joe Heaston 
Tractor and Implement Co., has 


| district sales department; Walter J. Cooper, assistant regional sales manager; H. G. Turner, | 
manager, district parts and accessories sales department; R. P. Harman, 
G. B. Zinn, manager district business management department, and J. T. Cavnar, 


istrict sales office | 


been appointed to the state fair 
board by Gov. Mabry and elected 
chairman by commission mem- 
bers. He replaces former Gov. 
Clyde Tingley. 


F or Sept. 15-16 


|ing and afternoon tcchnical 
sions at which engineers will dis- 


29 


Tractor Meeting 


Of SAE Slated 


MILWAUKEE. Engineers of 
heavy-duty farms and earthmoving 
equipment will assemble in the 
Hotel Schroeder, here Sept. 13 
through 16, for the national tractor 
meeting of the Society of Automo- 
tive Engineers. 

General chairman of the meeting 
is George W. Curtis, Milwaukee, 
manager of Timken Roller Bearing 
Co, 

The program provides for morn- 
ses- 


cuss the utilization of horsepower 
in earthmoving equipment, with 
special emphasis upon faster opera- 
tion. 

At one session reports will be 
made on research in the perform- 
ance of power cranes and shovels. 

At other sessions the engineers 
will consider new farm-cultivating 
methods, tillage forces and their 
effects upon tractors, soil conserva- 
tion, utilization of powerized imple- 
ments and related subjects. 





SUNOCO 





DYNAFUEL forms no 


deposits in combustion chambers! 


deposits right before your eyes. But 


This simple test shows how Sunoco 


Dynafuel 


(D) leaves no combustion 


chamber deposits in contrast with two 
premium-priced fuels (X and XX). The 
blowtorch flames from these other 


gasolines, 
porcelain 


directed against water-filled 
breakers, quickly build up 


Sunoco Dynafuel burns clean. This 


demonstrates how Sunoco 


Dynafuel 


helps prevent combustion-chamber 
deposits so particularly troublesome 
in the new high-compression engines. 





4 to 1 choice of Automotive Engineers in Detroit Area 
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States Pass Tougher Laws .. . 





Driver License Bills Snubbed 


EW YORK.—Bills to promote 

highway safety through 
stronger driver-licensing regula- 
tions were widely considered in 
state legislatures throughout the 
country this year, but with com- 
paratively little affirmative action, 
a survey reveals. 

One major gain from the safety 
viewpoint is a new Kansas statute 
setting up more rigid qualifications 
for drivers. The act increases the 
license fee from 40 cents to $1. Per- 
sons with a valid license may re- 
ceive a new one without examina- 
tion, but those who do not have a 
Kansas license, or persons who 
have been in collisions or had their 
licenses suspended, must take ex- 
aminations. 

This Kansas law is intended to 
eliminate unfit drivers from the 
highways. Under the former law 
any person could get a license, 
without regard to his mental or 
physical ability to drive. The old 
law had been condemned as the 
“mail order” system. 

Enacted in New York state was 
a bill requiring compulsory re- 
examination of motor-vehicle driv- 
ers involved in three accidents 
within 18 months in which a person 
is killed or injured or in which 
property damage exceeds $50. The 
measure had been recommended by 


Mexico Mix-Up 


Polio-Certificate Ruling 


Now Relaxed 


AUSTIN, Tex. — Mexico’s decree 
that all tourists must have a doc- 
tor’s certificate saying they did not 
have polio or had not been exposed 
hurt the tourist trade so much that 
the government has slackened the 
ruling. 

The requirement now is_ that 
tourists must have health certifi- 
cates, but they can be obtained 
from consuls at the same time as 
the visas. 

Border points are still confused 
about the regulations, however. At 
Laredo and Brownsville, Mexican 
officials up to Aug. 24 were still 
requiring physician’s certificates. At 
Reynosa, however, the consul’s 
health certificates were being 


recognized. 
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AUTOMOBILE DEALERS' 


POCKET-SIZE 


PROSPECT and OWNER 
FOLLOW-UP SYSTEM 


12 ne $1.95 
F.O.B. LOUISVILLE, KY. 
Order 12 books for each of 

your aggressive salesmen. 
MODERN SELLING 
METHODS, Inc. 


P. O. Box 666, Louisville 1, Ky. 











NEW AND USED CAR 
SALES AID! 


PLASTIKON SIGN-MAKER KIT to make 
your own displays quickly for windshields 
and showroom windows. BRILLIANT 
FLUORESCENT-GLOWING. 





Kit includes: Year model numbers, car 
name plotes, body styles, pricing figures 
and alphabets—ranging in size from i” 
to 6”. Reuseable. 


Send for bulletin No. 20 for more 
information, 


Plastikon Display Signs 


4% North Division St., Buffalo 3, N. Y. 





the joint state legislative commit- 
tee on motor vehicles as a means of 
removing unfit drivers from the 
highways. Rejected by the New 
York legislature was a bill which 
would have required re-examina- 
tion of all drivers every five years. 


Bills calling for re-examination of 
all drivers periodically, or re-exam- 
ination of accident-prone drivers 
were unsuccessfully proposed in 
several other states. 


In Pennsylvania’s legislature, 


Retailer Wins 
Fight Over 


Cut Prices 


NEW YORK.—Resale price pro- 
tection for their products in New 
York state is available to manu- 
facturers through use of the state 
fair-trade act rather than by fran- 
chise contracts, it was pointed out 
by State Supreme Court Justice 
Henry Clay Greenberg in an opin- 
ion last week which gave R. H. 
Macy & Co, the right to sell Du 
Mont television sets at cut-rate 
prices. 

The court denied a _ motion 
brought by Allen B. Du Mont Lab- 
oratories, Inc., seeking to restrain 
the department store from advertis- 
ing and selling Du Mont sets at 
reduced prices. 

In a decision upholding Macy’s, 
Justice Greenberg declared: 

“Plaintiff (Du Mont) could easily 
have protected its position if it de- 
sired to do so by the simple process 
of price-fixing the merchandise 
under the Fair Trade Act. Having 
failed to avail itself of the protec- 
tive features of the Fair Trade Act, 
it clearly has no right to challenge 
the defendant’s sale of Du Mont 
television sets below the price 
which the plaintiff, in the light of 
past happenings, considered to be 
fair and proper. 

“It seems to this court,” the 
opinion continued, “that the plain- 
tiff is complaining, not so much 
because of what it conceives to be 
the defendant’s breach of contract, 
but because of the price which the 
defendant at the present time con- 
siders appropriate.” 


Ernest A. Marx, general manager 
of Du Mont, had stated in an affi- 
davit that Macy’s was appointed a 
Du Mont dealer on condition that 
it adhere to Du Mont price and 
merchandising policies. 

Sometime after the agreement 
was signed last July 5, Marx said, 
it was learned Macy’s “was en- 
gaged in practices inimical to the 
best interests of the plaintiff and 
its other dealers and distributors.” 
As a result, the Du Mont company 


franchise on Aug. 5. 


Macy’s entered a general denial | 


and charged the manufacturer with 
“bad faith.” 


Brees to Speak 
At N.Y. Parley 


ALBANY, N. Y.—Assemblyman 








for example, bills were unsuc- 
cessfully introduced which would 
have required re-examination of 
all licensed operators every five 
and re-examination of 


years, 
drivers involved in_ reportable 
accidents. 


Oklahoma’s legislature enacted a 
bill increasing the state driver's li- 
cense fee from 50 cents to $1.50 a 
year to raise revenue to expand 
state highway-patrol personnel for 
safety purposes. The measure set 
the chauffeur’s license at $3 and the 
commercial chauffeur’s license at 
$4, as compared with a previous 


fee of $1.50 for chauffeur’s licenses. 
| * 


* * 


IMILAR bills to boost fees for 

driver’s licenses were unsuc- 
cessfully introduced in_ several 
other states, including Alabama 
and Florida. 

Vermont’s legislature enacted a 
bill under which driver’s licenses 
will expire on the birthday of the 
holder. Similar measures, designed 
to improve administration of li- 
censing laws, have been enacted in 
a number of other states in recent 
years. 

Attempts to strengthen driver- 
licensing laws were made unsuc- 
cessfully in several significant in- 
stances this year. South Dakota, 
for example, remains the only state 
in the nation without any driver’s- 
license law. A driver’s license bill 
backed by Gov. George T. Mickel- 
son was killed by the South Dakota 
house, while two other license pro- 
posals failed even to reach the floor. 


Missouri’s house refused to ac- 
cept a state senate substitute for 
a house bill requiring examina- 
tion of motor-vehicle drivers, The 
senate version of the proposed 
legislation, which may be recon- 
sidered when the Missouri legis- 
lature reconvenes this fall, was 
opposed mainly on the ground 
that it had left provision for only 
limited appeal after a driver’s 
license had been revoked. 

Missouri is one of several states 
in which driver’s licenses may be 
obtained without any examination. 
Another such state is Idaho, whose 
legislature this year rejected a bill 
which would have required examin- 
ations before issuance of licenses. 

Although a score of states have 
strengthened laws governing li- 
censing in recent years, much more 
legislative action remains to be 
taken before effective and uniform 
regulations in this respect are 
achieved on a nationwide basis. 


Missouri Assn. 


Opens New Home 
JEFFERSON CITY, Mo.—In an- 


| nouncing the opening of new offices 
wrote Macy’s and terminated the) 


at 302 Adams St. here, the Mis- 
souri Automobile Dealers Assn. 
also revealed that the next meet- 
ing of the executive committee will 


| be held here Sept. 13. 


| feel 


Orlo M. Brees, Broome county Re- | 


publican, has accepted an invitation 


to be a featured speaker at the) 


26th annual convention of the New 
York State Automobile Dealers, 
Inc., Sperry W. Miner, general con- 
vention chairman, announces. Brees 
has addressed many local meetings 
of New York state dealers in the 
past. 

Brees is expected to address the 
closing business session on Sept. 13. 
The convention will take place in 
Buffalo Sept. 11 through 13. 

Other speakers include U, S, Sen- 


jator Irving M. Ives, who will de- 


liver the keynote address; Buffalo 
Mayor Bernard J. Dowd; Alfred P. 
Haake, consultant to General Mo- 
tors and mayor of Park Ridge, II1.; 
Gene Flack, sales counsel and di- 
rector of advertising, Sunshine 
Biscuit Co.; Frank W. Lovejoy of 
Socony-Vacuum Oil Co., Inc., and 
H. H. Shuart, president of the 
Aviauto Institute, Detroit. 





Hoover Now Building 
Forrest Hoover, Oldsmobile dealer 
at 123 N. Main St., Berryville, Ark., 
is now building a new structure 
for the deal, 








Members who have matters they 
should be discussed by the 
committee were urged to get in 
touch with any member of the 
committee or the _  association’s 
headquarters. Among business to 
be considered by the committee is 
that of providing additional serv- 
ice to the membership. 
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RENAULT OFFICIAL AT OLDS—Distinguished automotive engineers of Europe and America 
recently visited Oldsmobile's main plant at Lansing to study features of design of the 


higher-compression Rocket engine. 


explanation of J. F. Wolfram (left), chief engineer 
engineer of Renault Motor Car Co., France; J 

Henry Brownback, member of the Society of Automotive Engineers and recent winner of the 
French Legion of Honor for engineering cooperation with France, and J. 


member o 








| 
| 
| 
| 
| 
| 
| 








In the group inspecting the engine and listening to the 


Oldsmobile'’s production engineering staff. | 
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FOR THE LEGION—Stanley Tingley, sales manager of Marker Motor, Inc., New Haven, 
Conn., presenting Maj. Gen. Keating with a Ford convertible to use during the American 
Legion convention held in New Haven from July 28 to 30. The firm placed two cars and 
drivers at the disposal of the officer and his associates. 


Mortality | Virtually Zero 
Among K. C. Franchises 


KANSAS CITY. — The new-car 
dealer mortality rate in the Kansas 
City area has been practically nil, 
but about 10 percent of used-car 
dealerships have closed their doors 
since the first of the year, accord- 
ing to Kenneth Spry, executive 
manager of the Motor Car dealers 
Assn. of Greater Kansas City, and 
Ira Hamilton, president of Kansas 
City Auto Auction Inc. 


The few new-car dealers going 
out of business since the end of 
World War II can almost be 
counted on two hands, explained 
Spry. 

“Those who have folded up have 
been replaced by others willing to 
try their luck,” he pointed out. 

Spry said that Kaiser-Frazer 
formerly had about six dealer- 
ships in the area. Now there are 
three. They are in Kansas City, 
Kans., Independence, Mo., and 
North Kansas City, Mo., with 


none in Kansas City, Mo. One 
Hudson dealer dropped out, but 
was immediately replaced, he 
said. 

Spry added that General Motors 
dealerships have remained the same 
since the war while Nash has 
added four dealerships, Studebaker 
has increased from two to four; 
Packard from two to four, and 
Ford has added two. 

“The future looks good here,” 
said Spry. “It’s a good trade area 
and we have profited by the in- 
creased industrial expansion of re- 
cent years. We are also in the 
midst of an agriculture area and 
| this has always helped us. If we 
ever had a bad recession here I 
feel that we would be the last to 
be hurt because of the agricultural 
area.” 


There are approximately 104 new- 
car dealers in the Kansas City area 
at the present time. 


It was said that used-car men 
started closing rapidly after the 
liquidation of winter inventories 
about three months ago and have 
not been replaced. About two or 
three used-car dealers a month 
are still dropping out. 

General opinion here is that the 
close-ups will keep up until prices 
| hit a leveling-off stage. The used- 
car dealers will have to start all 
| Over again at that point, was one 
comment, 

There are an estimated 700 used- 
car dealers in the Kansas City area. 


Farm Equipment 
N. Y. Eases Movement 
On Highways 


ALBANY, N. Y.—Gov. Thomas E. 
Dewey has decided to allow over- 
size farm vehicles freer use of the 
highways. 

Under a 1931 law, a special per- 
mit is required to move over state 
highways vehicles more than eight 
feet wide, 50 feet long and 13 feet 
high. These permits are issued for 


“= a month, Wisconsin Nominates Hall 
e permit allows movement on . 
Monday through Friday only, and | For NADA Director Post 
in daylight hours. Farmers said| MADISON, Wis.—A. C. Hall of 
they must use the highways on| Milwaukee, veteran dealer, presi- 
week-ends also, during harvesting | dent of the Wisconsin Automotive 
seasons. |Trades Assn. and former president 
The governor said the permit fee | Of the Milwaukee County Automo- 
would be waived if the farmer has | bile Dealers Assn., has been nomi- 
sufficient insurance, and permis- | nated by the executive committee 
sion to move equipment from sun-|°f the WATA to be a Wisconsin 
rise to 8 a.m. on week-ends would | director of NADA for a three-year 
be given. | term. 
| Members of the WATA will vote 
on the directorship by ballot. Erwin 
L. Benning of Kenosha has _in- 
formed members that he does not 
desire reelection. 





JNAME PLATES 


N * PRECISION CAST... 

EUUMINATING ALL DIE COSTS 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


Quentities as low as 100 may be 


are (left to right): F. Picard, chief 


edroso, Budd Co., Philadelphia plant; 502 Locust Street 


Phila. 6, Penna. 





S. Coleman, | 
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Names Public Affairs Unit 


NADA Selects Reps 


For ‘Pack’ 


Parley 


(Continued from Page 3) 


rules and extend to them an oppor- 
tunity to express themselves with 
reference to those rules. 

During the past decade it has 
been the policy of NADA to 
function on particular subjects 
through carefully selected com- 
mittees. This policy has been 
successful in protecting dealer 
interests. 

It is deemed essential that all 
activities be channeled through 
NADA, Your Executive Committee 


Truckers Warned 
Of Oct. Deadline 
On Tenn. Loads 


NASHVILLE. — Truckers have 
been warned by State Finance and 
Taxation Commissioner Clarence 
Evans that Oct. 1 is the deadline 
for them to cease violating Ten- 
nessee’s 22,000-pound weight limi- 


| has designated the Public Affairs 
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‘oa 


|Committee of NADA to handle the | 
jcurrent matter, Any NADA mem- | 


| ber who desires to express any 
jideas on this subject may com- 
|municate with NADA headquarters 
|in Washington. 

| The Public Affairs Committee has 
| held a meeting and given careful 
|and deliberate consideration to the 
subject at hand. The committee 


( that the Federal Trade Com- | 
| 


mission called its conference upon 


| its own motion and up to this time | 
| no concrete proposals have been | 


| released by the Federal Trade Com- 
| mission. 

| In accordance with established 
| procedure, the Public Affairs Com- 
|mittee will attend the hearing on 
|Sept. 15. After the preliminary 
|hearing a detailed report will be 
issued to the membership. 


tation or start buying state license | 


tags. 

Evans commented: 
trucks from three 
Indiana and Illinois—are being un- 
loaded of any excess weight in- 
stead of being required to buy a 
$275 to $400 set of Tennessee license 
plates. The drivers also are being 
fined. Under an agreement with 
officials from those three states, 
trucks licensed in Indiana, Illinois 
and Ohio are given no choice but 
to unload. 

“This policy also has been ex- 
tended to trucks from North Caro- 
lina, under an agreement with 
officials from that state. Trucks 
registered in other states and 
caught in Tennessee violating the 
weight law will result in giving the 
driver his choice—either buy Ten- 
nessee tags or unload the amount 
necessary to bring the cargo within 
weight limitations, 

“We already have obtained from 
Michigan an agreement barring 
trucks from that state from opera- 
tion under reciprocal licensing 
agreements when they violate Ten- 
nessee’s weight laws.” 


The policy originally instituted 


“At present | 
states—Ohio, | 


by Evans was to require overweight | 


trucks registered in other states to 
buy Tennessee tags if caught in 
this state. If the truck already 
carried Tennessee tags, driver was 
fined and required to unload the 
excess. 

“Violations of the weight laws 
are continuing despite these strin- 
gent measures,” the commissioner 
asserted. “We can throw a block 
across any highway in the state 
and catch six to eight overloaded 
trucks a day. 


Morton-McCrary Burns 

KNOXVILLE, Tenn.—Fire swept 
through the second floor of the 
building occupied by Morton-Mc- 
Crary Motors, Inc., 931 N. Central 
St., Aug. 27, destroying 11 
and burning out storage and sup- 
ply rooms. J. W. Worley, secre- 
tary-treasurer of the firm, put the 
approximate damage figure at 
$50,000. 


that develops a a ee 


A STUDEBAKER AND A STUDEBAKER—Scherman-Schaus-Freeman Co., South Bend, dis- 


played old models along with the debut of the new line. Victor Freeman, one of the | 


firm's founders, is shown in a 1927 Commander roadster. Gilbert Schaus, another founder, 
is shown in the new job. 


Willys-Boston Quits Retailing Business 


BOSTON. — Willys-Boston, Inc., | incident with the closing out of the 
reports it is going out of the retail | retail operation, the distributor is 


|automobile business effective Sept.|taking over the state of Rhode 


15. Retail sales will be handled by | Island and will handle cars, trucks 
eight metropolitan dealers in a co- | and parts at wholesale to dealers 
extensive franchise area, it was|in that state, Massachusetts, New 
said. Hampshire and Vermont. Roy W. 

Willys-Boston, Inc., has been a|McCormack is vice-president and 
distributor-owned outlet, operated | general manager of the distributor- 
by Willys-New England, Inc., Co- | ship. 


Kansas Begins 
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Drivers’ Tests; 


Many Failures 


KANSAS CITY, Kans.—Drivers’ 
tests have begun here with the 
course set up by the Kansas legis- 
lature and the highway patrol in an 
effort to make highways and streets 
safer. 

The test, which includes tests on 
vision, familiarity with regulations 
and signs and general driving 
ability, requires 30 minutes. 


No conversation takes place while 
the driver is taking his test. The 
only words are the orders of the 
highway patrolman examiners. A 
written examination on Kansas 
road signs and regulations requires 
|the answering of 10 questions and 
precedes a trip over a prescribed 
test run. No charge is made for 
examinations. The license fee is $1. 

Examinations conducted earlier 
|in the week in Leavenworth, Mis- 
|sion and Olathe had high percent- 
ages of failures. Those failing the 
| first time are given another test. 


| 


| 


To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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TRUCK and TRAILER POWER BRAKE SYSTEMS 


Tt Meal 


oa a) an impr 
adda to the present 
of your truck ana 
that you actually 
without, because 


safety 


advantage 


p 


ftraile 


can 


hi 


conventional vacuun 


Maintains adequate 
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cars | 


Simple to install on V-8 
or In-Line Engines .. . 


Pumps are 
every truck 


operctor, and 





Wet OTeonne. et SY 


Merely a small, simple addition to 
present, conventional power brake 
systems (no major units to replace). 


Exceptionally sturdy, its few parts 
moving in a bath of oil have proven 
practically non-wearing during long, 
continuous service. 


Complete kits available with dual 


check valve and lubricator for all 
power brake systems. 


Distributors 
TIME Cole am tate hg 
Descriptive Literature. 


ASSURES PROVEN PRODUCTS AT 


MISS N. H. VISITS FORD PLANT—Fliora 
Sleeper, of Manchester, N. H., who has been 
chosen Miss New Hampshire of 1949, visits | 
the Somerville (Mass.) assembly plant of | 
Ford. Emil L. Duquette, plant manager, | 
stands with Miss Sleeper beside a 1949 Ford. 
Bolen-Garfield, Inc. (Ford), Manchester, pro- 
vided transportation for the title winner dur- | 
ng tour. 


DETROIT 32, MICHIGAN 


Vacdraulic’’ Brake Power Units—for Passenger Cars, Trucks, Buses—made by Kelsey-Hayes' 4 Michigan 
STS ee ee ee el aes a ene ee a ett hea ate 


Wheels—Hub and Drum Assemblies—Brakes— 


Plants and Windsor-Canada Plant ¢ ‘'Magdraulic 
South San Francisco-Lathan Plant « Wheels—Hubs—Axles—Parts for Farm Implements—made by Kelsey-Hayes’ French & Hecht Plant at Davenport, lowa 
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Used-Car Auction Prices 
Market Trend 


A sharp dip of $28 was reflected in this week’s overall price of 
used cars as the average fell to $961 from $989. The break was led 
by 1949 models, which fell $68 to an average of $1,815. 

Next hardest hit were 1948 models, off $37 to $1,356. There was an 
identical decline of $24 for 1947, 1946 and 1942 models, and a $10 
drop in the average prices of 1941 and 1940 vehicles, 











rT ~ 300, 
DANY ILLE, VA. MERCURY—'49 4-dr., $2,215, $2,185, §$2,- 
«Danville Auto Auction, Sale every Fri- 115, "48 conv., $1,125. 
day, Prices are for sales of Aug. 19-26.) OLDSMOBILE—'49 (98) 2-dr., $2,230; (SS) 
BUICK—'49 Super sedan, $2,150; RM 4-dr., $2,200. ‘46 club coupe, $900. ‘41 
conv., $2,140. ‘48 Super sedan, $1,475, (98) 4-dr., $590. 
$1,300; conv., $1,300. ‘46 RM sedan, PACKARD—'47 Clipper 4-dr., $1,000. 
$1,000, PLYMOUTH—'49 SD club coupe, $1,755, 
CADILLAC—'41 (62) conv., $1,025. $1,700; 2-dr., $1,605, $1,600, '48 Deluxe 
CHEVROLET—'49 FL Deluxe sedan, $1,- 4-dr., $1,240, $1,205, $1,130. ‘46 Deluxe 
800, $1,745, $1,790, $1,700; conv., 2 at 4-dr., $970, $875, °41 Deluxe 2-dr., $315, 
$1,680; FL Special sedan, $1,685, $1,635, $240. 
$1,600, $1,650, ‘48 FL aerosedan, $1,365, PONTIAC—'49 Streamiliner (6) 2-dr., §2,- 
$1,360; FM sedan, $1,195. '47 FL sedan, 285, $2,210; Chieftain (8) 4-dr., $2,275, 
$1,200, $1,175; FM club coupe, $1,175. $2,240. '48 Streamliner (8) 4-dr., $1,735. 
‘46 SM business coupe, $800. ‘42 SD | STUDEBAKER—'49 Champion 2-dr., $1,- 
sedan, $600, ‘41 SD sedan, $385, $605, 835. ‘48 Commander 2-dr., $1,210. 
$680. WILLYS—'4S8 station wagon, $1,005 
CROSLEY—’'47 sedan, $150. _ 
P 5 conv. 020, °'46 . . ~ 
——_ © | EBENSBURG, PA. 
DODGE—'49 Coronet sedan, $1,960. '48) (bensburg Auto Auction Co. Sale every 
sedan, $1,325, $1,025, ‘47 sedan, $1,125; | Thursday, Prices are for sale of Aug. 25.) 
club coupe, $1,115, $1,070. 40 conv.,| (prices still on down trend with retail 


business very spotty, Sold 73 units out 


$290. 
FORD—'49 Custom (8) club coupe, $1,410, of 137 offerings.) 


$1,450; sedan, $1,460, $1,395, $1,210, | RuICK—'46 Super sedanette, $975. ‘41 
$1,315, $1,460, '48 half-ton panel, $710. Super 4-dr., $550. '40 Special 4-dr., $370. 
‘47 SD (8) sedan, $1,155, $910, $1,020; '33 4-dr.. $90. 
conv., $1,020, $1,075. '46 SD (8) conv., | CADILLAC—'47 (62) 4-dr., $1,400, 
$1,000; sedan, $820, $850, $970. | CHEVROLET—'49 FL Deluxe 4-dr., $1,- | 
LINCOLN—'46 sedan, $900. ; 775; SL Deluxe 4-dr., $1,670; Special 
OLDSMOBILE—'49 (98) sedan, $2,200. '46 club coupe, $1,500. ‘48 FL aerosedan, 
(76) sedan, $930, '42 (66) sedan, $560.| §1 365. ‘46 FIL aerosedan, $1,050; FM 
PLYMOUTH—'49 SD sedan, $1,595; conv., 4-dr., $900, $1,040, $725, $850. ‘41 SD 
$1,875. ‘47 SD sedan, $955, $930; club| ciyb ‘coupe, $475, $395, $450. °39 Deluxe 
coupe, $950. ‘46 SD club coupe, $910. 4-dr., $285. ‘'32 half-ton pickup, $30. 
PONTIAC—'48 Streamliner (8) sedan, $1,- | nesoTO—'47 Custom 4-dr., $1,210, ‘41 


680, $1,600, $1,575. ‘47 Streamliner (8) 
sedan, $1,320. '42 Streamliner (8) sedan, 
$335. '36 (6) sedan, $60. 


Custom club coupe, $420. 
DODGE—'42 Custom club coupe, $675. ‘41 
Deluxe 4-dr., $400. 


STUDEBAKER—'47 Champion club coupe, | roRpD—'49 Custom (8) 4-dr., $1,525; club 

$1,080. coupe, $1,350. ‘48 Deluxe (8) 4-dr., $1,- 

150, ‘47 half-ton pickup, $625; SD (8) 

DETROIT club coupe, $1,150. ‘46 SD (8) 4-dr., 

| $890. °41 Deluxe (8) 2-dr., $390. ‘40 

(Aptco Auto Auction, Sale every Wed-| Deluxe (8) club coupe, $450, ‘38 Stand- 

nesday. Prices are for sale of Aug. 24.) ard (8) 4-dr., $100. '37 Deluxe (8) 4-dr., 

(Action very good, Prices down again. $135. '36 Deluxe 2-dr., $190, $85, $100. 

Sold 36 out of 70 offerings.) HUDSON—'41 Commodore (8) 4-dr., $240. 
BUICK—'41 Special 2-dr., $525, $300, $445. MERCURY—'41 conv., $510, $460. 


NASH—'49 (600) "46 (600) 
4-dr., $790. 


OLDSMOBILE—'49 


‘48 sedanette, $1,625. 4-dr., $1,565, 


$1,625, ‘48 


CADILLAC 


CHEVROLET—'49 2-dr., 2-dr., 


(88) club coupe, §2,- 


$1,205. °47 sedan, $1,195; coupe, $1,210. 
’41 coupe, $475, $275. 100; (76) 4-dr., $2,000. ‘48 (66) Sedan- 
CHRYSLER—'46 sedan, $1,025, '41 sedan, ette, $1,325. ‘42 (66) club coupe, $355. 


"40 (76) 4-dr., $390. 


360. 
pesoro—'41 2-dr., $300. PLYMOUTH—'49 SD club coupe, $1,715 
DODGE—'19 Wayfarer roadster, $1,600. $1,740. ‘46 SD 4-dr., $800, ‘41 Deluxe 
'46 sedan, $995. 2-dr., $515. ‘40 Deluxe 4-dr., $355. 
FORD—'49 coupe, $1,480, $1,440; sedan, | PONTIAC—'46 Streamliner 4-dr., $1,040. 
$1,480, ‘48 coupe, $1,200; 2-dr., $1,185, ‘41 Streamliner 4-dr., $400. ‘39 Deluxe 
$1,180, '47 2-dr., $985, $970. "46 coupe, 2-dr., $300. '38 Deluxe 2-dr., $105. 
$925. °40 2-dr., $380, $250. '37 sedan, |STUDEBAKER — ‘47 Commander 4-dr., 
$60. $1,185, $1,160. 
HUDSON—'48 club coupe, $1,485. s ; 
MERCURY '48 club coupe, $1,200, ‘46 — 
wp nar., $920, | QUINCY, ILL. 
OLDSMOBILE—'41 coupe, $400, $320. (Charlie Thale’s Quincy Auto Auction.’ 
PLYMOUTH—'40 conv., $390. |} Sale every Friday. Prices are for sale of 
PONTIAC—'49 sedan coupe, $1,995. ‘48 | jug 26.) 
(8) sedan, $1.430. '47 (8) sedan, $1,210. (Market is strong, Sold 83 percent of 
"38 sedan, $110. offerings.) 


BUICK—'42 Super sedan, $590. 
sedan, $660, $480, $265. 


‘41 Special 


MASON CITY, IA. 


CHEVROLET—'19 SL Deluxe sedan, $1,- 

(Lapiner’s Used Car Auction. Sale every 790, $1,765. '48 FM sedan, $1,160, §$1,- 
Wednesday. Prices are for sale of Aug. 24.) 235, $1,180, $1,285; SM sedan, $1,060, 
(Strong demand for clean late models. $1,135. ‘47 FM sedan $1,050, $1,140, 
Sold 78 units out of 131 offerings.) $1,085, $1,170; SM sedan, $985, $1,030, 
BUICK—'48 Super 2-dr., $1,575. "47 Super | $990, $910. ‘46 SM sedan, $905, $995, 


4-dr., $1,280; conv., $1,210. | $890; FM sedan, $1,035, $980. "42 sedan, 


CHEVROLET—'49 FL Deluxe 2-dr., $1,- $670, $580. ‘41 club coupe, $220, $340; 
850, $1,815, $1,800, $1,750; SL Deluxe sedan, $635, $520, $590. '40 sedan, $305, | 
conv., $1,805; 4-dr., $1,810, $1,785, $1,- $370, $365, $475. '39 sedan, $275, $395, 
740, $1,705; Special club coupe, $1,685; | $410, $300, $255, $275. '38 sedan, $250, 
2-dr., $1,775, $1,730. ‘48 FL aerosedan, $280, $270, $315. °35 sedan, $60, $72.50. 


$1,405, $1,380, $1,355. '47 SM 2-dr., $1,- | CROSLEY—'47 sedan, $220. 

105. '46 FM 4-dr., $1,055, $920. DODGE—'49 Wayfarer roadster, $1,465, '39 
CHRYSLER—'49 New Yorker 4-dr., $2,405; sedan, $155, $285. 

Windsor 4-dr., $2,255. FORD—'49 Custom (S) sedan, $1,500, ‘47 
DeSOTO—'49 Deluxe 4-dr., $2,215. | sedan, $780, '46 sedan, $935, $910, $630, 
DODGE—'49 Meadowbrook 4-dr., $1,875, | $955. ‘42 sedan, $300. ‘41 sedan, $350, 

$1,850, '48 Custom 2-dr., $1,415. '47 Cus- $465; club coupe, $375. ‘40 sedan, $200, 

tom 4-dr., $1,070. $435, $315. °39 sedan, $505, $270, $110, 





FORD—'49 Custom (8) 2-dr., $1,415, $1,- $330. °37 sedan, $105, $310, $67.50. ‘30 
395, $1,350; conv., $1,675, $1,600. '48 SD sedan, $100. 
2-dr., $1,175, $1,105. '47 SD 4-dr., $980,| MERCURY — ‘41 sedan, $725. ‘40 club 
$965. "46 SD conv., $785; Deluxe 2-dr., coupe, $475. 
$790. ‘41 Deluxe 2-dr., $540. OLDSMOBILE—'41 sedan, $330, $355. '40 


HUDSON—'48 Commodore (8) 4-dr., $1,-. 


sedan, $315. 


The Most Attractive, Quality-made License Plate Frames 
and Personalized Monograms Made By the World’s Largest Manufacturer 
SALES REPRESENTATIVES THROUGHOUT THE U.S. © CONTACT THE ONE NEAREST YOU 


JOHN L. ELLS 

Box 1742, Denver 2, Colorado 
LARRY GAILLARD 

Box 457, Summerville, South Carolina 
CHARLES BELL 

1412 West 84th St., Cleveland, Ohio 
GEORGE HESIK 

1336 Van Ness Avenue 

San Francisco, California 
JACK KENNARD, care of 

BENMATT ORGANIZATION 

15-112 Merchandise Mart 

Chicago, Illinois 
GEORGE C. HOOPER 

33 N. Lake Ave., Albany, New York 
LESLIE JAMES 

14656 Terry Ave., Detroit 27, Mich. 


JOHN B. JOHNSON 
8571 Hanson St., Anaheim, Calif. 


FRED J. KELLER 
516 McKinley Parkway, Buffalo, N. Y. 


LOWE ADVERTISING CO. 
213 S. Jefferson St., Mobile, Alabama 


C. lL. MERCER 
2591 W. Hayward St., Phoenix, Ariz. 


MOHAWK PRODUCTS 
215 Madison Ave., Memphis, Tenn. 


QUABIUS COMPANY 
938 S. 30th St., Milwaukee, Wisconsin 


CARL HOLMAN 
2020 Westlake Avenue 
Seattle, Washington 


The BENMATT Onganization LOS ANGELES 23, CALIFORNIA 





AUTOMOTIVE NEWS, SEPTEMBER 5, 1949 





| PLYMOUTH—'47 sedan, $1,110, $1,065. "46 


sedan, $680. ‘41 sedan, $420, $475. ‘39 
sedan, $325, $85, $120, ‘37 sedan, $105. 
"35 coupe, $95. 

PONTIAC—'38 sedan, $67. '36 sedan, $67. 


STU DEBAKER—'40 sedan, $95. 


ALBANY, N. Y. 


‘Compiled by Automotive News) 








Average Used-Car Prices | 

















———— : Q . ' 
(Tim Anspach's Dealer Auto Auction. Model “is aaey aeeb co. | 
Sale every Monday. Prices are for sale ae igi 
of Aug. 22.) 1949. $1,815 $1,883 $1,952 | 

(Market steady on all kinds except 

rough ones, Bidding brisk, Sold 82 out $961 1948........ 1,356 1,398 1,422 | 

of 110 offerings.) BE 8S 6006s 1,123 1,147 1,175 
BUICK—'49 Super 2-dr., $2,220. '48 RM ss og Su 962 986 1,035 

conv., $1,600. "47 RM conv., $1,480. "40 

Special conv, 4-dr., $510. 1942........ 552 576 569 
CHEVROLET—'49 SL Deluxe 4-dr., $1,- By vccveus 496 506 516 | 

710, $1,700, $1,690; FL Deluxe 2-dr., Be tender ks 423 433 433 | 

$1,830. '48 SM 4-dr., $1,090; SM 2-dr. Overall | 

$1,310; FM 4-<dr., $1,200; FL 2-dr., Sept. ( 

2 at $1,400; %-ton pickup, $970, '47 SM en Swe Say Average... $ 961 $ 989 $1,014 

2-dr., $1,130; FM 2-dr., $1,150, $1,060, . 

$1,020, $1,200; FM 4-dr., $1,130; FM (The above figures are averages of used-car auction prices, all 

conv., $1,320, $1,100. '46 FM 4-dr., $940; e, ; ; $95 

FL S-dr. 9626.''41 %-ton panel, $340. makes and models, carried regularly in Automotive News.) 

°36 2-dr., $105. 
CHRYSLER—'49 Royal 2-dr., $2,160, ‘47 

New Yorker 2-dr., $1,250. LINCOLN—'42 sedan, $420. | PLYMOUTH—'49 station wagon, $1,700 
CROSLEY—'48 Stat. Wag., $350. MERCURY—'47 sedan, $1,110, ‘46 sedan, | 4-dr., $1,825. ‘48 club coupe, $1,300 
DeSOTO—'49 Custom 2-dr., $2,240, ‘48 $960, $945. | 2-dr., $1,137, 

Custom 4-dr., $1,650. '47 Custom 4-dr., | NASH—'49 Ambassador sedan, $1,825. 46 | PONTIAC—'49 (6) 2-dr., $2.000. ‘48 (8 

$1,400. (600) sedan, $775. ‘41 sedan, $375. | 4-dr., $1,600. ‘47 (8) 4-dr., $1,152. ‘46 
DODGE—'49 Coronet conv., $2,240. °48 | OLDSMOBILE—'49 (76) sedan, $1,965. (8) 2-dr., $1,122; club coupe, $1,072. 
| Custom 2-dr., $1,560. PLYMOUTH—'49 SD club coupe, $1,750, | STUDEBAKER — ‘49 Champion business 
FORD—'49 (8S) Custom Stat. Wag., $1,- $1,725. ‘48 SD sedan, $1,150. ‘41 SD/} coupe, $1,415. "48 Commander 4-dr., $1,- 

775; (8) Custom 4-dr., $1,500, ‘47 (8) sedan, $425. '40 club coupe, $285. 462. ‘47 Champion 4-dr., $1,062; Land 

SD 4-dr., $1,000, $885, $910. '46 (6) SD | PONTIAC—'48 Streamliner (6) sedan, $1,-| Cruiser 4-dr., $1,342. 

2-dr., $860; (8) SD 4-dr., $830; (8) 615, $1,475; (8) conv., $1,500. ‘47 | 

Deluxe 2-dr., $885. ‘41 (8) Deluxe 2-dr., Streamliner sedan, $1,275. '46 Stream- | VALDOSTA, GA. 

$430. °40 (8) Deluxe 4-dr., $240, $410. liner (8) sedan, $1,190, $1,080, '41 (8) | 9 

'39 Deluxe 2-dr., $275, °37 Deluxe 4-dr., sedan, $500. (Tom Hewitt Auto Auction. Sale every 

$85. STUDEBAKER—'47 Champion sedan, §$1,- oa ca _ a Pa Ae 26.) 

'DSON—’ 8) 4dr. ie 030 ( 39 units out o offerings.) 
= ON—'48 Commodore (8) 4-dr., $1, BUICK—'50 Special sedanette, $2,175, 49 
| SE "4 h . 8 I Super sedanette, 75, 050, ‘48 
SAeGune tt Coan ‘a. “as Ged. RICHMOND, VA. Super conv., $1,250. '47 RM sedan, $975 
MERCURY—'49 2-dr., $1,680; 4-dr., $1,- (Auto Auction of Virginia, Inc. Sale| ‘46 Super sedanette, $1,240. sea 

430. '47 conv., $1,200. every Friday. Prices are tor sale of Aug. | CADILLAC—'49 (61) sedanette, $3,275. 
| NASH—'41 Ambassador 4-dr., $460. 26.) | CHEVROLET—'49 ‘%-ton pickup, $1,260 
| OLDSMOBILE—'49 (88) 2-dr., $2,375. '47| (Market has been up for past few | SI Deluxe sedan, $1,720. $1,670. $1,650; 
| (66) 2-dr., $1,270, $1,250; (76) 2-dr., weeks because of tobacco sales, Action | conv., $1,775, $1,700; FL Special sedan, 

$1,220, $1,300. ‘47 (98) conv., $1,430. strongest on clean prewar models. 2 at $1,650, $1,640. ‘48 SM sedan, $1.- 

'40 (90) 4-dr., $300. Sold 52 units out of 91 offerings.) | 230, $1,200; %-ton pickup, $875; FL 
PACKARD—'48 conv., $1,550. $1,700: Cus- | BUICK—'48 Super conv., $1,610. '47 Super| aerosedan, $1,365, $1,175, $1,050, $1,360 
| tom 2-dr., $1,385. ‘46 Custom 4-dr., 4-dr., $1,450. °46 Super 2-dr., $1,300. '40 | - aa - 
|} $1,000, Special 2-dr., $475. 


$3,100. ‘41 


| PLYMOUTH—'49 SD Stat. Wag., $1,860. | CADILLAC—'49 (62) 4-dr., 

‘48 Deluxe 4-dr., $1,200. ‘47 Deluxe (62) 4-dr., $820. 
| 4-dr., $785. ‘46 SD 2-dr., $1,050, '41 | CHEVROLET—'49 conv., $1,805; FL De- 
| Deluxe 2-dr., $450 ‘40 Deluxe 2-dr.,| luxe 2-dr., $1,750. ‘48 FL 4-dr., $1,350. 
| $450. ‘47 FL aerosedan, $1,260; FM club 
PONTIAC—'49 (8) Chieftain 2-dr., $2,010, coupe, $1,180. '46 SM 4-dr., $720. '41 SD 

$2,210. '47 (8) Torpedo 4-dr., $1,125, 4-dr., $450. 
| $1,110, "46 (6) 2-dr., $1,200. '42 (6) | CHRYSLER—'49 New Yorker 4-dr., $2,- 
|} conv., $509. 360. ‘47 Windeor 4-dr., $1,300; New 
| STUDEBAKER — ‘48 Commander conv.,| Yorker 4-dr., $1,110. ‘41 Royal 2-dr., 
$1,380. ‘47 Champion conv., $1,110; $560. 

Champion buciness coupe, $750. DODGE—'48 Custom 4-dr., $1,275. ‘46 
WILLYS—'48 Jeepster, $1,160. Deluxe 4-dr., $1,035 

FORD—'49 Custom (8) station wagon, $1,- 


, 725; 2-dr., $1,505. ‘48 SD 4-dr., $1,200. 

MOBILE, ALA. ‘47 SD club coupe, $1,090; 4-dr., $1,- 

(Mobile Auto Auction, Sale every Wed- 040, ‘46 Deiuxe 2-dr., $955, ‘41 2-dr., 
nesday, Prices are for sale of Aug. 24.) $505. 


(Prices holding up on clean cars, Sold | HUDSON—'46 Commodore 4-dr., 
21 units out of 49 offerings.) KAISER—'47 Special 4-dr., $855 


$730. 








BUICK—'46 Super 4-dr.. $1,095. MERCURY—'49 club coupe, $1,840; 4-dr., 
CHEVROLET—'49 SL Deluxe 4-dr., $1,- | $1,650. '47 conv., $1,175. '40 4-dr., $470. 
925, $1,725. ‘48 FL aerosedan, $1,385, | NASH—'47 (600) 4-dr., $930. ‘46 (600) 
$1,335. °46 FL aerosedan, $1,025. °'42 4-dr., $850. 
MD club couve, $580. '41 SD 4-dr., $490. | OLDSMOBILE—'49 (98) conv., $2,350, '48 
DODGE—'48 4-dr., $1,270. (98) 4-dr., $1,670. 
| FoRD—a Custom (6) 2-dr., $1.515. °46 | PLYMOUTH—'47 Deluxe 4-dr., $890. ‘46 
SD conv., $970, $SS80. ‘41 Deluxe 2-dr., SD 2-dr., $1,010. ‘40 4-dr., $450. 
| $415. '40 2-dr., $600. PONTIAC—'48 Streamliner 2-dr., $1,720; 
OLDSMOBILE—'49 (98) 2-dr., $2,210; (76) 4-dr., $1,695. '46 Torpedo 4-dr., $1,010. | 


"41 Torpedo 2-dr., $480. 


| 
| 2-dr., $2,125. 
| PLYMOUTH—'47 SD 4-dr., $1,080. 


PONTIAC—'42 (8) conv., $610. INVE 
| STUDEBAKER — ‘41 Commander 4-dr., DENVER 
} $510. (Denver Auto Auction, Inc, Sale every 
| WILLYS—'48 Jeepster, $1,100. Tuesday at Englewood, Colo, Prices are 
| for sale of Aug. 23.) 
| AKRON (Prices slightly lower. Demand very 
high.) 
(Akron Auto Auction. Sale every Thurs- |BUICK—'49 Super 4-dr., $2,205. "48 RM 
|day. Prices are for sale of Aug. 25.) conv., $1,680. "46 Super 4-dr., $1,230; 
(Sold 56 units out of 109 offerings.) conv., $1,110. ‘40 business coupe, $150. 
BUICK—'50 Special sedan, $2,016, '49 |, °39 Special 4-dr., $200, $250. 
| Super sedan, $2,125, $1,950. ‘46 Super CADILLAC—'49 (62) 4-dr., $3,400; (61) 
sedan, $1,200, $1,175, $1,150. 2-dr., $3,325. '48 (62) 4-dr., $2,655, ‘41 
CADILLAC—'46 (60) Special sedan, §$1,- (62) 4-dr., $955. 


CHEVROLET—'49 SL 
860; 2-dr., $1,730; 


Special 2-dr., $1.- 


| 625. 
™%-ton pickup, $1,325, 


| CHEVROLET—'49 FL Deluxe 2-dr., $1,750. 


‘48 SM sedan, $1,150, ‘47 FM_ sedan, 
$1,090; SM sedan, $1,010, '46 FM sedan, | $1,395. ‘47 FL aerosedan, $1,310; 4-dr., 
$965, '42 SD sedan, $400, '41 SD sedan, | $1,180. ‘46 SM 4-dr., $940. ‘41 4-dr., | 
$615, $530, $455, $395. $785. 
| CHRYSLER—'48 Windsor conv., $1,600. CHRYSLER—'49 Windsor 4-dr., $2,450; 
| DeSOTO—'49 Custom sedan, $2,125; Deluxe Royal club coupe, $2,275. ‘48 Town & 


| sedan, $2,000. '46 Custom sedan, $1,055. Country conv., $1,385; New Yorker club 


| DODGE—'49 Custom sedan, $1,850, °47 | coupe, $1,215, ‘47 Windsor 4-dr., $1,210. 
Custom sedan, $1,210. DeSOTO—'46 4-dr.. $1,090. 

FORD—'49 Custom (6) sedan, $1,300, '47 | DODGE—'41 4-dr., $445; club coupe, $220. | 
SD sedan, $1,050. ‘46 SD sedan, $875. | FORD—'49 Custom (6) 2-dr., $1,500; 
'42 SD conv., $675. ‘40 Deluxe sedan, Standard (S) club coupe, $1,490. ‘48 | 
$250. SD (8) conv., $1,325. '47 SD (8) club 

HUDSON—'41 Super (6) sedan, $150, coupe, $920. '46 SD (8S) 2-dr., $850. '42 

(8) 4-dr., $595. '41 (8) 2-dr., $475. 
MERCURY—'49 4-dr.. $1,915. ‘47 4-dr., 
$1,045. °40 4-dr., $305. '39 4-dr., $315. 

NASH—'49 (600) 4-dr., $1,780. 
OLDSMOBILE — ‘47 (66) 2-dr., $1,125; 
4-dr., $1,115; (68) conv., $1,105. '42 (66) 
4-dr., $455. °40 (6) 2-dr., $360, 
PACKARD—'39 4-dr., $210. 
PLYMOUTH—'46 SD 4-dr., $870. '42 De- 
luxe 2-dr., $460; SD conv., $360; club 
coupe, $360. '41 2-dr., $285. 
PONTIAC—'49 Chieftain (8) 4-dr., $2,275; 
Streamliner (6) 4-dr., $2,275; 2-dr., $2,- 
100, ‘48 Streamliner (8) 2-dr., $1.600. 
‘47 (8S) 4-dr., $1,210. ‘42 (8) 2-dr., 
$575. 
WILLYS—'i6 Jeep, $535, $575. 
, ?eaen 
KANSAS CITY 
(Kansas City Automobile Auction, Sale 
PETER REUT every Wednesday. Prices are for sale of 
Box 1185, Woodhaven, L. |., N. Y. Aug, 24 ) 
(Prices fairly steady with volume 


C. E. ROBERTS 


F 102 Shirley Court Apts. about the same as the past six weeks. 


U <fcn: 0 i : Sold 179 units out of 285 offerings.) 
pper Darby, Pennsylvania BUICK—'4S RM 4-dr., $1,532; Super conv.., 
SEWELL COMPANY $1,405. '47 Super 4-dr., $1,120. '46 Super 
505 East Hennepin Avenue conv., $1,107; RM 4-dr., $1,262, $1,180; 
Minneapolis 14, Minnesota 2-dr., $1,295, $1,195. 
E. S. THOMPSON CHEVROLET—'49 FL Special 4-dr., $1,- 


Arbyrd, Missouri 605: SL Deluxe club coupe, $1,680; conv., 


$1,797. ‘48 FL aerosedan, $1,472, $1,447, 
ae ey ile, N J $1,380; FM club coupe, $1,367. ‘47 FL 
ox 25, Belleville, New Jersey aerosedan, $1.323, $1,185, $1,170, $1,142. 


H. Ll. WORRELL 
Box 412, Shreveport, Louisiana 
MIDWEST WAVERLY OIL CO. 
211 Kansas State Bank Building 
Wichita, Kansas 


CHRYSLER—'49 Windsor 4-dr., $2,135. '46 
Windsor 4-dr., $1,275. 

DeSOTO—'49 station wagon, 

DODGE—'19 Wayfarer 2-dr., 

| 2-dr., $1,060, $985, 

| FORD—'49 Custom (8) club coupe, $1,460, 


$2 110 
$1,550, °46 


$1,370; 2-dr., $1,535: (6) club coupe, 
$1,335; Standard (8) 4-dr., $1,465, $1,- 
415, ‘48 SD (8) club coupe, $1,155, °46 
(8) 2-dr., $1,032, $877. 


FRAZER—'47 4-dr., $857. 
KAISER—'49 4-dr., $1,202. '47 
MERCURY—'49 4-dr., $1,912. 
NASH—’'46 (600) 4-dr., $657. 
OLDSMOBILE—'49 (S88) 2-dr., $2,270, 


$1,310. '48 conv., $1,430; FM club coupe, | 





HIT HARDER 


at Buffalo’s New Car 
Buyers . . . Use the 
Courier-Express 


@ In 1948 the Courier-Express 
carried over half of all national 
automotive linage in Buffalo. 
It has led in this classification 
for six years... proof that it sells 
new cars, tires and accessories. 
You, too, reach Buffalo buying 
power more economically in 
this favorite morning and Sun- 
day newspaper. 

Remember, your dollar in the 
Courier-Express buys greater 
impact on the families with 
more money to’spend. 


Dupes 
Z yrres 


T) Et tea Gk ela 
Only Morning and Sunday Newspaper 








NO*MAR 
GASOLINE DOOR GUARD 













® This chrom ed NO*MAR Guard for 
fender gasoli doors protects the finish 

and adds to the beauty of the automobile 

Eliminates damage to fender by gasoline 

hose nozzles. 

Manufactured for all cars that have gaso- 

line door on rear fender. 

© Alert dealers will want to offer this year- 

‘round money-maker. 

@ Retails at $1.50. 

lf your jobber cannot supply you, write the 

factory and we will ship through our 
authorized jobber nearest you. 


4-dr., $980. ALLEN PRODUCTS CORP. 


2243 East State Fair Ave. Detroit 34, Mich. 
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In the Hopper 


65-Cent Minimum Pay OK’d 


By Massachusetts House 

The Massachusetts house, by a 
margin of 138 to 65, has voted in 
favor of a blanket minimum wage 
of 65 cents an hour, with a provi- 


sion that the minimum jump to 75 TV-E 


cents within three years. The bill, 


that income taxes be set at a uni- 

form rate. The governor had 

proposed the legislature take 
| steps to amend the constitution. 
This could be done only with the 
approval of two different I-gisla- 
tures and a referendum. 





quipped Autos Banned | 


which needs senate concurrence, | On Massachusetts Roads 


would end a present practice of | 


setting minimum wages by indus- 
tries, and would cover all wage 
earners, except those receiving 





Gov. Paul A. Dever has signed a} 
bill barring from Massachusetts | 
highways any car equipped with 
television. The law covers non-resi- 


tips, those given living quarters as|dent as well as resident automo- 
part of their pay, or casual em- | biles. 


ployes. 


> * * 


Idaho Governor Puts Off 
Calling Special Session 


Gov. C. A. Robins has an- 
nounced that no special session 
of the Idaho legislature will be 
called until after Feb. 1. As mat- 
ters which definitely must be 
considered, he listed truck and 
bus legislation, governmental re- 
organization, and appropriations 
for the second half of the cur- 
rent biennium. 

Members of the special session 
of the legislature are limited to 
pay for 20 days, but more than 
one special session could be 
called. 


* * * 
Auto Tax Credit Measure 


Vetoed in Missouri 


Because of a legal error in the 
measure, a bill that would give 
Missourians credit for sales tax 
paid 
of automobiles has been vetoed by 
Gov. Smith. 


The chief executive said he ap- 
proved of the intent of the bill but 


* + * 


Mass. Lottery? No 


Massachusetts state-run lottery 
has been rejected by the senate 
house ways and means committee. 
Leaders of both the Democratic 
and Republican parties were 
against the proposal, which report- 


|edly would have raised much of 


in other states on purchase | 


explained that it was “not in proper 


legal form.” 


“In vetoing it at this time,” Gov. | 


Smith asserted, “the general assem- 


bly will be able to repass the meas- | 


ure and correct the error when it 
reconvenes this fall.” 
* +. * 


Mass. Legislators Reject 


Graduated Income Tax 

The Massachctsetis legislature 
has rejected Gov. Paul A, Dever’s 
demand for legislation opening 
the way for a graduated state 
income tax. 


Massachusetts law now requires 


Chevrolet Awards 
25,084 Diplomas 


To Mechanics 


DETROIT.—Service mechanics in 
Chevrolet dealerships throughout 
the country, who have passed ex- 
aminations at the conclusion of a 
rigid training course, were honored 
during August at a series of dinner 
meetings conducted by Chevrolet. 


At the meetings in the various 
Chevrolet sales zones and districts, 
each man who had become an “ap- 
proved mechanic” by passing the 
examination was given a diploma 
certifying his successful completion 
of the course. A total of 25,084 me- 
chanics from dealers’ service de- 
partments received the diplomas. 


Special honors were paid to 432 
mechanics who passed the examin- 
ation for the tenth consecutive 
year. They were awarded special 
10-year pins. A total of 918 others, 
who had passed the examinations 
for more than 10 years, also were 
singled out for distinctive mention. 


Of the total mechanics who 
passed the examinations, 4,317 were 
awarded diplomas as approved 
body mechanics after taking special 
body-repair courses, and £47 were 
awarded diplomas as_ approved 
radio mechanics. The radio course 
is new in the Chevrolet curriculum 
this year, and was instituted be- 
cause of the increasing number of 
Chevrolet dealerships that main- 
tain radio service for their cus- 
tomers. 


“The training programs for serv- 
ice mechanics in Chevrolet dealer- 
Ships is another example of the 
countless ways whereby Chevrolet 
tries to serve its customers better,” 
said E, L. Harrig, manager of the 
service and mechanical department | 
of Chevrolet. ' 


the state’s budget from this source. 
* * * 


Mass. Toll Plans 
The Massachusetts houce has 
= 





STUDEBAKER DEALER TRUCK SESSION—They and their aides in the Minneapolis region 
are shown at a meeting conducted by J. A. Grenier at Silver State Auto Co. in Great Falls, 
Mont. All from Montana, the listeners are, back row left to right: Harold Earle, Lewiston; 


Herbert J. Wellens and Curtis O. Hanson, 
and Robert Simonton, Havre; James Cook, Fort Benton; and C. B. Hanson, Great Falls. Front 
row, E. M. Nichols and Bert D. Eustice, Great Falls; George Poeller, Lewiston; Everett F. 
Sassa, Cut Bank; Charles T. Young, Lewiston; Al W. Hanson, Cut Bank, and D. Bybee, 


Fort Benton. 
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| voted to investigate the possibili- 
ties of an across-state toll 
from New Hampshire to Connecti- 


road 


FROZEN FOODS — 
AS ADVERTISED IN THE 


Great Falls; James H. Newman, 


David Barr | 


Sterner Takes Charter 


A charter has been 
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issued to} 
- |Sterner Chevrolet, Inc., Red Lion, 
cut. The measure, calling for a 12- |Pa., incorporated with a _ capital 
man investigating body, of which | stock of $100,000. Principals are 
nine will be legislators, was sent | Ernest L. Sterner, Anna B. Sterner, 
to the senate for concurrent action. | Ervin J. Kopp and Dale L, Downs. 
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K-F Holland Head 
Lauds U.S. Tools 
WILLOW RUN.—American man- 
ufacturing tools are the world’s 
best, in the opinion of John van 
Meenen, native Hollander who will 
succeed Hal Moody next month as 
factory manager of the Kaiser- 


|Frazer assembly plant in Rotter- 
dam, Holland. 


Van Meenen speaks from a back- 
ground of 18 years with American 
automobile firms abroad, including 
the past year with K-F, Van 
Meenen is at Willow Run studying 
production methods and tooling for 
building the Traveler and Vaga- 
| bond utility cars and for installa- 
| tion of right-hand drive. 

K-F’s Rotterdam factory is 
“about 80 percent American-tooled,” 
Van Meenen said. He will take 
charge of the plant at its official 
opening before government officials 
in September. It is the only plant 
in Holland manufacturing Amer- 
ican automobiles. 

Blackburn Gets Civic Post 

Dell Blackburn, Shenandoah, Ia. 
auto dealer, has been named presi- 
dent of the Shenandoah chamber 
of commerce. 





BOSTON GROCERS WELCOME ICY STARES 


Particularly when they’re directed 
toward their frozen food displays as 
the glances of so many purchasers are 
directed by advertisements in The 
Boston Globe. For example during 1948 
The Boston Globe led all other Boston 
daily and Sunday papers in frozen food 
advertising, with a total of 30,756 lines.* 

And look at the picture this year! 

During the first six months of 1949 
The Globe has already more than 
equaled its last year’s total with a soar- 
ing 36,047 lines! * 

How come this tremendous increase? 


Two reasons. First, frozen foods are 


getting more popular. Second, canny 


frozen food manufacturers and retail- 


ers seek newspapers with top home 


readership through which to market 


their products. 


So — whether you sell frozen foods 


or automobiles — you can best cover 
Greater Boston’s $2,500,000,000 mar- 
ket by using the paper whose readers 


read and believe in — The Boston Globe 


— Boston’s best- 
selling advertis- 
ing medium. 


*Both figures from 


Media Records. 


The Boston Globe 


MORNING 


EVENING -« 


SUNDAY 





National Representatives: Cresmer & Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Scott, Chicago, Detroit 























Ala. Passes 


MONTGOMERY, Ala.—The Ala- 
bama senate has enacted three 
safety measures as the current leg- 
islative session drew near a close. 
These bills, the first significant re- 
visions of the state’s safety laws 
in about 20 years, provide extensive 
changes in the rules and regula- 
tions for highway use. 


The leadership of the Automo- 
bile Dealers Assn. of Alabama, 
Inc., and the state safety council 
accounted for the outstanding 
achievement of having the meas- 
ures brought up for a senate vote 
during this session. 

Passed earlier in the session by 
the house, they ran into consider- 
able obstacles in the upper cham- 
ber. Only by unanimous consent 
could they be brought up for a 
vote. There was no indication that 
the governor would fail to sign 
them. 


Introduced in the house by Rep. 
Norman Harris, the three acts 
were designed to bring Alabama’s 
traffic laws into closer conformity 
with those of other states. They 
were written in close consultation 
with Executive Vice-President 
Frank R. Broadway of the asso- 
ciation, and Maj. N. W. Kimbrough, 
state public safety official repre- 
senting the council. 

Highlights of the new regula- 
tions are: 


H. 771—Makes it unlawful to 
use a vehicle tag of the wrong 
classification; regulates towing; 
authorizes an officer to require 
the measuring or weighing of 
trucks, trailers and semi-trailers 
suspected of height, length, width 
or weight violations, and author- 
izes the public safety director to 
designate and supervise weigh- 
ing stations. 

H. 769—-Makes it a misdemeanor 
to drive at a rate of speed which 
impedes or blocks normal traffic; 


Pontiac to Pace 


Michigan Race 


DETROIT. — A cream - colored 
Pontiac convertible has been se- 
lected as the official pace car for 
the 100-mile national AAA cham- 
pionship auto race to be held at 
the Michigan state fair grounds, 
Sept. 11, race officials have an- 
nounced. Duke Nalon, noted auto 
racer, will drive the car. 

Two other Pontiacs, also cream 
convertibles, have been selected as 
official cars for the event. The race 
revives big car racing in Detroit, 
absent here since the 100-mile event 
was last held at the fair grounds 
in 1933. 


Montreal-Toronto Pipeline 

OTTAWA.—A $10,000,000 pipeline, 
running from Montreal, through 
Ottawa to Toronto, will be built 
within the next few months by 
Northern Pipeline, Ltd., a syndi- 
cate of Imperial Oil, British Amer- 
ican Oil, McColl-Frontenac and 


Texaco, it is reported here. 


Backed by Dealers and Safety Council, Three Laws 
Now Conform With Other States 


the supreme court. 





Safety Bills 






provides for the designation of | 
speed and no-passing zones; allows | 
motor-vehicle operators to overtake 
and pass on right under certain | 
conditions; set forth pedestrian 
rights-of-way; provides that no 


new motor vehicle shall be sold in| 
state a year from the effective date | 
of the act, unless equipped with | 
restricts the place-| 
ment of television screens to a} 


safety glass; 


point behind the driver's seat and 
fixes penalties for violations. 


H. 770--Outlines methods for 
turning at intersections, signaling, 
stopping and starting; describes 
proper lights; makes it a misde- 
meanor for a person under 16 years 
of aye to operate a motor vehicle, 
and for an owner or operator to 
permit a person less than 16 to 
drive. 

The 
1, 19850. 


Conn. Court Rules 
For Gas Outlets 
In Tax Squabble 


HARTFORD, Conn.—Connecticut 
last week lost a round in its long 
battle to get back $900,000 kept by 
gasoline distributors from “gas” 
sales taxes in the period from 1935 
to 1945. 


The Connecticut supreme court 
of errors advised superior court 
that the state’s demurrer to the 
defense of the Socony-Vacuum Oil 
Co., Inc., should be overruled. 

In the specific action against 
Socony-Vacuum, Lieut. Gov. Wil- 
liam T. Carroll sought to recover 
$186,152. This case, however, is only 
one of 153 against distributors 
representing a total principal sum 
of $900,000, plus interest of almost 
$450,000. 

The case grows out of a mixup in 


{Connecticut statutes. In an act of 


1933, distributors were allowed to 
keep 1 percent of the gasoline tax 
to cover their expenses in collecting 


|it from motorists. In 1935, when the 


act was amended, the provision to 


keep the 1 percent was omitted. | 


Nevertheless, the omitted provision 
was printed in the 1935 cumulative 
supplements as a separate section. 
As a result, a number of distribu- 
tors continued to deduct and keep 
the 1 percent. 


In 1947, the legislature said that 
distributors “who had by virtue of 
the sentence printed as section 655c 
of the 1935 supplement” kept the 
1 percent, might retain it on all 
gasoline sold before Apr. 3, 1945. 

Socony-Vacuum was among the 
oil companies that had continued 
to keep the money. In 1946, the 
state had begun its move to recover 
the money, but in 1947, the oil com- 
pany countered with the defense 
that it was not liable by reason of 
the legislature’s action of that year. 

In superior court, the state de- 
murred to this defense, contending 
that the legislative aet was uncon- 
stitutional. The case then went to 





REMENSPERGERS BREAKING GROUND—The Remensperger brothers (Buick), San Francisco, 
turn the first shovelful of earth preparatory to construction of their new buildin peiaialn 
thelr present quarters on Market St. The three-story structure will cost over 3100, on 


contain approximately 12,000 
ceremony are, left to right: 
manager: 
Herman 





s 
William U. Remensperger; 
Arthur J. Kemp, San Francisco zone manager tor Buick; William A. 
Remensperger and Robert Remensperger. 


John W. Waddell, Buick regional | 


Remensperger, | 





acts become effective Jan. | 
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5184469 ; 


"amg 






$116.604,450 


| 


ment. 
$11,266,371,816. 


Empty Gas, 


LAKE SUCCESS, N. Y.—The 
fuel reserves of the nation are be- 
ing consumed at an alarming rate 
and, if present trends continue the 
indications are that the reserves 
of natural gas and petroleum in 
the U. S. will become exhausted 
before the end of the century, Dr. 
John T. Rettaliata, dean of engi- 
neering at Illinois Institute of 
Technology, declared in an address 
here last week. 

He discussed “Utilization and 
Conservation of Fuel Resources” at 
the United Nations scientific con- 
ference on the saving and use of 
resources. Only coal appears to be 








Black Forecasts 
"49 Truck Sale 
Of 900,000 Units 


DENVER. — Many arguments 
about truck and railroad competi- 
tion for freight business are over- 
done, declared the president of 
White Motor Co., Robert F. Black, 
last week at the opening of the 
|firm’s new branch at 601 E. 18th 
Ave. 

“Both forms of transportation 
have won their place because cer- 
tain types of freight can best be 


jhe said. 

The remaining months of this 
year are expected to show a slight 
increase in truck sales, Black said. 
| American truck manufacturers esti- 


charges of highway damage by 
America’s seven million trucks. He 





pay about 60 percent of the nation’s 


highway bill through taxes, license | 


fees and levies on gasoline. A good 
example is the Pennsylvania turn- 


pike highway where trucks, consti- | 


;}mate a total sale of about 900,000) 


trucks this year, according to 
Black. 
Black added a word about) 


in appreciable supply, with esti- | 


moved by one or the other means,” | 
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Mileage figures in map are the 
state mileages of Interstate Sys- 
| tem roads, and the dollar figures 
are the estimated costs of improve- 
These figures add up to 


Oil Wells Seen 
For U. S. in 50 Years 





tuting 20 percent of the traffic, pay | 


| 60 percent of the cost, 

Trucks frequently have been 
{made the “scapegoats” by being 
| blamed for poor highways that can 
|not stand up under normal wear, 
| Black charged. 
| The branch office in Denver will 
continue sales and service of trucks 


|throughout Colorado, New Mexico | 


and Wyoming. 
|by William E. Burgess, 
| White sales executive. 


Holehouse Retires 


| MILWAUKEE.—One of the first 
body builders to start operations | 
| from the East Coast gathered around Joseph G. Lewis, seated center, at a reception in 
New York to mark his promotion to manager of the new eastern sales region of Lincoln- 
Mercury. Seated with Lewis are Joseph E. Bayne, Lincoln-Mercury general sales manager, 
and James D. Platt, former Packard sales executive, who was named successor to Lewis as 
manager of the New York Lincoln-Mercury district. In the back row, left to right, are R. S. 
Boutelle, manager, Chester (Pa.) district; W. A. Toms, Jacksonville; J. F. Abely, Boston, and 
Maj. H. M. Cunningham, Washington. These districts are now grouped in the eastern region. 


in this area, Frank J. Holehouse, 
president of Badger Auto Body Co., 
has decided to retire at the age of 


uare feet of floor space. Shown above at the informal | 71. He has sold out to Lubbert E. 


Lubberts, president of Badger 
Trailer & Equipment Co. 





It will be headed | 
veteran | 







mated reserves sufficient for ap- 
proximately 2,000 years at existing 
rates of consumption, he said. 

“On an equivalent heat basis 
more oil and gas are used per year 
than coal,” the engineer said. “Con- 
sequently, a depletion of our fluid 
fuel reserves would materially af- 
fect the economy of the nation. 
Serious consideration would have 
to be given to the domestic heating 
situation alone, a field where in- 
creased use is being made of oil 
and gas. Of even greater magni- 
tude would be the problems con- 
fronting the transportation indus- 
try, the largest consumer of pe- 
troleum products.” 

Pointing out that the gas turbine 
appears to possess many attractive 
potentialities for relieving the se- 
rious situation of diminishing fuel 
reserves, Rettaliata also discussed 
the possibilities of atomic power. 

He declared that “the science of 


nuclear fission is ever advancing | 
|and it is reasonable to expect that 


within the next decade power may 
be produced by such methods. In 
this process, instead of burning a 
conventional fuel, heat would be 
obtained from a _ radioactive re- 
actor. The heat thus produced 
could be imparted through a heat 
exchanger to a gas turbine cycle 
from which power is obtainable. 

“The gas turbine has the unique 





Willys Builds for Turkey 


TOLEDO. — Willys- Overland is 
building nearly a million and a half 
dollars worth of Jeeps, 4-wheel- 
drive trucks, station wagons and 
spare parts for Turkey, it is an- 
nounced by Marcel F. DeMuller, 
president of Willys-Overland Ex- 
port Corp. The orders amount to 
$1,355,757 and have been awarded 


i | to Willys through provisions of U.S. 
said people forget that these trucks laid te Geecss end Tastey peo- 


gram, DeMuller declared. 


Streamlining of Roads---In Mileage and Dollars 


advantage of being the most direct 
and simplest means of utilizing 
|such energy. The fuel supplied to 
the reactor could be uranium or 
thorium, thus extending the re- 
serves of conventional fuels. Pro- 
duction of power by this means 
would be another step, wherein a 
gas turbine is employed, toward 
fuel conservation, but it should 
not be assumed that the supply of 
uranium and thorium is inexhaust- 
ible, as such is not the case.” 





Travel Records 
. . . 
Set in Virginia 

RICHMOND, Va.—Motor vehicle 
travel on Virginia’s rural primary 
highways reached an alltime peak 
of 491,836,000 miles in July, the 
state highway department reports. 
This was 7.37 percent greater than 
in July, 1948, the previous high 
point. 

Tourist travel and out-of-state 
motor vehicles also set new high 
marks during the month, it was 
stated. 





Banker Sees Return 


Of Seller’s Market 
MADISON, Wis.—Another sell- 
er’s market is in the offing, 
according to Roland E. Benge, 
vice-president of the Detroit 
Bank, who addressed the school 
of banking at the University of 
Wisconsin here. Although there 
is a buyer’s market at this time, 
Benge declared, there exist 
greater money reserves than 








ever before, and “it is only a 
question of a short time before 
people will need all sorts of 
articles.” 

He did not mention cars in 
his talk, but said: “This pause 
in purchasing is building up in- 
creased demands that will swing 
the economic pendulum in the 
other direction much sooner 
than most people believe.” 





—-- 


EASTERNERS NOTE LEWIS PROMOTION BY L-M—Lincoln-Mercury district sales managers 
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steel Board Due to Report This Week .. . 


' Goodrich Idle, Ford Outlook Dim 


(Continued from Page 2) 


company. Ford was still standing 
by its proposal for a 12-month 
freeze of hourly pay scales. 

Returned to the Ford talks last 
week were John S. Bugas, the 
company’s industrial relations 
president, and Walter P. Reuther, 
UAW president. 

It was reported that subordinate 
negotiators had reached tentative 
agreements on non-economic 
clauses in the Ford contract while 
Bugas and Reuther were absent 
from the sessions. 

+ + + 
A COMPANY-UNION agreement 
“3% requires five days’ notice if 
either side wishes to break off the 
negotiations and cancel the con- 
tract extension arrangement. 


State labor mediators, mean- 
while, entered a potential strike 
controversy at Packard following | 
a pro-walkout vote by a minority 
of the company’s UAW workers. 
The dispute was said to involve | 
the ouster of a foundry worker | 
Aug. 3. 

Peace-seeking negotiations 
were continuing in the Goodrich 
strike, which broke out Aug. 27. | 
A total of 17,000 workers were 
idled at seven plants. 

The United Rubber Workers has | 
asked Goodrich, principally, for a 

company - financed $100-a- month 
pension program and a 25-cent-an- 
hour wage increase. The company 
has contended that its wage rates 
exceed the industry average and) 
that its present pension plan, sup- 
ported by participating employes 
and the company, provides an am- 
ple retirement fund. 

The steel factfinders’ proposal 
to mediate in the wage controversy 
came after the mills completed | 
their rebuttal arguments before 
the board. The board withdrew the 
offer after the companies insisted | 
that any mediation be performed 
on an individual bargaining basis, 
rather than in industrywide ses- 
sions. Sixty-three steel makers and 








Cleveland Graphite 
Buys Monmouth 


CLEVELAND.—Cleveland Graph- | 
ite Bronze Co. announces that it 
has acquired the business andj} 
assets of Monmouth Products Co., | 
manufacturer and distributor of 
automotive parts. For some years | 
Cleveland Graphite Bronze has 
owned a substantial stock interest | 
in Monmouth, which has been the 
sole distributor in the replacement 
market of Cleveland Graphite’s au- 
tomobile engine bearings and bush- 
ings. 

The purchase price is being de- 
termined on the basis of the net 
book value of the properties ac- | 
quired, which include Monmouth’s 
inventory of parts, two buildings at | 
6545 Carnegie Ave. and 1931 E. 61st | 
St., Cleveland, and the company’s | 
machinery and equipment. 

The business will continue to be | 
conducted by its present personnel 
and in its present location as the | 
Monmouth Products division of | 
Cleveland Graphite Bronze. Ray- 
mond Z. Oswald and Gilbert M. | 
Salzman, Monmouth Products top | 
executives, will head the division. 








Inspection Cheaters 


Warned by Conn. 


HARTFORD, Conn. — Reveal- 
ing that his department recently 
had found many cases in which | 
state inspection stickers were | 
placed on motor vehicles not in 
safe operating condition, Con- 
necticut Motor Vehicle Commis- 
sioner Cornelius F. Mulvihill has 
warned that he would suspend 
the license of any garage or 
service station that attaches the 
sticker to any car or truck with 
defective safety equipment. 

Under Connecticut law, no ga- 
rage or service station can oper- 
ate without a license issued by 
the motor vehicle commissioner. 
Suspension of the license would | 
halt the operations of a garage | 
or service station while the sus- | 
pension is in force, 
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fabricators are involved in the cur- | up at the conference table, anyway. 

rent dispute. And when you count the costs in- 
Se ee flicted—it is absolutely shocking. 

BAS in Detroit, full-page ad-| “How much better it would be 

vertisements in the city’s three | to compute the costs in advance— 

daily newspapers by the Detroit | the net cost to everyone—before the 

Board of Commerce appealed for | suffering caused by strikes is actu- 


a peaceful resolution of the Ford- 
UAW controversy. The ad cited the | 
losses sustained in the 23-day | 
strike against Ford last May, as| 
follows: 

Ford workers in wages, $18,- 
000,000; Ford dealers in sales, 
$6,500,000; Ford suppliers in sales, 
$20,000,000; carriers in freight, 
$1,400,000; Detroit area food, 
clothing, housing suppliers, $12,- 
096,000; medical profession, $972,- 
000; personal taxes, insurance, 
ete., $1,746,000; Detroit public 
transit system, $216,000; trans- 
portation, other goods and serv- 
ices, $3,186,000. 


ally experienced.” | 


Paralyzing the auto industry, 
the ad pointed out, would “kill 
the goose that lays the golden 
egg of high wages and full em- 
ployment.” 

“By bringing the true strike 
costs before the public,” it went | 
on, “it is hoped that everyone con- | 
cerned will help the UAW-CIO and 
Ford Motor Co. come to terms 
without a shutdown. Otherwise, 
everybody sustains losses it will 
take years to recover, if ever.” 


Coastal Motors, Inc. 





Coastal Motors, Inc., Latta, S. C., | 





FAREWELL PARTY FOR KNUDSEN—Semon E. Knudsen, a Pontiac production executive 
since 1939, was guest of honor at a farewell party given by his associates. He has been 
appointed director of process development section of the GM facilities and processes staff. 
Left to right are Knudsen; John Brady, personnel department; George Watson, personne! 
director, and William Vann, chief inspector. Knudsen is the son of the late Gen. William 


S. Knudsen, former GM _ president. 





Personnel Cuts 
Hit Army Depot 


TOLEDO.—Under Defense Secre- 


“The right to strike is undisputed |has been organized with capital |tary Johnson’s orders for drastic 
—but the duty to negotiate settle-| stock of $10,000 to deal in automo-|cuts in army civilian personnel, 79 





ments is equally American,” the | biles, 
ad declared. “Strikes always end! R. E. Atkinson is president, 


trucks, motor equipment. 


of the 2,956 employes of the Ross- 
ford ordnance depot near here will 


reportedly be cut from the payroll 
shortly. 

The depot, one of the Army’s key 
materiel centers, is the largest mili- 
tary installation for the handling 
of automotive vehicles and parts. 
The depot stores, repairs, assem- 
bles, processes and ships most of 
the military vehicles and parts used 
in Army installations abroad. 





Household’s home families are the three-meals-at-home kind. Dad and the 
kids come home for lunch. Mother entertains at home. All in all, 7,000,000 people eat 


21,000,000 meals a day in Household homes! No wonder that— 


Household’s home ediforial is 18% on food. Last year, Household printed 


527 food ideas, 513 recipes—mentioned 2,898 cooking ingredients. 


Home families, home editorial. For any home product, that’s the profit 
combination! Household concentrates where other magazines do not—in the high- 
spending communities under 25,000 population. And Household does it at the /owest 


cost per page per 1,000: four colors, $3.20; black and white, $2.40. 


HOUSEHOLD'S profit combination 


HOME FAMILIES pl HOME EDITORIAL 


* 2,107,586 reader families Re OE oak baccksneakees ens pa ece enna a eee 
* 3,764,000 primary adult readers * Home building & modernization..... 14% 
* 2,635,789 children * Home furnishing & management... .20% 
* Women 81% housewives * Gardening.......... PeReeE Ge eee ceac Tae 
* Families 62% home owners Wr GREG CPO. oc ccccccsccces caadevesses ae 
* 87% with gardens * Beauty, fashion............... ‘saave 
* Eat three meals a day * Fiction, inspirational, community 

at home improvement........... iieeveeisi ee 


* 82% in communities under 25,000 * Miscellaneous.............. 
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Affecting Factories and Dealers .. . 


Auto Advertising 


The most 


support Studebaker and its dealers| tional Geographic, 


intensive advertising ,can Magazine, Cosmopolitan, Na- 


Esquire, Red 


have ever given to the introduction | Book, Holiday, Better Homes & 


of a new line of motor car models 
will help lift the curtains on the 
1950 Studebakers during the period 
between now and Oct. 1, according 
to Kenneth B. Elliott, sales vice- 
president. 


Twenty-two national magazines, 
2,392 daily and weekly newspapers 
and Studebaker’s assembled net- 
work of 94 coast-to-coast radio sta- 
tions will be teamed up with use 
of outdoor boards to embrace the 
factory phase of the introductory 
program, Elliott said. 

What is expected to be the broad- 
est dealer activity in Studebaker 
history will serve as auxiliary sup- 
port for the announcement cam- 
paign. In addition to using a great- 
ly amplified merchandising pro- 
gram on a broader scale than ever 
before, Studebaker dealers will em- 
ploy local radio and newspapers to 


intensify hometown interest in the | 


new cars, he added. 

Beginning early in September, 
approximately 7,000 24-sheet boards 
will carry 30-day announcement 
posters illustrating the 1950 Stude- 
baker. 

In this same period, national 
magazines will carry announce- 
ments beginning with two-page, 
full-color spreads in the Sept. 17 
Saturday Evening Post, Sept. 24 
New Yorker and Sept. 26 issue of 
Time, Life and Newsweek. 

Single page, full-color announce- 
ments will follow in Collier’s, Look, 
Business Week, U. 8S. News, Ameri- 





| 


Gardens, Fortune, Coronet, Sunset, 
Country Gentleman and Farm 
Journal during the period up to 
Oct. 1. 


As soon as the announcement pe- 
riod ends, Studebaker plans on 


the new models at regular intervals 
in all media regularly used by the 
company, Elliott stated. 


“Our production and sales thus 
far in 1949 have been of record- 
shattering proportions,” he _ said. 
“Every mark that Studebaker ever 
set has been surpassed time and 
again in these last seven months 
and naturally that pleases us. 


prevail for an indefinite time. But 
we're leaving nothing to chance. 


| We're going to advertise, merchan- 


dise and promote the 1950 Stude- 


baker with everything we've got.” 
+ + + 


New vs. Used 


Use of the word “new” in de- 
scribing used cars for sale in the 
classified sections of newspapers 
has long been a sore spot with 
new-car dealers. 

The Daily Republican, of Mitch- 
ell, S. D., meets the problem by 


the autos-for-sale column: 
“Warning to advertisers of 

trucks, cars. In conformity with 

the Automobile Dealers Code of 





Ethics, no car, truck or tractor 


Here's a 
that goes 


profitable 
Today, m 
to reduce 
control ov 


control th 
cut down 


© What forms and procedures will save vs up to 30% 


in operating time? 


© How con we effectively eliminate writing of purchase 






we 


broad and continuing support of | 


“We have good reasons to hope} 
that this favorable situation will | 


printing the following notice above | 


copy FREE ON REQUEST 


REMINGTON RAND © 


Yes—send FREE copy of your new 24-page 
book, “How To Get Profits From Inventories.” 





will be advertised as ‘new’ un- 
less the selling dealer holds a 
new-car factory franchise for 
sales and can provide the fac- 
tory warranty on the new ve- 
hicle; otherwise the advertise- 
ment must state the vehicle as 
‘nearly new,’ ‘almost new,’ ‘slight- 
ly used,’ ‘used’ or words to that 
effect.” 

Meanwhile, the North Dakota 
Automobile Dealers Assn. reminds 
dealers in every city to call on 
newspapers regarding the use of 
the word “new.” 

* 


Now Waldie and Briggs 


The advertising agency of Behel 
and Waldie and Briggs, Inc., 221 
N. LaSalle, Chicago, has announced 
|a change in name to Waldie and 
Briggs, Inc. Vernon W. Behel, who 


* + 


retired from the firm in 1945. For 
the past seven years the agency 
has been directed by Benjamin D. 
| Waldie, president, and George L. 
Briggs, vice-president and treas- 
urer. 





+ + & 


| Ouch! 


A newspaper ad for Harcourt 
Motor Co. (Packard), Newburgh, 
N. Y., describing the Golden An- 
niversary Packard, backfired last 
week when a single line: “When 
better automobiles are _ built 
BUICK will build them,” ap- 
peared at the bottom of the ad. 

* . + 


Cars for Nimrods 


The automobile gains recognition 
as a sporting goods item in the 
August issue of Field & Stream 
| magazine, A nine-page special sec- 
| tion features eight different models 
| designed for sportsmen’s require- 
| ments. 

It describes cars with carrying 


timely Remington Rand publication 
right to the heart of this urgent ques- 


tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 
just off the press, we have compiled facts on the 
most advanced methods of simplifying this im- 
portant management problem — positive, 


inventory control at lowest cost for 


clerical upkeep and executive use. 


ore than ever before, it is imperative 


to anticipate trends in demand — to order more 
of those items on which volume is increasing — 


buying where demand is slackening. 


Today, you need much more than a record of 
stock-on-hand and on order. You need a real 


er inventory — a control sensitive to 


the fluctuating requirements of every item —a 


at will force attention and action to 
loss-producing overstocks and pre- 


vent profit-killing understocks. 


Copyright 1949 by Remingéon Rand Inc. 
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| Started the agency 27 years ago,| 


IN THE EVERGLADE STATE—Haynes Motors (Chrysler), 


headquarters. 


| capacity on the roof, with inside 


sleeping accommodations that do} 


away with the need for a tent, and 
cars with extra stowage capacity 
|for sporting gear. 

Even the convertible has proved 
|to be a boon for spotting game on 
the hillsides and in the fields while 
driving along the road, the article 
states. 

* 
Wayne King on TV 
Standard Oil Co. (Indiana) 


* * 


| will 
|grams this fall over a midwest 
|network of National Broadcasting 
|Co., it is announced by Wesley I. 
| Nunn, advertising manager. 

This series of programs will 
|mark the initial appearance of 
|King in commercial 
| broadcasts. 
29 and continue every Thursday 


evening from 9:30 to 10 o'clock, | 
Stations | 


central standard time. 
which have been scheduled are 
WNBQ, Chicago; WW4J-TV, De- 
troit; WFBM-TV, Indianapolis; 
KSD-TV, St. Louis, and KSTP-TV, 
Minneapolis-St. Paul. 


* * 


Trade Papers Praised 


The Advertising Council, Inc. has 
commended the 70 business papers 
that carried more than 300 adver- 


* 


tisements during 1948 urging indus- | 


tries to scrap obsolete machinery 
land otherwise “house clean” their 
|plants. The council recently issued 
its annual report. 

Ads in many other media which 
showed the American way of life 
aided the U. S. in the cold war, the 
|council said. Its offices are at 25 W. 
45th St.. New York. 

* * 


* 


Postwar First 


The first four-color ad to be pub- 
|lished in Los Angeles dailies since 


| before the war appeared Aug. 25 in | 


the Mirror, Los Angeles’ tabloid 


|afternoon paper. 


|\the Rockett-Lauritzen> advertising 
jagency, Los Angeles, and negoti- 


jated by Jack Pauly of the Mirror | 


national advertising department. 
+ + ag 


Guild Winners Aired 

Winners of cash awards and uni- 
versity scholarships aggregating 
$65,000 in the Fisher Body Crafts- 


man’s Guild competition were an- | 
nounced on a coast-to-coast ABC 


broadcast by columnist Bob Con- 
sidine last week, sponsored by 
Fisher Body division. 

+ + + 


Simoniz Airs News 

| Simoniz Co. has signed with the 
| Yankee Network for sponsorship of 
| “World Digest,” a five-minute news 
|}commentary on the Yankee web 
|from Maine to Connecticut, The 
program is aired from 7:50 to 7:55 
a.m. 


Re Brief 

| Into the mails Sept. 12 goes Vol. 
|1, No. 1 of “Brief—for Busy Busi- 
| nessman,” 
|headed by Lee Tracy, veteran in 


* K of 


tions. A digest size 32-pager, Brief 
will carry quotes and condensa- 
tions from over 30 leading trade 
and business publications. 
Not sold on subscription, Brief 
will be offered selected sponsors 
| (advertising agencies, banks, 
| manufacturers) in service busi- 
nesses, with their own ads on the 
| 2, 3 and 4th covers. Readership 





| present Wayne King television pro- | 


television | 
They will start Sept. | 


The full-page advertisement for | 
|Dr. Ross dog food was placed by | 


brainchild of a group| @ 


| advertising, promotion, public rela- | 
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b 
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& 
R 


mrt 


Leesburg, Fia., occupies these 


is pitched at executives, whose 
primary interest is in the move- 
ment or merchandise phases, with 
penetration from presidents to 
district managers, 

According to Tracy, the first is- 
sue of Brief will contain “more 
than 150 streamlined paragraphs, 
editorially styled for read-through 
without distracting illustration.” As 
of this report, 31 leading publica- 
tions have endorsed the project and 
granted permission to brief their 
content. The list includes Adver- 
tising Age, Advertising Agency, 
| American Builder, American Busi- 
ness, American Exporter, Architec- 
|tural Record, AvtTomotive News, 
Banking, Barron’s Weekly, Chain 
Store Age, Commerce, Daily News 
Record, Department Store Econo- 
mist, Distribution Age, Drug Trade 
News, Dun’s Review, Food Field 
Reporter, Harvard Business Re- 
view, Journal of Commerce, Maga- 
zine of Wall Street, Modern Indus- 
try, Nation’s Business, Newsweek, 
Progressive Grocer, Printer’s Ink, 
Public Works, Retailing Daily, 
|Sales Management, Tide, Wall 
Street Journal and Women’s Wear 
Daily. 


* * * 


Names 


William R. Butler, who has been 
|in charge of financial and automo- 
| tive advertising, has been appointed 
| national advertising manager of the 
|New York Herald Tribune, it is 
|announced by Alfred Stanford, ad- 


| vertising director. This follows the 


resignation from that post of 
Daniel E. Provost. 
MacLean Hoggson, advertising 


director of Redbook magazine, an- 
nounces the appointment of Tom 
Clark as an abiition to the west- 
|}ern advertising sales staff, with 
| offices in Chicago. Clark was dis- 
trict manager in Chicago for Sci- 
ence Illustrated from December, 
1945, until its recent suspension. 


Ben N. Skellie, formerly of New 
York, has been named script editor 
and recording director for the slide 
| film programs currently being pro- 
duced by Ross Roy, Inc., Detroit 
national advertising agency. 


Dorais, 
former Detroit Lions and University of Detroit 


FOOTBALL AND AUTOS — Gus 


| football coach, and, with the late Knute 
Rockne, co-developer of the forward pass, 
now runs a Chevrolet dealership with his son 
| Bill (standing), in Wabash, Ind. This fall, 
| Gus will scout Big 10 games on Saturdays 
| and professional clashes on Sundays for a 
| Chicago club. Bill was with Connell Chev- 
rolet in Detroit for more than three years. 
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‘Mediums’ 


But Down From Postwar Peak .. . 


Up Most, 


Price Study Shows 


(Continued from Page 1) 


priced from $1,400 to $1,650 (ad-, prices quoted were those in effect 


vertised-delivered) were classified 
in the lowest-priced group; those 
from $1,650 to $2,000, lower-me- 
dium; $2,000 to $2,350, medium; 
$2,350 to $2,850, upper-medium, and 
$2,850 to $4,000, highest-priced. 


The average for the lowest- | 


priced models stood at $729 in i144 soared to $1,877 at the 1949 


1940. At this year’s high mark 
it was $1,520. It is now $1,511, 
The lowest-priced average rose | 
to $783 in 1941, $866 in 1942, $1,187 | 
in 1946, $1,280 in 1947 and $1,361| 
last year. In each yearly instance, | 


Obituaries | 


Klingensmith, 70; | 
Ford Ex-Aide 


DETROIT. — Frank L, Klingen- 
smith, 70, former vice-president and 
treasurer of Ford Motor Co., who 
resigned in 1921 after a policy dis- 
pute with Henry Ford, died here 
Aug. 28. He was succeeded by 
Charles E. Sorensen, now vice- 
chairman of the board of Willys- 
Overland. 

Mr. Klingensmith joined Ford in 
1905 as cashier and in 1916, follow- 
ing the resignation of James Couz- 
ens, was made treasurer. 

After he left the Ford position, 
he organized the Gray Motor Co., 
which manufactured a low-priced 
car for several years. 

- a * 


L. Burr Keegan 

SYRACUSE.—L. Burr Keegan, a member 
of Keegan-Henson Motor Co., died Aug. 27 
after a long illness. He originally was 
employed by Dodge Bros. in Detroit and 
in 1932 formed a partnership with Paul T. 
Henson here. He was a director of the 
Syracuse Automobile Dealers Assn. and a 
member of the Syracuse safety council. 

* * * 


Walter A. Parker 
BELCHERTOWN, Mass. — Walter A. 
Parker, 73, for many years superintendent 
of the George Adams Co., automobile deal 
in Springfield, until his retirement in the | 
late "30s, died Aug. 23. 
* . 





| 
* | 
Frederick W. Huber 
BUFFALO.—Frederick W. Huber, 47, a 
White Motor Co. field engineer here and 
abroad for 23 years, died Aug. 26 after a 
three-week illness. 
* * * 
Louis F. Rinehart 
COLUMBUS, O.—Louis F. Rinehart, 54, 
sales manager for Ohio Motors, Inc., died 
Aug. 26 after an extended illness. 
- * * 
Leonard Durie 
TORONTO.—-Leonard Durie, 51, service 
manager of Mount Pleasant Motors for the 
past 18 years, died Aug. 20 after a long 
illness. 
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stiff sides, 


postpaid to 
AUTOMOTIVE NEW 


BINDER for 
Automotive News 


Only recently have we been able to secure 
a quality binder which will stand the gaff 


ig covered with black Levant leather cloth, 
News in removable metal blades. Price $7.50 


| when new models were introduced. 


Cars in the lowest-priced range 
are Chevrolet, Ford Six and Eight 
and Plymouth. 


* * * 


T= 1940 average for the lower- 
medium bracket was $887, It 
peak and resides at 
$1,832. 

Annual stops for this class were 
$913 in 1941, $968 in 1942, $1,381 in 
1946, $1,606 in 1947 and $1,747 in 
1948. 


currently 


Makes included extend from 
the Studebaker Champion to the 
Kaiser, the latter barely inside 
the boundary line after a post- 
war existence in a higher-priced 
group. Others are the Pontiac Six 
and Eight, Dodge, Nash 600, 
Oldsmobile 76 and Buick Special. 
The trend of the medium-priced 
class showed the steepest rise from 
1940 to the 1949 high level—116 per- 
cent. Dollar-wise, the 1940 average 

of this group was $1,003; the 1949 


high point, $2,169, and the current | 


position, $2,140. 

Way stations included $1,069 in 
1941; $1,128 in 1942; $1,603 in 1946; 
$1,786 in 1947, and $1,973 in 1948. 

The following makes are cov- 
ered: DeSoto, Studebaker Com- 
mander, Mercury, Buick Super, 
Nash Ambassador, Hudson Super 
Six, Oldsmobile 88 and 78, and 
Packard Eight. 

- * * 
ror THE upper-medium group, 
the average was at $1,346 in 
1940. It had zoomed to $2,638 at 
the 1949 high point and now has 
slipped back to $2,563. 

On the way, the following levels 
were recorded: $1,381 in 1941; $1,460 
in 1942; $2,031 in 1946; $2,248 in 
1947, and $2,466 in 1948. 

Makes in the upper-medium field 
are Frazer, Hudson Commodore 
Eight, Oldsmobile 98, Lincoln, 
Packard Super Eight, Chrysler 
Saratoga and Buick Roadmaster. 

The average for the highest- 
priced group was $1,906 in 1940, 
but dropped to $1,710 in the fol- 
lowing year as the result of some 
price reductions and model dis- 
continuances. It was at $3,407 
at the 1949 peak and now is 
$3,271. 

This trend resumed its climb in 


1942, when it hit $1,898. Thereafter 
it was $2,633 in 1946; $2,843 in 1947, 
and $3,224 in 1948. 


The following makes are in this 


class: Cadillac 60, 61 and 62; Pack- 
ard Super Deluxe and Custom, and 
Lincoln Cosmopolitan and Custom. 


Such top-priced models as the 


pom pew 75, Chrysler Crown Impe- 
rial and Lincoln Continental are 
not included in the highest-priced 
computation. 


* *” * 


Hizk= is how the average of the 


five group average prices has 


gone: 1940, $1,174; 1941, $1,173; 1942, 
$1,264; 
1948, $2,154; 1949 model peak, $2,- 
322, and currently, $2,263. 


1946, $1,796; 1947, $1,968; 


This overall average cannot be 
construed as the price of an 
“average car,” because volume 
sales and production factors are 
not taken into account. 

Only numerical dollar values are 
in arriving at the overall 
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BOTHELL'S BUILDING IN AUBURN, WASH.—Howard Bothell, owner of Bothell Chevrolet 
| has completed an expansion and modernization program costing approximately $45,000. 
Photo shows the main building of the dealership. 





Retail Dealers Exempted 


In Both Wage Bills 


| (Continued from Page 1) 


|interstate trade, would continue to 
| be covered. 

Following its vote, the Senate 
declared a recess until Wednes- 
day. Meanwhile, the measure is 
in conference for ironing out 
Senate and House differences, 
which are relatively minor. 

While there may be some time 
elapse before conference agree- 
|} ment, and before the final product 
goes to the White House for the 
President’s signature, the status of 
the retail automobile dealers under 
the bill, as stated in the opening 
paragraph of this dispatch, will not 
be affected since both the Senate 
and House voted favorably on 
identical language taking care of 
the situation applying to them. 

The present wage-hour law, en- 
acted in 1938, covers about 22 mil- 
lion workers. Legislative experts 
predict that the bill of the Senate- 
House conference will cover nearly 
a million fewer. 
7 * + 


HE MOST important new re- 

striction placed on coverage of 
the law by the Senate was the one 
exempting employes of virtually all 
retail and service establishments, 
many of which had been placed 
in the category of interstate com- 
merce by court interpretation of 
the old act. 


The new bill will be known as 
the Fair Labor Standards Act of 
1949. In its final session, the Senate 
accepted the following: 


1. An amendment by Senator 
Flanders (R., Vt.) which would 
exempt the employes of all build- 
ing supply firms whose business is 
mainly the sale of construction, 
maintenance and repair materials 
to be used for residential or farm 
buildings. There was no estimate 
of the number of workers this 
would exempt. 

2. An amendment by Senator 
George (D., Ga.) to insure that 
retail establishments, which make 
or process the items they sell, 
shall be classed as retail firms 
and thus be exempt from appli- 
cation of the minimum wage law. 

3. An amendment by Senator 
Hoey (D., N.C.) freeing from all 
responsibility persons who un- 
knowingly and in good faith pur-| 





| over 4,000 units. 


a sliding scale, attached to the 
Bureau of Labor statistics price 
index figures. 


Both the House and Senate ver- 
sions of the bill are written, in 
the main, in broad terms and an 
expert of the Wage-Hour division 
of the Labor department said that 
when it becomes law thousands of 
cases will have to be decided by 
the wage-hour administrator and 
other thousands will go to court. 


He predicted that ten years of 
litigation would be necessary un- 
der the new law to get the mass 
of cases straightened out. 


At NADA headquarters here 
there is general satisfaction with 
the new bill as sent to conference. 
From the outset, the proposed leg- 
islation has been under the watch- 
ful eye of the organization’s Pub- 
lic Affairs committee, and Chair- 
man William Mallon and his asso- 
ciates are generally credited with 
having labored long and well to 
place the problem of the automo- 
bile dealers clearly before key 
legislators. 


British Exports 
Set New Record 
In First Half 


LONDON (UTPS).— During the 
first six months of this year record 
average monthly car exports 
amounted to 5,500,000 pounds ster- 
ling and of commercial vehicle ex- 
ports, 3,500,000 pounds § sterling, 
according to reports from the So- 
ciety of Motor Manufacturers and 
Traders of Great Britain. 


A postwar production record of 
8,000 cars in one month was at- 
tained in June. This helped bring 
up the amount of exports, which 
now corresponds with the govern- 
ment targets set for the year. 
Weekly average output of com- 
mercial vehicles amounted to just 





Despite the fact that export levels 
were reduced in June to less than 
19,000 cars and 6,400 commercial 
vehicles because of dock strikes, 





the aggregate figure for January 
to June was, in each case, higher 


|than that for any previous half 


year. 





chase goods made by firms violat- | 
ing the minimum-wage law. 
* * * | 

THE SENATE overwhelmingly | 
turned down a series of efforts 
of southern senators to reduce the 


new minimum wage or put it on/9,500 more than last year. 


These totals amount to 119,000 


lcars and 45,500 trucks, buses and 


tractors, a rise of 3,000 and 11,300, 
respectively, over the corresponding 
period last year. Agricultural trac- 
tors shipped totaled 38,000 units, 








TURBIVILLE MOTORS NEW PLANT—This Mercury dealershi 
frontage on Main and 125-foot frontage on Fannin 


in Houston has 100-foot 
St. The offices and showrooms are air 
conditioned. Charles F. Turbiville is president of the firm. 





Tradein Ratio 
Seen Over 80% 
By End of Year 


CHICAGO.—Sixty-one used cars 
are now traded in for every 100 
new cars sold, and the ratio is 
headed upward. By the end of this 
year it will reach 80 to 85 tradeins 
per 100 new-car sales, according 
to the National Used Car Market 
Report, Inc. 

The figures, it was stated, are 
based upon a check just completed 
by the organization, which com- 
mented that “this should move 
dealers to give serious considera- 
tion to their used-car operation; 
you need iron in your system but 
not in your used-car lot.” 

At the same time, it was stated 
that “the used-car business held 
up, and is holding up, much better 
than many to whom we have spok- 
en expected it would; countrywide 
used-car sales are ahead of those 
made in 1948. 

“But what about after Labor day 
is the big question. Rather looks 
to us as though from the end of 
September through to next spring 
will be the ‘shake-down’ period. 


“Seasoned used-car operators 
who stick it out and weather the 
gale should be in excellent shape 
for the spring business in 1950, 
which, in our opinion, will be good. 
The used-car market, especially 
after the introduction of the 1950 
models, should have some very 
good merchandise to offer.” 


Root Buys Out Torgler 


Floyd A. Root, president of 
Root-Torgler, Inc. (Nash), 1253 
Main St., Buffalo, has bought out 
Arthur Torgler sr.’s interest in the 
deal. Robert E. Carlin has been 
named general manager and vice- 
president and will become a part- 
ner in the business. 


AUTO BOOKS 


That Should Be in Every 
Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 
AUTOMOTIVE FUNDAMENTALS. By 
Irving Frazee and Earl L. Bedell, Cover- 
ing the entire field of automotive main- 
tenance and operation. $4.90 postpaid. 
THE LAST BILLIONAIKE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’’ $3.75 postpaid. 
KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 
AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics, Cloth binding. $5.00 postpaid. 
DEALER BUSINESS COUNSEL, Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Three books—Book No. 1, $2.00. Books 
2 and 3, $3.00 each postpaid. 
DETROIT IS MY OWN HOME TOWN. 
Maicolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 4 
FASTEST ON EARTH, By Capt. George 
Eyston, Complete history of every land 
speed record from 1898 to the prevent. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each, Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. kame Sp 
HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. ee 

INDIANAPOLIS RACE HISTORY — 1909 





TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper-bound, 
$3.50. 


gears by Eugene W. Lewis. $3.50 post- 
paid, Ot con eee 
FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 4 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid, 


FLOYD CLYMER’S INDEPENDENT TEST 


REPORT OF 1949 FORD CARS. $1.50 
postpaid. dictee O _ae 
COMPLETE 1948 INDIANAPOLIS  500- 
MILE RACE SUPPLEMENT, By Floyd 


$1.50 postpaid. 
BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH, 


Clymer. 
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Car, Truck Output Estimates August's 654,880 Tops ’Em All . - . 
ee Output Breaks Alltime Record 
PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) (Continued from Page 1) |tion by an individual U. S. maker |at the high August level through 
Week Week Jan. 1 Jan. 1 ‘ ; 189,323 cars and trucks built by mid-September. The current month 
Ended s E rolet assembled 158,004 vehicles in 
Sept. 3, Week, Aug 3%, August, Sept.4, Sept.3,|the U.S, during the month. The | ord in August, 1929. ‘has only 21 regular working days, 
1949 1948 1949* 1949 1948* 1949* | previous Chevrolet high was 150,096, | __Truck production at International | however, making it a virtual cer- 
CHRYSLER .......... 28,927 18,155 28,127 125,258 550,804 730,186|hung up in May, 1929, Chevrolet | Harvester declined to an estimated | tainty that the new monthly record 
eareer Paes 4,214 2,639 4,008 15,586 80,806 94,596 jlso | ~ combined U.S. and eal ie eeadinn —— | ‘will stand until next year, at least. 
re 2,891 732 2,688 10,384 61,357 71,361 |Canada recor | There were 23 regular working days 
is nasi vives 8,488 5,481 8,238 37,843 156,886 183,299| Buick’s new monthly record is eens steady. senedmies | in August. 
— Wabaearhast a 9,303 13,198 61,440 251,755 376,130) 49,106 cars, exceeding the 38,913 | ; The titendiied production érive 
Salhi Nisa «Kies d 6,499 19,824 26,357 120,849 408,258 705,436/ Wo of March, 1941. The Buick a 
Ford sola AE i PS 20,125 14,760 20,005 91,611 292,234 548,179 . ’ : ° e ROSPECTS last week were that | among the GM divisions was exem- 
Pee oe 7 "i 4 ji | total for August included more | 4 production would be maintained | plified at Buick, which turned out 
tre cee at asics 934 881 956 4,399 20,883 25,157 . Specials. | |p ’ 
Mercury ............ 5440 4,188 5,896 24,889 95,141 182,109| than 20,000 of the new Specials. |——— | 10,066 cars the week before last. 
GENERAL MOTORS . 53,186 27,409 56,964 243,664 1,067,963 1,528,057, August output of 15,040 Packards | K-F | This represented the highest post- 
MED o00.0:4.¢-973.0.008 9,123 4,878 10,066 40,106 186,590 278,858 eclipsed the company’s April (1937) | P | war week for the division and may 
ES ocak 5d ova 1,850 1,228 2,090 8,247 43,324 60,547 Seeks me cae" san dane (Continued from Page 1) | have established an all-time record, 
Chevrolet ........... 27,276 13,3380 29,473 126,065 531,680 757,729 soared to new weekly and daily|, . : +, | Spokesmen reported. 
Oldsmobile ......... 6,888 3,565 7,009 30,570 135,082 200,518 highs in August, producing a fe0- | ting quick delivery of and permit | In order to insure their new 
RS ASE 8,049 4,408 8,326 38,676 171,287 230,405 | Ord 3,552 cars in the week of Aug. soeuae anealll cations. | records, Packard and the GM 
KAISER-FRAZER ... ..... OAD loses 5,196 125,500 49,187 | 21 and 742 units on the new high P ‘ | divisions staged extra production 
BET ong bn i ae. pte os a 69 40,735 6,465 |day of Aug. 26. Packard also | N meroerater consideration| efforts in the closing days of 
BU ce vcccccseres cones 2,089 ..... 5,127 84,765 42,722 |cast_ a record production year for) A": ois to he cost. Edgar Kais-| August. But nothing untoward 
CROSLEY ............ 175 = 902 188 = «784s 22,996 «== 7,,121 | itself by the close of 1949. er, company president has been| Bappened to gum up the works 
ET. s¢%gavwinse-s 2,370 1,360 2,657 11,618 83,756 106,951! It was the highest postwar month | °° as saying “We'll ship 12 and the old high marks were 
hes stetvtctess Mata sites sends 7,779 86,716 98,147|for Ford, which reported August bodies in white for what it now| toppled by substantial margins in 
ee 8,433 2,131 3,552 15,040 62,418 77,361 | outturn of 149,209 Ford cars and costs to ship four assembled cars.” all cases. 
STUDEBAKER 6,056 2,720 6,392 20,014 112,592 148,348 |trucks and Lincolns and Mercurys. . "i Through Sept. 3, Automotive News 
WILLYS? Sols oe,  avcet ,007 17,250 22,400/The company’s previous postwar nenen ae ly-unit plan, it is | estimates a total production for 
° —e igh was July, , sale * ; 
Total Cars, U. S.....120,646 74,895 124,287 553,199 2,538,232 3,468,194 tee preparation problems. K-F hopes = = e va” coe and in 
~ #Station wagons and Jeepsters. *Revised. ; a 2 ee ‘ADILLAC’s alltime record con-| to obtain greater pride of work- rucks. e corresponding 


COMMERCIAL CARS 


(U. 8S. PRODUCTION ONLY) 


manship and worker loyalty in 
small plants where the boss will 
know everyone in the plant. This, 
it is reasoned, would reduce in- 


sisted of 8,247 units. The divi- 
|\sion’s old high was the 8,145 cars| 
jturned out in June, 1949. 
As the month ended, Studebaker 

















Ruded Same Ended Total —" —* car assemblies were also blazing *Pection problems. 
Sept. 3, Week, Aug. 27, August, Sept. 4, Sept. 3, along at an unprecedented clip of | In a way, some of the K-F peo- 
1949 1948 1949* 1949 1948* 1949* | more than 6,000 units a week. ple consider it a method of getting 
CHEVROLET 7,084 6,739 7,342 31,939 268,011 284,299| Not threatened during August the finishing touches of mass-pro- 
CROSLEY ............ 5 33 8 25 2,111 255|was the highest monthly produc-| duction on a grass-roots basis. 
is 5 cb ob0 oes 0-46 103 123 102 360 4,742 2506 | . a? 
BOUIN icc ccccceece 2,589 3,809 2,604 11,804 110,189 108,878). . a THE plan works out, K-F may 
FEDERAL ........... 65 62 55 19 3,256 1,109|Florida Deal Suffers set up larger plant units around 
SEEN on p.s0 00 vecsveees 6,215 5,141 6,254 28,360 229,064 163,388 |the country which would supply 
I ods «bins soi 0ds' 1,407 1,878 «1,542 §=6,949 + «60,968 = 63,301 $40,000 Storm Damage 'the smaller assembly units. The 
INTERNATIONAL 510 896 =. 2,387 —:10,708 +=—115,767 + 98,627; + JACKSONVILLE, Fla.—Jackson-| larger plants would assemble bod- 
ET Rs 547 Sia ss'eke s- 136 214 144 616 9,000 4,654 | ville has begun clearing itself of|ies from carloads of enveloped 
eee 15 46 73 353 8,228 2,504 | damage inflicted by the lashing tail fenders, panels, tops, etc., shipped 
STUDEBAKER ....... 1,028 1,275 1,072 4,811 42,412 48,128 |of the devastating hurricane that|from the feeder plant at Willow 
ae 185 253 175 784 8,670 5,707 | beat up through the state and into| Run. 
OS, eee i So 2,723 iw 'e 2,889 76,903 36,415 | Georgia the week-end of Aug. 24-25. The small plants would paint, 
MISCELLANEOUS .... 360 539 407 1,888 14,874 14,690 Officials of Burwell Motor Co.)| upholster and trim the bodies and 
— ———— |here stated that storm and water | assemble the various mechanical 
Total Trucks, U. S. 19,762 23,731 22,165 101,681 954,190 834,481 | damage to their plant approximated | components. Some 100 to 150 men 
~ Total Cars, Trucks $40,000. The third story of the brick | in each plant are expected to han- 
ON Oe ree 140,408 98,626 146,402 654,880 3,492,422 4,302,675 | building at 924 Laura St. caved in. dle these final- ~assembly operations. 
~ Total Cars, Trucks : es 
ED, 6c end ecee des 6,710 5,189 6,612 30,855 165,502 200,544 
~ Grand Total, 
Cars and Trucks 
U. S. and Canada ...147,118 108,815 158,014 685,735 3,657,924 4,508,219 Cc L a s s I a j fz a da a if os vd D 


*Revised, Miscellaneous — Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Dative, Sterling, Nash, Diamond T, ete. 


Old Car Total 
Reported 30 Pet. 


In Providence 


PROVIDENCE. (UTPS)—In this 
city the old family car, sometimes 
referred to without reverence by 
non-family members, still is an in- 
stitution. 

About 30 percent of the passen- 
ger cars carried on the city tax, 
lists are at least 11 years old. Ac- 
cording to statistics compiled by 


Goodyear Making 
Cold Rubber 


HOUSTON, Tex, — Facilities for 
the annual output of 30,000 long 
tons of cold synthetic rubber went 
into production here last week at 
a government-owned plant oper- 
ated by Goodyear Synthetic Rub- 
ber Corp. Conversion of 24 of the 
plant’s 48 reactors, and installa- 
tion of refrigeration equipment, 














Rates: FIFTEEN ENTS 


Tax Assessor Albert A. Gallotta, 
13,880 passenger cars on Provi- TU ae Dee 
dence streets, as of June 15, were Jroups o 
built in 1938 or before. “pea ee 


The tax assessor’s office, working 
from records supplied by the state 
motor vehicle registry, found there 
were 47,719 passenger cars of all 
ages on the tax lists. Deduction of 
the older cars left 33,839 passenger 
vehicles which came from the as- 
sembly lines between 1939 and 
1949. 

The collection of old-timers rep- 
resents a valuation of only $1,940,- 
000 in the total valuation of $37,- 
626,860 placed on the 58,169 vehicles 


Count initial nd 


but if signed 


nd extra service as replie 


WANT AD DEPT AUTOMOTIVE NEWS 








—$—$——<__—_—__——— HELP WANTED 


Kindly Acknowledge SALES MANAGER WANTED 
Advertisers availing themselves of this 


Nationally-known automotive equipment man- 
Want Ad Section are requested to ad- 


| ufacturer wants experienced man to take 
vise all respondents if and when their charge of sales for a division with 2,000 job- 
wants have been fulfilled. A post-card 





| bers and 30 field men. Position permanent. 


Travel necessary. Salary open. All replies 


> F types, passenger cars in-| will do and your courtesy will help | wil be held in strict confidence. All mem- 
cluded. us maintain the present high regard | Pers of our organization know of this open- 
* } s | . 3345, Aut ti a - 
Despite the large number of old| which this department enjoys. trait 2%. = ee an 





cars, the total valuation figure on 
all the vehicles is a new postwar 
high, representing an increase of 
almost six million dollars over the 
1948 total. 

In addition to passenger cars, the 
city tax rolls indicate there were 
only 8,525 trucks rated as taxable. 
There were almost seven times as 


j AUTOMOTIVE NEWS | SERVICE MANAGER. We want a top- 

— — ————— — notch, aggressive executive between 35 
and 45 to manage a GM service depart- 
ment doing $240,000 volume per year. 
One of the oldest and largest GM dealers 
in Milwaukee. Should be experienced 
with Buick or Chevrolet, married, sales- 
minded and above all, with top executive 
ability to properly manage all phases of 
the service department. Excellent salary 








HELP WANTED 

SALES MANAGER. Top-notch man be- | 
tween 35-45 with successful record and | 
not afraid of work. Capable of handling 
and training 5 young, energetic, but 
inexperienced salesmen on new and used 
cars. Must be good closer and experienced 








was authorized by the federal gov- 
ernment less than a year ago. 

The conversion places the local 
industry, a subsidiary of Goodyear 
Tire & Rubber, among the leaders 
in the nation’s cold rubber produc- 
tion picture. 

Before conversion started, the 
Houston plant had produced more 
than 600,000,000 pounds of conven- 
tional GR-S. The plant’s remaining 
24 reactors will continue produc- 
tion of this material, Goodyear an- 
nounced. 


Heads New L-M Deal 
Howard Lamoreux, former parts 
manager for Arnold Motor Co., 
Boulder, Colo., has been named 
manager of the new Boulder Val- 
ley Motors, Inc., Lincoln-Mercury 
dealer in Boulder. 





: appraiser. Salary and bonus. 600 car| for the right man. Reply in your own 
many hearses on the lists as there| Chrysler products dealer. Established —— one anions ploture ane ret- 
r i over 20 years in excellent Chicago sub- nces. eplies strictly confidential. 0 
ae ee six ambulances urb, Write confidentially, giving detailed | Ot reply unless you fit requirements. 
& earses. experience, salary expected, snapshot if | Box 3364, c/o Automotive News, De- 
a possible, immediate connection. Address| troit 26. 
Box 3379, c/o Automotive News, De- | ——————— = — 


troit 26. |JU NIOR PARTNER-SALESMANAGER who 


Luscombe Airplane Corp. 





SERVICE MANAGER. Montana—employ- will invest $15,000 cash for 1, interest in 

; y ing seven mechanics, $40,000 labor an- $75,000 profitable dealership in Northern 
Adjudged Bankrupt a. well equipped shop, Prefer mar-| Illinois, handling popular independent. 
DALLAS. — Luscombe Airplane ried man—between 35 and 40 years old, | Community 50,000, good lease. To indi- 
Cor jone m d : f high school education, furnish past ten | vidual who will demonstrate ability to 
vorp., pioneer ass-producer 0 years’ experience. Handling one of ‘“‘big make money, protecting his interest as 
light aircraft, was adjudged bank-| three’ truck and car lines, Must be all well as mine, will offer unusual opportun- 


ity to take over ownership and pay for 
balance from corporation profits, 27,000 
square feet floor space. 23 employees. 
Box 3385, c/o Automotive News, De- 
troit 26, 


around mechanic and manager. Box 3377, 
c/o Automotive News, Detroit 26. 


rupt last week by Federal Judge 
William Hawley Atwell. Its assets 
are estimated at $1,000,000. 

Judge Atwell’s decision came 
after Luscombe attorneys sought a 
30-day extension, pleading that the 
firm was seeking a $450,000 loan 
from the Reconstruction Finance 
Corp. 

The court said it had no right 
to hold the matter off another 30 
days because there was no cer- 
tainty the RFC loan would be 
granted. 











WANTED — Experienced parts and acces- 
sory representatives by car manufacturer. 
Excellent starting salary and future for 
right men. Car furnished. Box 3382, c/o 
Automotive News, Detroit 26. 


WANTED. Good small town Ford me- 
chanic. Family man preferred. Steady. 
Give qualifications in letter to Harden 
Motor Co., Tolono, Il. 


We Sell Everything 
FOR YOU! 








Automotive News 











period of last year showed 2,538,232 
cars and 954,190 trucks. 


Mac Gorpon 


Gas Tax Increase 
Stirs Mo. Storm 


JEFFERSON CITY, Mo. — After 
Gov. Smith signed the bill to in- 
crease Missouri’s gasoline tax from 
two to four cents a gallon, powerful 
oil interests swung into a campaign 
to take the measure to the people 
by a referendum vote. 


Gov. Smith called upon all cit- 
izens to refuse to sign the referen- 
dum petitions. He identified the 
chief opponents of the measure as 
the Missouri Bus and Truck Assn., 
the Automobile Club of Missouri, 
the Missouri Petroleum Assn, and 
the Missouri Petroleum Industries 
Committee. 


agate 






POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/, cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 











SALES - GENERAL 
dealer with expanding interests and now 
profitable business has need of depend- 
able sales executive or manager with pre- 


MANAGER. Large 


war auto experience. Writer has 
profitably operated large Chevrolet dea!l- 
ership, has worked with factories to 
develop salesmen. He can hire, train and 
develop personnel to produce, Past two 
years has managed distributorships mak- 
ing good profit with new car, 49, an 
invest. Box 3386, c/o Automotive News, 
Detroit 26. 


WANTED—A GOOD SALES JOB. Have 
successful record in advertising and sales. 
Thoroughly acquainted with automotive, 
tire, implement, electrical appliance, 
home heating and general accounts 
throughout the Midwest. Have sold in- 
tangibles and hard-to-sell products. Best 
of personal and financial references. 
Want permanent position with salary or 
draw, Write or wire and will see at your 
convenience, Box 3302, c/o Automotive 
News, Detroit 26. 

SALES MANAGER DESIRES to become 
associated with truck dealer. Would pre 
fer GMC trucks, Operated own busi! 
successfully for a number of years. | 
vious to that was employed by !a: 
truck manufacturer, Excellent referen: 
Go anywhere. Box 3378, c/o Automot 
News, Detroit 26. 


BUSINESS | MANAGER- ACCOUNTAN 
Seventeen years’ experience with lar: 
General Motors dealers, manageme! 
through accounting, forecasts of oper 
tions, daily operating controls and ' 
returns. Desire connection with agé 
sive organization, Reply Box 3387, 
Automotive News, Detroit 26. 

AM OPEN FOR POSITION travelin: 
parts of the U. S. as salesman or m«nu- 
facturer’s agent. Box 3383, c/o Automo- 
tive News, Detroit 26. 
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DEALERSHIP WANTED 


DE \ LERSHIP WANTED | in Pacific Coast 
erea, General Motors account. Will con- 
sider purchase of majority interest with 
ealer desiring retirement. Have out- 

anding record of successful manage- 
nent in prewar period. Box 3367, c/o 
A itomotive News, Detroit 26. 


DEALERSHIP AVAILABLE 


DEALERSHIP, now handling Ford. West 
Texas city of 3,000 population, only one 
the county Location is in the heart 

of the best diversified farming and live- 
stock country in the state. Brick build- 
ing 6,500 square feet, with 5,000 square 
feet adjacent for used cars, located at 
intersection of two State Highways 83 
and 87 going north and south, east and 
west, Same location thirty years, doing 
approximately quarter million gross vol- 
ume annually. Stock, equipment and 
pbuilding $75,000. Factory approval re- 
quired. Harris Motor Co., P. O. Box N, 
Eden, Texas. 


ESTABLISHED NASH AGENCY AVAIL- 
ABLE, 75 to 125 cars per year. Located 
in Michigan, large territory, good sized 
town. A good money-making contract. 
Six months’ gross profit $29,000. Inven- 
tory of parts, accessories, equipment, 
signs, etc. about $25,000. Owner has 
other interests to look after, will sacri- 
fice. Must have factory approval. Box 
3371, c/o Automotive News, Detroit 26. 


OLD ESTABLISHED DEALERSHIP, now 
handling Dodge-Plymouth, with 276-car 
contract. Located along Pennsylvania 
Turnpike and Lincoln Highway in Cen- 
tral Pennsylvania. Gross sales over 
$500,000 annually and net profit $48,000 
in 1948. $30,000 will handle. Will sell 
for nominal down payment and liberal 
terms to right party or will consider 
renting building. Write Box 3368, c/o 
Automotive News, Detroit 26. 


CHOICE DEAL of the ‘‘Big Three,’’ in the 
Rio Grande Valley of Texas. Old estab- 
lished new car and truck dealership in 
rich farming and grapefruit section, High 
service volume. Will lease building and 
sell inventory and equipment at cost. 
Buyer must be able to qualify with 
factory. Box 3388, c/o Automotive News, 
Detroit 26. nl 

KANSAS DEALERSHIP. one of ‘‘Big 
Three’’ also major implement line. Town 
of 20.000. Diversified area. Finest auto 
building in town with sales lot across 
street. Building on long time lease at 
6% of value, Stocks and equipment at 
inventory less depreciation. $35,000 will 
handle and must qualify with factory. 
Illness forcing sale. Box 3374, c/o Auto- 
motive News, Detroit 26. 


NEW 














CAR DEALERSHIP, now handling 
GM medium priced car complete. Western 


Pennsylvania; new, modern buildings; 
used car lot; latest equipment, parts, 
accessories, Dealership has good reputa- 


tion and excellent record, Over 125 car 
contract. 1948 net over $30,000. Price 
$100,000. Applicant must be factory ap- 
proved. Box 3380, c/o Automotive News, 
Detroit 26. 


NEW CAR DEALERSHIP, now handling 
leading independent, in the Piedmont 
Section of North Carolina. Modern build- 
ing with adjoining paved used car lot. 
All up to date equipment. Dealership has 
been very successful. Buyer must qualify 
with factory. All replies confidential. ‘Box 
3381, c/o Automotive News, Detroit 26. 


BUFF BRICK BUILDING on main street. 
alley side. Excellent living quarters at- 
tached. Parts and equipment all for 
25.000 in Western Pennsylvania town 
of 12,000. Box 3372, c/o Automotive 





News, Detroit 26. 

NEW CAR DEALERSHIP, representing 
one of the most popular lines, Also 
popular truck and farm implement fran- 
chise. Doing a good business in the best 
building and best facilities in one of the 
best towns in Southwestern New Mexico. 
Can be purchased on a very reasonable 
basis due to family conditions. Address 
all inquiries Box 357, Albuquerque, New 
Mexico. nn! 

DEALERSHIP. Central Western Kansas 
county seat town, now handling Oldsmo- 
bile, Massey-Harris Agency. Verv pros- 
perous location. First eight months of 
1949 fiscal year grossed $200,000. Handi- 
cap forces sale under inventory cost, Box 
607, Great Bend. Kansas. 

EXCELLENT LOCATION in large midwest 

city. Popular franchise (no trucks). Rea- 

sonable rental. Complete shop, show- 
room, parts. Owner retiring. °'48 profit 
over $50,000. $30,000 will buy. Box 

3389, c/o Automotive News, Detroit 26. 


DISTRIBUTORS WANTED | 


JOBBERS 
DISTRIRUTORS 


—for— 


ot 
WATERLESS 
HAND CLEANER 


Proven necessity for automotive, paint, hard- 
ware stores, garages, factories and machine 
shops. Packed in | pound, 5 pound, 40 pound | 
containers. For samples and prices write 


THE FREMO COMPANY | 


342 GENESEE STREET, BUFFALO 4, N. Y. | 








~ BUSINESS OPPORTUNITIES 


FARM IMPLEMENT BUSINESS for sale. 


COLIE MOTOR AND TRAILER CO. 


8200 Georgia Ave. 











| NEW CARS WANTED USED CARS FOR SALE 


—AUTO— 


—WANTED— 








DeSOTO SEDANS | AUCTION 
and 
CLUB COUPES | — 
Must Be New | 


| HORSEHEADS, NEW YORK 
EVERY FRIDAY 


Write, Phone or Wire 


HOUSER-ZUERCHER 
MOTOR SALES 


DeSoto-Plymouth 
| 





DANVILLE, PENNA. 


CANTON, ILL PHONE 1500 


EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 
Auctioneers 


WANTED 


NEW 1949 CARS 
ALL MAKES 


Phone or Wire 


ANDERSON AUTO CO. 


PEORIA, ILL. 











“USED CARS WANTED 


ENGLISH AUSTINS and Fords wanted. 
Wire your price and condition, Clarence 


ATTENTION DEALERS 
WE WHOLESALE ALL 








Talley Auto Co,., 2146 N. Harwood, 

Dallas, Texas, MAKES AND MODELS 
AUSTIN, late A40. Must be priced right. CALL, WRITE OR WIRE 

Jim Becker, 3250 Summit Avenue, Alta- Joe Szopinski 

dena, California, Sy. 8-1786. Used Car Manager 





| Connell Cadillac Co. 


Michigan's Largest Independent 
Cadillac Dealer 


Dick Connell Chevrolet 


Wayne County's Oldest Chevrolet Dealer 


12330 Jos. Campau 
| Detroit 12, Mich. Tel.: TWinbrook 10603 


WILL BUY NEW OR USED AUTOMOBILES 
Will Buy One or Your Entire Stock 


Jess Hunter Motor Company 
11th and Santa Fe 
PUEBLO, COLORADO 
Phone 6237 














USED CARS FOR SALE 


AUTO AUCTION. Every Wednesday, 
P.M. D.S.T. Dealers only. Ohio Valley 
East Liver- 


Auto Auction, West 8th St., 


CHICAGO'S LARGEST AND BEST 
Auto Auction Every Thursday 


pool, Ohio. Phone 6396. Plenty of buyers 
and sellers. Weekly prices mailed on 12:00 NOON. — RAIN OR SHINE. 
request. In the Heart of Chicago 


Bring or Send Cars as Early as Monday 
PLENTY SPACE — INDOOR ARENA 
Plenty of Cars and Buyers 


Get Lucky — Bring Titles — Take Home Cash 
Call Early and Reserve Numbers 


DEALER AUTO AUCTION 


5353 SO. HALSTED ST., CHICAGO, ILL. 
Ph: Livingston 8-8400 Dealers Only 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 


AUTOMOTIVE NEWS, SEPTEMBER 5, 1949 














LOW MILEAGE, CLEAN CARS 
Auctioneer: John Corrigan 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 
AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A 








Meet Your Friends at the 
NATION'S CAPITAL 


| 
AUTO AUCTION 
SALE EVERY FRIDAY | 
| 

| 





Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A. M. 


Harry D. Gilbert 


A 7 Auctioneers 


oe N. Broad St. Phila., Pa. 
| 
| 


12:00 NOON 
The Largest Sale in the Washington, D. C. 
Area. Call Us for Hotel Reservations. 
Phone SLigo 8200-8201-8202-8203 


Owned and Operated by 


Auctioneer 
Silver Spring, Md. 


” 
Red Mendenhall, PLENTY OF CARS AND BUYERS 


WEEKLY PRICES MAILED ON REQUEST 
* 


Tel. Livingstone 8-3000 
AUTOMOBILE => 
AUCTION 


28 MILES FROM CHICAGO LOOP 


', Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY... II 
175-CAR AVERAGE 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 


A.M. 





Year's Percentage Sold Above 63% Col. R. V. Martin, Auctioneer 
Dealers Buy - - - Dealers Sell 915 N. Iilinois St. Phone Lincoln 5383 
GEO. LAWSON—Owners—BUD FENNEMA . ——_- —--—- ————_ 
DUTCH STUART, Auctioneer ~  ©RUCKS WANTED 
GOOD USED WRECKER WANTED. | 


Dyer Auto Auction 


Please state model age, make, condition 


Phone 4111-405! DYER. IND. | 4nd price in letter to Harden Motor Co., 
Res.: Lansing, Ill. 730 end | ee ae 
Lansing, Il. 107R a TRUCKS FOR SALE 
FOR SALE. 1949 Chevrolet %-ton panel 
truck, deluxe equipment, This truck is 


| like new and has built-in steel parts bins 
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BUSES FOR SALE_ TRUCK EQUIPMENT WANTED 


| MECHANICAL handling trailer wanted, 34 
foot. Must not be older than 1947 model, 
No junk. Must be in A-1 condition. Gen- 
eral Auto and Truck Leasing Co., 1731 
Tremont Place, Denver, Colorado. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—79WS81—Ford, C.0.B. cab as- 
sembly, less grille, fits 1942 through 1947 
Ford trucks, prime finish, sacrifice, below 
cost—$375, Phone or write Beasley and 
Mathews, Ford Dealer, Athens, Ohio. 

| Phone 0263. 


SHOP EQUIPMENT FOR SALE 
BEAR MACHINE, heavy duty No, 900-830, 
es Complete, cost new $3,465; bargain, $1,- 
” oe Reliable Chevrolet Co., Meridian, 
8s. 





NEW 1949 DODGE 
SCHOOL BUSES 


SUPERIOR BODIES 











37 passenger and 43 passenger 
For Immediate Delivery 


MEMOLY MOTORS, 


1893 Richmond Terrace 
STATEN ISLAND 2, N. Y. 

















FOREIGN CARS WANTED — 


WANT 1948 British MG sport roadsters. 
Sam Greenfield, 16813 Lomond Blvd., 
¥ Shaker Heights, Ohio. 
NEW LINES WANTED 
REPRESENTATIVE 








MANUFACTURER'S 
WANTS additional automotive, hardware 
or electrical lines for Southern California, 


PARTS FOR SALE 


BUICK SHORT BLOCKS, brand new from 














factory, standard throughout, includes Box 3384 i 7 
fitted pistons, pin, rings, wrist pins, main troit 26. — a a 
and camshaft bearings. List price $173,25 | ——————___________ 
—price to retailers $79.50 f.0.b. Des MISCELLANEOUS 
a to eT ste why event; | ONE OLDSMOBILE horizontal, neon elec- 
eed Set ID is “101 Srend. De t tric sign, almost new, with Hydramatic 
Moines, Soon me rane, es sign attached. Also one ‘‘Nash’’ electric 
: : Lair eo f sign. Photographs will be supplied if 
FORMER STUDEBAKER DEALER ise. interested in buying. Contact Hoskins, 


Inc., 870 E. Market Street, Akron, Ohio, 
FRankilin 8121 by y phone or mail. 


$50 REWARD plus expenses for recovery 


ing out parts, special tools and signs at 
great reduction, Waukegan Motor Sales, 
519 S. Genesee St., Waukegan, III, 

















os - — — of 1948 Buick Roadmaster convertible 
WHOLESALE PONTIAC PARTS, large coupe, serial No, 14816129, motor No. 
stocks of hard-to-get parts, body and 50221207 with Ohio or Pennsylvania li- 
fender parts for all models, Fast serv- cense tags on car. Color, light blue, Call 
ice, liberal discount. Walter H. Schultz collect 2-4072, Motors Finance Co., 
Pontiac, 16-20 Passaic St., Trenton 8, Harrisburg, Pa. 
New Jersey. 

y WE ARE DESIROUS of locating 1948 
Studebaker convertible, serial 4322402, 
motor number H 279742, khaki top and 
body with red wheels, Texas license 8272. 

A $50 reward for information leading to 

locating this automobile. Wire or phone 

ae collect, Chessher Motors, Inc. of Beau- 
WORLD'S LARGEST DEALER mont, Texas. 

OF GENUINE BUICK PARTS" HOT ROD. The only monthly magazine 

: about building roadsters, streamliners, 

Ww rs: W. . etc. Sample copy 25c. $3 yearly. Hot 

Rateeste s: We Are Geantiy Rod, 7164 Melrose, Hollywood, California, 
Shippers . . . Same Day Service _ Dept. AN. | 

On Mail Orders and Inquiries. ENGINE REBUILDING — _ Crankshaft 

grinding and _  metalizing. John P. 


All Shipments on C.O.D. Basis 300 Commerce 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" | 


1000 S. Wabash Phone WAbash | 
CHICAGO BILL || 100 So. CLINTON ST. 


DE 2-0700 - AN 3-8888 - DO 


Hughes Motor Co., Inc., 
St., Lynchburg, Virginia. 


Tow Bar Sales Company 
Direct Factory Distributors 


CHICAGO 6, ILL. 
Pass 





AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND. 


11:30A Bring your cars or send them Monday, Monday Nite 
e ° * 


or Tuesday A.M. Our guarantee: You must be satisfied. 
Call us for Hotel Reservations: 
EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. HAROLD STRAIT, Auctioneers 


324 W. MAIN ST. FORT WAYNE, 


Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Weekly Prices Mailed When Requested on Your Letterhead 


Every Thursday Every Friday 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 

Phone 111 Phone 3188XJ 

Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





'NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





SE SS SS VS SS SE GES aoe 


Owing to other business interests, offer- eA Ee rere A rn Er Peer Te rte ye 
ing well established farm implement ATTENTION DEALERSII! | trucks, but have recently reduced to two. TO.. 

store for sale. Located in one of Indi- | 1947 PACKARD CLIPPER 6-CYL. $400 White Chevrolet Co., Shnagvilie, Ohio. 

ana's best farming communities, Netted 4-DOOR SEDANS, for only..... 4 1936 A 8 INTERNATIONAL TRUCK With |] ccccccccccce crete eens tener eneerrrrenrrereraresaaereseeessssess sees se ees 
$20,000 in 1948, High class line of im- Meade Morrison winch and auxiliary I} 

plements and popular truck franchise. | Also... AT GREATLY REDUCED PRICES transmission, In good condition, Lane | 

Wilt mead anmrentienteis: San 060 . Ae [cee e cece eee e eect ee eeeetereeeeeecesenneeesanneessseunessaussaenseseenns 
chase. Box 3363, rig fa 1947 CHEVROLET - FORD - PLYMOUTH _ Colorado Springs, See oe 
Be ee | 26. 4 DOOR SEDANS BUSES FOR SALE ee NN OSTEO ORE ET CC ECC OCT vee Kak eae A Zone No. ....... 
EALERSHIP 2 SERVICE G. GARAGE, Excellent Bodies -:- Good Motors | NEW 1947, 48 passenger Superior school | 

maine heitan eae —- -y All Cors F ly Used f bus, mounted on new 1966 Chevrolet 100” |" Clty ....cccccccccccscnscccsceccecedecescosveceeevceie Mahe. <i vccceeenee 
John C eee & eee N isi ousand. | ors Formerly Used tor W.B., 2-ton chassis. 7:50x20 8-ply tires, 

hia ae, SAO . Newcomerstown, Cab Service in Phila. booster brakes, underpainted, oil filter. | TRADE CONNECTION 
- : ee eat Tn Always stored inside. Price $2,800. : 

DEALER SERVICES Phone or Write: Hayes-Arnold, Inc., Authorized Chevro- i] \ M f 
INVENTORY SPECIALISTS: Parts and | THE RA COMPANY let Dealers, Wadsworth, Ohio. Phone 35. || Car Dealer [) Truck Dealer () anufacturer () 
accessories inventories taken accurately, - Ar. | NEW 1948 CHEVROLET 6702 with Wayne | Jobber 1 Insurance [1] Financial C) Supplier (1) 
Titteene tds a ee, | | 4038 CHESTNUT ST. + PHILA., PENNA | deluxe 42 passenger body—$2,475. Same 
ndiana 0. ennsylvania an ‘3 ae | chassis with 48 passenger body and ten 

New York. Automobile Dealers Inven- SHerwood 7-1700 — Morris Freedman | ply tires—$2,625, FOB Richmond, In- Ps Pepe rey se, et et Ee BS Da pee ay eR A RE Re ae NE 

tory Service, 4690 Newport, Detroit 15, EVergreen 2-0400 — Herbert Cole | diana, Hudson Body Company, Dallas, | 9-5-49 
Mich. Phone VAlley 2-937, ' Texas, a eee amines ane 





















































































On the average, each 100 farm families reading Country Gentleman 


RRM IR Rage ine 


own 259.6 automotive units ... trucks, tractors, automobiles . .. 


>... and no other kind of magazine reaches them effectively 


The Wilsons of Tennessee, Country Gentle- 
man family featured in a recent issue, use 
tractors, truck and other equipment to help 
work their 200-acre farm. 


In over half of all U. 8. counties, 
Country Gentleman circulation 
exceeds that of the biggest 
weekly and biggest 

women’s magazine. 


No. 


In a recent national farm survey, Crossley, Inc., found that: 


Nearly two-thirds of Country Gentleman’s women readers read 
none of the four leading monthly women’s magazines —and over 
three-fourths of them read none of the three leading weekly mag- 
azines... 

More than four-fifths of Country Gentleman’s men readers read 


none of the three leading weekly magazines, 


2,300,000 circulation concen- 
trated among the “top-half” farm 
families who receive 90% of the 
nation’s entire farm income 


S 
WITH RURAL DEALER 


wide survey » 


ive in 
ee most effecttv a 


azine 


YOUR BEST RURAL CUSTOMERS 
a a 





_. eee ee ae ll! ee — ee. 
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